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Jobber Executive Edition... 





MD-50U for Long Life 
This is the most famous of all steel 
oil rings with chrome-faced steel 
side rails for long wear in re-ring 
and re-bore jobs. The Full-Flow 
Spi ing is designe dfor positiy e pres- 
sure and free flow of oil, while its 
broad bearing contacts assure easy 
starting and long life. It is used in 
KromeX Ring Sets as a companion 
to the chrome-faced top ring. 









CS-50U for High Vacuum 


This new side-sealing oil ring pre- 
vents excessive escape of oil around 
the ring in engines which develop 
high vacuum on deceleration. Note 
how the crown of the special Full- 
Flow Spring holds steel rails snugly 
against the ring groove so oil can- 
not pass. Steel spacer of non-clog- 
ging design provides excellent oil 
drainage. 


You'll be proud, too, 
when you install 
Sealed Power KromeX 
ring sets on all jobs! 


Each ring is engineered 
for a specific need! 





HD-20 for Heavy Duty 
This heavy-duty oil ring does a last- 
ing and efficient job in those work- 
horse truck engines that take ter- 
rific punishment day in and day out. 
The two tapered lands exert a dou- 
ble scraping action that controls 
oil with amazing efficiency. The nar- 
row cylinder wall contacts mean 
quick seating, and the wide drain 
slots drain oil freely. 


Sealed Power Rings are used as original equipment by all major car manufacturers! 








Scaled Power Piston Rings 


BIG FREE GIFT / 


Famous Callaway 
6-Piece Towel Set 


with each 2-case purchase 
of these money-making 


A real luxury set! Includes one bath 
towel, one hand towel, two powderettes 
and two washcloths, all in rich turkish 
toweling — season's top decorator colors. 





This offer runs from Feb, 1, 1957 through May 31,1957 


yo ‘ : re een oy wet 


No. 77L Cooling System Cleaner and Conditioner. A complete cool- 
ing system service in one package. Cleaner (top of can) removes 
rust, scale, oil and grease. Conditioner (bottom) stops rust 
reforming—stops leaks and seepage. 

No. 38M Water Pump Lubricant and Radiator Anti-Rust. Affords 
full protection. Lubricates water pump parts—eliminates noise 
reduces wear—prevents further rust and scale deposits. 


No. 18E Heavy Duty Radiator Cleaner. For badly neglected cooling 
systems. Quickly dissolves rust, scale, lime—completely restores 
radiator circulation. 

No. 76M Radiator Sealer (liquid). Stops leaks and seepage in radi- 
ators, pump connections, water jackets. Compatible with all 
anti-freezes. 

No. 40D Block and Head Sealer. Seals cylinder cracks—split valve 
Seats and parts—cracks in water jackets and cylinder heads. 


Order from your jobber 
or write us direct now! 


PERMATEX COMPANY, INC. 


General Offices: 300 Broadway, Huntington Sta., N.Y. 
Factories in: Brooklyn 35, N.Y.*Kansas City 15, Kans. 


More Than 50 Chemical Products for Better Automotive Maintenance 
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ANOTHER BLUE STREAK 
SECRET SERVICE TIP FOR YOU 


CIDE ey 
“MURDE 






















MIKE, I COULD CROWN 
YOu! MY ENGINE'S DEAD rote 
AND YOU JUST 



















FIxeD IT/ J 7 
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3s s=- ~ iv 





GEE, MISS CURVES, 


~_T'LL BE RIGHT 
Beg OVER TO LOOK 







AT IT / 




















(MICHAEL, I SUGGEST YOU BRING 
HER CAR IN AND INSTALL ANOTHER 
COIL. THEN CHECK THE SPARK PLUG 
GAPS AND THE 
RESISTOR, 












BUT I JUST 
REPLACED 
THE COIL... 








FREE. 








ap 
Y JIMINY, SHERLOCK, 
HOW DO YOU KNOW 


ELEMENTARY, MICHAEL. 
BLUE STREAK IGNITION 
SO MUCH ABOUT GIVES US THE ANSWERS 

supe, WITH THESE BLUE 


Ny STREAK SERVICE 
eee BULLETINS. 
Ce al) ro anermeerme= 
(4. ‘ Waa = 


Ns ay 
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SHERLOCK, YOU WERE 
RIGHT. THE PLUG GAPS WERE 
WAY TOO WIDE. MISS 
CURVES’ CAR IS RUNNING 
FINE NOW...BUT I GUESS 

I'LL HAVE TO 

GIVE HER 

THE COIL 














“BUSINESS.” 






GENEROUS BOY, 
MICHAEL , BUT IT'S 
YOUR FAULT FOR 
NOT CHECKING THE 
PLUG GAPS AND 
EXTERNAL RESISTOR 
THE FIRST TIME. 







































FREE: were For 
BLUE STREAK 
SERVICE BULLETIN 
# 26-40 


“WHAT KILLED 
THE COIL?” To: 


STANDARD MOTOR 
PRODUCTS, INC. 
37-18 NORTHERN BLVD, 
LONG ISLAND CITY, 1 
NY. ( Become a 
BLUE STREAK dealer 
and get the 
complete file’ 








sanecTt 


NO WONDER 40,000 HEAVY- DUTY 
ALERT DEALERS GNITION LINE 
SAY, “ BLUE STREAK 
IGNITION 1S BETTER 


FOR YOUR 





am) 
BLUE STREAK 
sal 
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ELIMINATE WASTE 
CONTROL PURITY 
Vale M-t-t-10ig—e-lelei ti git 
rouat-laeiials mele -lah wet lae- Lis 
reToTaloliilelaliale mS s-ticlaa 


Are you ready for the big bonanza in automotive air con- 
ditioning? One-pound Charg-A-Can packaged refrigerants 
with “FREON-12*" provide a new source of Summer- 
service profits, permit quick and easy charging of any car 
system. These disposable containers, with years of proven 
leadership in the refrigeration industry, eliminate bulky, 
wasteful, hard-to-handle refrigerant cylinders, are expertly 
analyzed for purity and moisture content before filling 
under carefully controlled factory conditions. Charg-A- 
Cans are easily stored, too, and available in 24-unit 
packages. Remember—over half-a-million cars will be air- 
conditioned this year and more coming...so get going! ... 
for a complete stock, together with dependable refrigera- 
tion supplies and servicing, call your local refrigeration 
wholesaler today 


STOCKED AND SERVICED BY REFRIGERATION WHOLESALERS 
EVERYWHERE ... ORDER YOUR SUPPLY NOW! 


REFRIGERATION DEPARTMENT 


Charg-A-Can’ 


PACKAGED REFRIGERANTS 


EASY CHARGING OF ANY CAR 
AIR CONDITIONING SYSTEM 


American Potash & Chemical Corporation 


3100 EAST 261m STREET, LOS ANGELES 23, CALIFORNIA | 99 PARK AVENUE, NEW YORK 16, NEW YORK 






















No special skill is 
required with Charg-A-Cans. 
Simply attach the 
convenient TAPACAN® 
valve, or similar valve-type 
puncturing device, to the 
Charg-A-Can. Operate 
puncturing device to 
pierce the seal. Withdraw 
part or all of contents 
desired valve action. 
the Charg-A-Can is 


a 


@ TRACE MARE @ 1. OUFONT 


O04 BEMOURS & COMPANY 
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says MR. WILLIAM CLAYHAN, President, Danbury ' 


Motors, Inc., Ford dealers of Danbury, Connecticut 


Commercial Credit dealers 
are successful dealers 


Write or call our nearest office for complete 
information on the benefits of COMMERCIAL 
Crepit PLAN. Why not do it today? 


COMMERCIAL CREDIT CORPORATION 


A service offered through subsidiaries of the 
Commercial Credit Company, Baltimore . Capital 
and Surplus over $200,000,000 offices in principal 
cities of the United States and Canada 


...an excellent sales tool” 


‘During the ten years we have used CoMMERCIAI 


Crepit PLAN, we have found it to be an excel 
lent sales tool. It gives us complete control of 
our financing and has cemented customer rela 
tions with its fine treatment of our customers. 
These benefits plus Commerciat Creprir’s fast 
service and good reputation have been a great 


help to sales.”’ 














He's got this job licked before he's started 


The bearing oil leak detector: X-rays 


the bearings right in the block 


The Federal-Mogul Bearing Oil Leak Detector carries oil under 
maintained pressure to all oilways and bearings in the engine, 
reveals worn bearings or plugged oilways without tearing down the 
engine, It is also an accurate check-up of your work when the job 
is completed and pre-lubricates the entire system before starting 
the engine. Other useful, time-saving tools: Out-of-Round Gauge 
checks rod bores; Roll-out Pins—for removing, replacing upper 
main bearings with shaft in engine. Ask your jobber. 


FEDERAL-MOGUL SERVICE 


DIVISION OF FEDERAL-MOGUL-BOWER BEARINGS, INC. 





aan 


| dilitve Tit 
1508 SB-20 
LOL TT 





RESEARCH ¢ DESIGN ¢ METALLURGY ¢ PRECISION MANUFACTURING ¢ SERVICE 
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AND NOW 
THEY FIT MOST 
MAKES OF CARS 


GREATER 
PROFIT WITH MOPAR 
MICRONIC OIL FILTERS 


Make a real service reputation ...and real money 

.. with MoPar Micronic Oil Filters. Contain more 
than 10 feet of filter element...keep engines 
purring longer because they trap corrosive, abrasive 


particles down to 000039 of an inch ... Offer a PLYMOUTH - DODGE - DE SOTO - CHRYSLER - IMPERIAL 
surface over 8 times that of conventional types... PARTS & ACCESSORIES 


take out one third more dirt per square inch of 
filtering surface. MoPar Parts are official, authentic 
Chrysler Corporation Parts. Order from your local 
MoPar Parts wholesaler, or your Plymouth, Dodge, 


De Soto Chrysler or Imperial dealer. CHRYSLER CORPORATION > PARTS DIVISION 


DETROIT 31, MICHIGAN 
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DELCO-REMY ANNOUNCES NEW 
PREASSEMBLED IGNITION CONTACT SETS 
IN MOISTURE-PROOF FOIL PACKAGES 


Now, new convenience, efficiency and sales appeal have been added to 
the quality features of Delco-Remy ignition contact sets. Preassembled, 
precisely adjusted and aligned, the new sets make installation easier 
and faster—assure top contact performance. And, what’s more, each new 
set is enclosed, with instructions, in a trend-setting new package wrapped 
in moisture-proof, heat-sealed metal foil. These colorful, distinctive new 
packages stack neatly on the shelf, are easily identified, and assure the 
customer factory-fresh merchandise. 


Specially developed to simplify service on hard-to-get-at distributors these 
convenient new Delco-Remy contact sets offer these important advantages: 
Completely assembled unit for easier, quicker installation. 


Precision spring adjustment and point alignment assure top contact 
performance. 

Securely attached breaker spring holds adjustment during instal- 
lation. 

Patented plastic “‘point-holder’”’ protects contact surfaces, maintains 
rigid alignment until installation is complete. 

New moisture-proof, heat-sealed foil package protects contacts from 
dirt and oxidation—is easy to stock, identify, and sell. 


Gawn= 


Always replace with Delco-Remy contact sets when you service Delco- 
Remy equipped cars and trucks. They’re the only ones with all the 
original equipment features. Available from your car or truck dealer or 
the United Motors System. 


DELCO-REMY «+ DIVISION OF GENERAL MOTORS + ANDERSON, INDIANA 


GENERAL 
MOTORS 










GENERAL MOTORS LEADS Ld ae Pate WITH 


Delco4+Remy 


ELE IPALYSYSTEMS 
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NEW IMPROVED 





RAYBESTOS BRAKE LININGS 











lick HEAT and 
WEAR problems 


These new products feature not one, but six impor- 
tant new advances in design and performance for power 


and manually operated brakes! USE THE 








1. New Heat Resistance—New 14-in. wheels mean less air-cooling space POINT 
and higher brake drum temperatures. To withstand this greater heat, ° 
Raybestos uses new compounds and manufacturing processes to provide BRAKE 
improved linings CHECK 


2. New Fade Resistance For certain cars with special braking problems, lacludes Adjustment 


new “lire band” grooving gives greater heat dissipation at all speeds, 


reduces fade, results in longer life 1. Pull front wheels, inspect linings 
3. New Braking Power —New Raybestos compounds, resins and binders 2. Check brake drums 
produce lining materials that give extra braking power, also give better 
pedal “feel” for all cars, including those with power brakes 3. Inspect front wheel bearings 
4. New Quiet Performance A new manufacturing process, plus exclusive 4. Clean brake assembly 
“contour grinding,” produces linings that give quieter-than-ever per 
formance during critical breaking-in period and throughout lining life 5. Check hydraulic system 
5. New Long Life--New compounds, new resins, and new binders give 6. Adjust brakes or recommend a reline 
linings greater inherent durability. Lining life is greatly increased on all 
cars including those with power brakes 7, Road test brakes 
6. New Positive Safety——Linings are checked and rechecked by proving You get peid for every car you check 
ground tests. Many grueling test stops from 80 to 125 mph, plus other Ask your Raybestos jobber for full details today 


proving ground tests, assure that extra safety factor so vital to car owners 
traveling on congested highways and superspeed turnpikes. 


RELINE WITH 














RAYBESTOS DIVISION of Raybestos-Manhattan, inc., BRIDGEPORT, CONN. 


RAYBESTOS-MANHATTAN, INC., Brake Linings ¢ Brake Blocks © Clutch Facings 
Fan Belts © Radiator Hose © Industrial Rubber © Engineered Plastics © Sintered Meta! 
Products ¢ Rubber Covered Equipment © Asbestos Textiles © Laundry Pads and Covers 
Peckings © Abrasive and Diemond Wheels © industrisi Adhesives © Bowling Balls 


AMERICA’S BIGGEST SELLING FRICTION MATERIAL 
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Buick Hose and Clamps 


Detect cooling defects 
and arrest trouble by 
making replacements 


with BY ICK 


FACTORY ENGINEERED 
Buick Thermostat 


Cooling System Parts 





See Section 2 F of your Buick Shop Manual 











Detect Wear and Damage Before It Becomes worn or damaged units W ith easily-instal led 
Serious by inspecting every Buick you service tO dependable Factory Engineered Parts. 

be sure radiator, fan belt, water pump, hoses and Buy Them from Your Buick Dealer — at your 
clamps are in first-class condition. full discount. 

Promote Shop Profit and Customer Confi- 

dence by recommending prompt replacement of 


ENGINEER APPROVED ACCESSORIES 


Did You Know that the new Buick battery and starting 


motor increase cranking speed 32% in sub-zero cold? 


apap ne: 


FACTORY ENGINEERED PARTS FACTORY ENGINEERED PARTS 


SEE YOUR BUICK DEALER —Your One-Stop Source for Buick Parts 
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NEW ECONOMY SIZE 
DU PONT NO“7" POLISH 


G 


QUART CANS 


FREE 


WITH ANY 3 CASES 
OF N2 “7” POLISH 


(PTS., QTS. OR GALS.) 


OR NEW CAR WAX 


(@ OZ. OR 1% LBS.) 











er TT 








This limited-time offer introduces a revolutionary 
new sales idea in polish packaging. Du Pont No. ‘‘7” 
Polish in the new economy size brings you bigger 
unit sales, more profit with each sale. 

You'll see big, colorful ads in LIFE and THE 
SATURDAY EVENING POST, telling the new 
story on Du Pont No. “7” Polish. You'll feel the 
consumer demand from a combined circulation of GU POND 
over 10 million . . . with over 71 million reader im- 
pressions. Stock up now on Du Pont No. “7” Polish ate a nanor 


for extra profits! BETTER THINGS FOR BETTER LIVING .. . THROUGH CHEMISTRY 


DU PONT NC“7 PRODUCTS 


From Chemical Research ... for Easier Car Care 


amen 
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Better use 
FITZGERALD GASKETS 


To “Harness those horses’”’ 





We've been making gaskets for cars, 
trucks and buses ever since by-standers 


were advising motorists, “Get a horse.” 





They sure have them today . . . the power 
of 150 to 275 horses or more beneath you can be sure that you'll “keep the 
their hoods. horses harnessed.” 

These “horses” can deliver their full Stocked by leading jobbers throughout 
power only so long as the gasket does its the nation . . . many consistently with us 


duty. When you use Fitzgerald Gaskets, over 30 years. 


tHE FITZGERALD 


MANUFACTURING COMPANY 


TORRINGTON, CONNECTICUT 
Branches and Warehouses 
1120 South Olive Street, Los Angeles, California 


2701 South Wells Street, Chicago, Illinois 
Canadian FITZGERALD Ltd., 49 Niagara Street, Toronto, Canada 


ALSO... OtL SEALS « CORK GASKETS + FITZ-RITE TREATED FIBER GASKETS FOR 
OIL, GASOLINE AND WATER CONNECTIONS *© COMPLETE SETS FOR MOTOR REBUILDERS. 
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of course I use Pedrick Formflex rings 
what else 7 Formflex rings are all-purpose! No mat- 


ter what the condition of the engine, whether the 


wear is great or small, they do the job and do it 
well. No other piston ring can be used with such 


confidence as Pedrick Formflex Chrome. 


PISTON RINGS 


WILKENING MANUFACTURING CO., Phila. 42, Pa. 
IN CANADA: Wilkening Mfg. Co. (Canada), Ltd., Toronto 
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lifts all °57 cars 





New, 
improved Model $J-25 
Service Chief — 
1/y-ton 

capacity... 





(Price subject to 
change without 
notice) 


by bumper or bracket or pad! 


All new features Handle all '57 cars right with the new 1957 Blackhawk Ser- 


vice Chief. New lifting pads, elevator and extension arms 


for all new cars solve jacking problems posed by lower wheels, flaring bump- 


ers. Thoroughly pre-tested on actual '57 models of all Ameri- 

a can automobiles as in illustration above. Lifts ’em all — by 
NEW! LONGER REACH bumper, bracket or pad. And the SJ-25 gives you fast, easy 
Plenty of clearance! tricycle positioning through a spring-loaded swivel “nose” 


Gets in where others 


cannot go — past the wheel, plus aircraft-type release control for safe, one-hand, 


bumper for bracket and 


pad lifting positive lowering. PUT NEW DESIGN SERVICE CHIEF 
TO WORK FOR YOU TODAY! 


NEW! WIDER SPREAD! Hon- New low-cost “Hi-Lift Kit” converts 
gg Service Chiefs to high-lift jacks! 


dies spread from 14” to 
46"'| Clears all guards , ” : oF “we? 
A. Me. Extends lift of any SJ-25 to 69”*! 


Includes easy instructions—assembles 


in 2 minutes! Just two bolts to tight- 
en. For springs, shocks, differential 


NEW! BIG 5” « 5” SQUARE repair _— dozens of on-the-hoist sta- 
ca aa aaeanen tion jobs. Eliminates need for special 


Easy to spot, go in square 


=e “right 1" every me high-cost jacks — helps one man do 


the work faster, easier, safer. 
NEW! EXTRA-HIGH-LIFT 
KIT ACCESSORY! $J-25 plus , 
new ‘“‘Hi-Lift Kit’ gives Kit #6J-1007 Price — ONLY $1550 
you two full-time jacks 
for little extra cost! obetend holeht with standard “Porteous!” tubing 


Call your automotive jobber today! 


MFG. co. DEPT. 4-627, , Milwaukee 46, Wisconsin 
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get All the BEAR FACT; AY and you'll buy 








BEAR. ALINEMENT SERVICE Righ 














its a 


that nothing sells alinement service as 
dramatically as the fascinating Telaliner 
TV-like screen. Actually duplicates front 
end readings for operator and Customer to 
unrivalled for accuracy! 


sec 











- 


«hy ve 


Now! 
L\/ 1 


y/ 


{ 
a 








eo 
st 


, xr’ 
itsa a 








that thousands of “trainees” in front 
end work have become big-money aline 
ment experts at the Bear School — you 
can too! 


that the customer-drawing Bear Sign 


stands for topnotch alinement service 
known and respected by MILLIONS MORE 
than any other safety service sign! 


= 
ai £43 


that more shops have started in the 
alinement business with this Bear 195-84 
Service than with any other! It’s the basic 
equipment for expansion 
front-end and frame service 


to complete 


its a a: 


that with this Bear Floor Level Front. 
End Service, a complete front-end dept 
for all cars and light trucks will fit in a 
12‘ x 13° space! 


All Bear Alinement Equipment accommodates 
the NEW 14° WHEELS without special adapters 





Today's car owners are more 
FRONT-END conscious than ever! 


Emphasis on the smoother ride, more 
delicately-balanced suspension systems 
and other comfort features, plus the fact 
that there are more cars on the road 
than ever—these factors are creating the 
biggest demand for wheel alinement and 
balancing in history. Of course you'll 
want to get into alinement service right 
now 80 you won't be left out of this profit- 
able picture. If you're already in the front- 
end business, you'll want to be set up to 
get an even bigger share of this grow- 
ing market by adding to your alinement 
department. Whatever your situation, 


Get the BEAR FACTS 
and COMPARE! 
You'll understand why more servicemen 


buy Bear Front-End Equipment than any 
other. They're buying more Bear because 
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they make more money with Bear. With 
over 35 years of specialized front-end 
correction equipment experience, Bear 
engineers have an unmatched familiar- 
ity with the serviceman’s needs when it 
comes to making alinement work more 
profitable, simpler, faster. Ask any sea- 
soned front-end man and he'll tell you: 
BEAR Always does the job right 

in every respect! 

In fact, designing and building alinement 
equipment that goes 'way beyond ordi- 
nary expectation is second nature to 
Bear. This is true, not only in terms of 
ease of operation and precision results, 
but also in connection with helping oper- 
ators become top money-making aline- 
ment experts (at the famous Bear School) 
and keeping customers sold on Bear year 
after year, through national advertising 
in the post and other merchandising 
programs. 


Before you buy alinement equipment, 
consider its importance to your profits 
today as well as your business’ future. 
Remember that Bear has earned its lead- 
ership in this field by continually deliv- 
ering extras that spell the difference 
between just another front-end service 
and a sound-business, top-profit, smooth- 
running alinement operation. But first... 


Get ALL the BEAR 


FACTS 


from your Bear Jobber. Leave no 
doubt in your mind that you're on the 
right track to getting your share of 
today's big market for alinement 
service. Ask, too, about the conve- 
nient Pay-out of profits plan that 
lets you ‘make hay’ before you 
pay! Or send for FREE Bear Aline- 
ment Facts: Bear Mit ¥ 
Dept. m-1,Rock island, Illinois 
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AC) SELLING SLANTS OF THE MONTH! 


Now Available! 


New AC 
Disposable 


Oil Filter... 


. for replacement use in several 
1957 car models. 
This rounds out the AC Oil Filter 
line by providing a replacement {i 
every type used in the industr: 
as original equipment. 


Order your stock now from 
your regular AC Supplier! 


AC SPARK PLUG <% THE ELECTRONICS 
DIVISION OF GENERAL MOTORS 


eS a 


TWIST... AND IT’S OFF! JUST THROW IT AWAY! TWIST... AND IT'S ON! 


Now oil filters can be changed Throw away the whole filter! New filter is completely in 
in @ matter of seconds. The The entire unit is disposed of stalled in one easy operation 
new disposable filter comes off faster than you can read this Slip it on twiet and 
with a twist of the wrist brief message the job is done! 


INS) on. curane 
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‘AC SELLING SLANTS 


Here’s the 
argain 
ackage 


in the headlamp 
business today! 


Guide put the accent on headlamp aiming— 
pioneered Safety-Aiming—developed a 
product-selling program that makes sales! It’s all 
wrapped up in one package. Dealers who have 

this sales and service package in use are making 
money on headlamp replacement. Every dealer who 
does not yet have this deal should get in on it 

now! Guide gives you the longest dollar profit in 
the headlamp business. Only Guide builds in an 
aiming plane accurate to ten-thousandths of 

an inch! Only Guide gives you a complete program 
—the powerful “Pull-the-Switch” sales ‘ , THE LAMPS — 
campaign backed up with everything you need to THE AIMERS — 

sell lamps. You get eight 6-volt and eight 12-volt , g 

Guide T-3 Sealed Beam Headlamps, 1 pair Type A | THE PROVED WAY TO SELL — 
T-3 Safety-Aimers, 1 Safety-Aimer Wall Board ALL IN ONE PACKAGE 
Rack, Instruction Booklet, Guide Identification : 

Decal, plus window banner, and flange sign r 

for pump or wall—all in an eye-catching earton nigni 

that unfolds into either a counter or floor display. in fog rain 








SELL THEM IN PAIRS! 





Leak proof all-glass 
sealed beam COnStruction | 


SAFETV-AIM HEADLAMPS 
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Trend to dual headlamps forecasts 
new profit opportunity for dealers! 


AC brings you... 
GUIDE 


T- 


SAFETY-aim DUALS 


... to meet all replacement needs! 


Dual headlamps, now appearing on some 1957 cars, indicate 
a broadening market trend. Guide has these new 54,4- 
inch headlamps (T-3-4001, single filament—and T-3-4002, 
double filament). This will put you in readiness for the new 
replacement demand. These Guide Duals will be the T-3 
Safety-Aim type with the Guide-pioneered Safety-Aiming 
plane built in and accurate to ten-thousandths of an inch. 


Get in touch with your regular AC) Supplier 











More News! 


AC MINIATURE LAMPS 


for every automotive application! 


NOW —meet every motorists lamp requirements with this 
comprehensive package. Only a small investment gives you 
full coverage of the market. And they're packed attrac- 
tively for counter or shelf display. Ready now! Order 
from your regular AC supplier. 
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SELLING SLANTS OF THE MONTH! 


Today... AC offers 


ndustry’s most complete 
ine of air cleaners... 


even including a new dry-type disposable unit! 


For years AC has supplied the latest, most 
modern versions of oil-bath and oil-wetted 
air cleaners. As a matter of fact, AC was one 
of the early pioneers in the field. AC 

has maintained its leadership in this 

field against all comers. 

Now, AC makes available, too, the latest 
development in the air cleaner field—a 
dry-type disposable unit which made its 
bow in the original equipment field with the 
introduction of many of the 1957 models. 
The advantages of the new dry-type air 
cleaner are many. It saves space... 
provides high dust capacity . .. maintains 
high-velocity air passage ... operates 
efficiently at all engine speeds. These 

and other impressive advantages lead us 

to predict a continuously growing market 
Round out your stock with the new 
dry-type air cleaner. This gives an AC 
replacement for virtually every application. 


AC SPARK PLUG Ky THE ELECTRONICS 
DIVISION OF GENERAL MOTORS 


Order Now From 
Your AC Supplier! 


AIR 


AC oil-bath-type air cleaner 


CLEANERS 


, New, AC 

dry-type 
air 

cleaner 


AC oil-wetted-type air cleaner 


Watch 
"WIDE WIDE WORLD” 
NBC-TV 


Gtmtear 
morose 
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Time saving, cost cutting 
features...easy to own! 


Improved Black & Decker Valve Refacer is 
POWER-BUILT for faster valve job profits! 


You gain extra profits in less time with the B&D 
Deluxe Super-Service Valve Refacer . . . with its 
many exclusive features 

Your valve jobs move out faster, your labor costs 
shrink. You eliminate expensive ‘“‘come-back’’ and 


leek Under 
Poous-secren™ || 
in Yellow Pages 


T TSS) ia 
babe) 


<—the I> 


SANDERS = 
AI, 


= o/ P 


IMPACT Be 
WRENCHES Lf omnis 


VALVE SEAT 
GRINDERS 


PowkrKkruL B&D-BuiLt Moron ConckaLep CooLant Sysrem! 
powers collet spindle. All “chat 
ter” eliminated. Separate motor 


for wheel spindle 


gallon coolant with 


baffle plates 


reservoir 


. 


All tubes and lines concealed. One 


build volume, profits, reputation with greater cus 
tomer satisfaction and word-of-mouth advertising 
Monthly payments as low as $14.00. No red tape, 
no delay. No large initial investment needed. For 
financing and additional information call your B&D 
distributor, or write to: THe Brack & DeEcKER 
Mrca. Co., Dept. 3102, Towson 4, Maryland. (In 
Canada: 80-86 Fleet St., E., Toronto 2, Ontario 


Leading Distributors Everywhere Sell 


Black& Decker: 


Portable Electric Tools —Power- Built to Last 


Comepctetse, No Extras 
Negpep! Combined microm 
eter valve stem and rocker 
arm grinding attachment 


AnY-ANGLE TRANSVERSE GRIND 
inc! B&D Vaive Refacer handles up 
to 4° valve heads, %" to '%’ valve 
stems, at any angle 


SEL oT Lee 
ia | 


/ 





nnouncing New Auto-Lite 


ety ” 
= hy 
<A ile a s 


ORIGINAL 


ANTO-LITE 


SERVICE PARTS 
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Original Service Parts 


CABINET PROGRAM 


Easier Stocking, Faster Turnover=— 
Boost Sales and Profits on Every Job! 


New Original Electrical Service Parts Program 
reduces inventory, eliminates costly red tape. 


GET... 


HERE'S WHAT YOU 


Y* FAST-MOVING-PARTS CABINET specifically 
designed to match your original service parts 
needs. Readily expandable. 


af * BALANCED STOCx to meet your requirements 
results in smaller inventory investment and faster 
turnover. Stock is adjusted in each case to meet 
the service needs of your trade. 


a EASY TO USE INVENTORY CONTROL makes 
stock maintenance much simpler and more eco- 
nomical. New Auto-Lite Parts Standardization 
Program and new cross reference information 
widens application and reduces inventory invest- 
ment. New Auto-Lite simplified numbering system 
makes it easy to keep track of stock. Stocking and 
reordering are as simple as possible. 


COMPLETE AVAiLaBiLity of all Auto-Lite 
Service Parts from a local source simplifies ordering, 
results in savings. 


+. AUTO-LITe PARTS cCaTALOG, AEA Fast- 
Moving- Parts Book, Price Book, Auto-Lite Cross 
Reference Book, Wall Chart of Parts and Speci- 
fications are supplied as part of program. 


‘Y° REGULAR SERVICE INFORMATION BY MAIL. 
You receive up-to-the-minute electrical service 
news that keeps you up-to-date on technical, parts, 
and service information. 


x NATIONALLY ADVERTISED and nationally 
recognized line means ready consumer acceptance 
... makes your selling job easier. 








SEE YOUR SOURCE OF SUPPLY FOR AUTO-LITE SERVICE PARTS 


ORIGINAL 


AUTO-LITE 


SERVICE PARTS 


THE ELECTRIC AUTO-LITE COMPANY, Toledo 1, Ohio 









PLENTY OF sPACe for all your fast- 
moving original equipment electrical parts. 
Clearly marked with replaceable cards 
showing parts numbers. Cabinet meas- 
ures 24” wide by 12” deep with 24” high 
base and 15” high top section. Dowel 
jointing permits easy addition of extra 
units. Two compartments in top section 
provide handy space for catalogs, refer- 
ences, and price books. Tools and instru- 
ments may be stored safely in other half 
of compartment. 
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Walker increases 


(under severest 


These two mufflers designed by Walker for the same vehicle were 
both road tested on the ‘‘cold side”’ of a dual system under normal, 
low speed driving—the most severe of all corrosion conditions. 





After 8 months, this 
test muffler with 
standard steel 


internal parts was 


completely 
destroyed by 
internal corrosion. 


After 24 months 
(21,989 miles), this 
current Walker 

Silencer was still 
intact, inside 


Pvilemel th! 


Why did the first muffler lose the battle to Internal 
Corrosion while the current Walker Silencer 
designed for the same vehicle resisted Internal 
Corrosion ALMOST THREE TIMES LONGER? 


This comparison demonstrates the principles which Walker 
engineers are applying to solve the acute corrosion conditions 
resulting from higher horsepower engines and dual exhaust sys- 
tems. Because it is not necessary for normal, muffler life on 
older single system cars, not all Walker ‘ ‘Precision- ‘Tuned”’ 
Silencers have corrosion-resistant materials and Inter-Chamber 
Drainage—nor do all Walker Silencers with corrosion-re sistant 
materials and Inter-Chamber Drainage necessarily show a 300% 
increase in life. 

Most Walker ‘‘Precision-Tuned”’ Silencers created for cars 
factory-equipped with duals are built with Inter-Chamber 
Drainage and use corrosion-resistant materials at critical points 
to extend useful life to the greatest practical degree, 
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— 











muffler life 300% 


driving conditions) 


The reason for this dramatic increase in muffler life was the Right Com- 
bination of two great Walker contributions to longer muffler life. 








SHELLS. 
Aluminum Coated Stee 
Hot-Dipped Zinc Coated Stee! 
Sh 
PY 
TUBES 
Aluminum Coated 
Steel 
PARTITIONS 
Aluminum 
Coated 
Steel 
Hot-Dipped . 
Zinc Coated HEADS 
Steel Aluminum Coated Steel 
Hot-Dipped Zinc 
Coated Steel 


INNER SHELLS 


Hot-Dipped Zinc 
Coated Stee! 


Tuning Chamber 

Designed For 

p ture Stabiliza 
n The Road 


“~~. _ Hotter Running — 
Tri-Flow Chamber 

Moisture Dissipating 
Area From Heat 

and Gas Flow Pickup 


‘precision tuned 





Chilton’s MOTOR AGE, Fesauary, 1957 





















SILENC 


WALKER MANUFACTURING COMPANY OF WISCONSIN «+ RACINE, WISCONSIN 
Exhaust Silencers + Oil Filters + Jacks 


The proper use of MODERN 
CORROSION-RESISTANT 

MATERIALS on internal and 
external parts, as required 


When severe corrosion conditions are present Walker 
uses two special materials adaptable to muffler pro- 
duction having the greatest resistance to corrosive 
engine condensate. These two special materialsa— 
ALUMINUM CoaTED Sree. and Hor-Dirprpep Zinc 
CoaTED Sree. have from 200% to 400% GREATER 
CORROSION RESISTANCE than plain steel. In designing 
Walker ‘‘Precision-Tuned”’ Silencers, corrosion 
resistant coated materials are used wherever and when- 
ever necessary, inside and out—in accordance with 
car factory standards. The third basic material, steel, 
is used where the problem of corrosion is at a mini- 
mum. The choice of proper materials is based upon 
the severity of the operating temperature and the cor- 
rosion problem. 


The new and advanced 
Walker principle of design— 


“ACOUSTICALLY CONTROLLED” 
INTER-CHAMBER DRAINAGE. 


**Acoustically -Controlled”’ Inter-Chamber Drainage 
is an advanced internal design developed by Walker 
research which prevents the trapping of engine conden- 
sate in isolated muffler chambers where rapid corrosion 
can take place. Walker Inter-Chamber Drainage per- 
mits any collected moisture to flow from the cooler 
moisture collecting areas of the Walker Silencer into 
hotter moisture dissipating areas where the corrosive 
condensate is carried away by the dynamic wiping 
action of the hot gas flow, reducing internal corrosion 
to a minimum 


WALKER “PRECISION TUNED" SILENCERS 
HAVE THE RIGHT COMBINATION OF ALL 


THINGS FOR LONGER MUFFLER LIFE 





i 


ot ganees 


S ice Your 
owners have neglected their brakes. ner 
There IS a big need for brake service. 


Urge your customers to have you give 


It’s been a long winter... many car 


their brake systems the Wagner Lock- 
heed “Spring Tonic’ treatment. 


This is the Wagner Lockheed “Spring 

” treatment-——check the brake 

fluid-—add fluid or drain, flush and re- REFILL 

fill with Wagner Lockheed brake fluid brake system with 

when advisable. Pull a wheel— inspect . ba egg Hg 

brake parts and lining and when neces- Lockheed mit Page 

' cally balanced... 

with Wagner Lockheed parts and lining. J Surpasses the specifi- 
st cations of the Society 

Wagner Electric @rporation , bs Liggett ah 


gineers. Functions 
ats nage nite _ , St. Louis 14, Mo., ee properly under all 
(Branches in principal cities in the U.S. and in Canada) operating conditions. 


IT’S tops for quality. 


Tonic 


sary, replace worn or defective parts RAKI 
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Money with the Wakner Lockheed 





NPRING TON 











PROGRAM 


Wagner Ads inThe Saturday Evening POST 
stress the importance of safe brakes. Tie 
into this program to increase your sales. 


Customers Brake Systems 
3-R" Way : 


“ 


REPLACE 

worn brake parts with new WAGNER LOCK- 
HEED BRAKE PARTS... Line is complete, 
Cylinders, pistons, springs, washers, cups, boots, 
hose, etc., are available for all makes and models 
of cars and trucks having hydraulic brakes. 


Chilton’s MOTOR AGE, Fesavary, 1957 


RELINE with WAGNER BRAKE 
LINING, BLOCKS or EXCHANGE 
SHOE SETS... unsurpassed for quick, 
safe, smooth stops... Available in more 
than 100 width and thickness com- 
binations in rolls, segments, blocks and 
sets... For further details on complete 
line—-write for Catalog AU-500. 








“Meet My Wonderful New Baby” 


It used to be that De Soto 
dealers had two fine cars to sell. 
Now they've got three! And the 
newromer’s name is FireSweep. 

And what a newcomer! 

She’s long, she’s low, she’s De Soto 
bred through and through. Whatever 
your prospects want, 

this new De Soto’s got! 

There’s a 4-door sedan, a 2-door 
hardtop, a 4-door hardtop, and (wo 
new 4-door station wagons—the 
Shopper and the 3-seat Explorer 
Priced competitively for volume 
selling, the new De Soto FireSweep 
line has actually increased every 


De Soto dealers’ market coverage 





by a whopping 50% ! 





This wonderful new baby of ours is 
just one of the reasons why 


we keep saying 


IT PAYS TO BE A DESOTO DEALER! 
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What makes customers come back for more? | 
4 i. 












Macy F "A Garage 


\BABY SITTING 


WHILE U WAIT 














They'll all come back if you give ’em the best. When it’s 
a bearing job... just tell ‘em it’s aes 


\ free sitter might bring “em gn. But “em coming back, always point to the 
the best way to keep customers coming — trade-mark “Timken”. The Timken 
back is to give them good service. And Roller Bearing Company, Canton 6, 


that always means the best in replace- Ohio. Canadian seme St. Thomas, 
ment parts. When it comes to replacing Ontario. Cable addre "Timrosco”, 


tapered roller bearings, for instance, 
just tell ‘em it’s Timken”. It’s the best- 
known name in bearings. The one name TIMKEN 
in bearings your customers know means 


quality. So, as one good way to keep TAPERED ROLLER BEARINGS 


WOT HUST A BALL C_) MOT JUST A ROLLER C—) THE TIMKEN TAPERED ROLLER > BEARING TAKES RADIAL Ano TuRust ~@)- LOAdS o8 Any COMBINATION 5 ia 
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Straight Valves 
Schrader No. 595 Series 


ducing lace ~~ $ 
Yitn0 we a 
SCHRADER COMPRESSION RIVETS : 

FOR REPAIRING TUBELESS TIRES 


WON-DEMOUNTABLE 
TYPE 

Best tubeless repair on the market—seals 3 ways. 

Two sizes handle 90% of all your tubeless punc- 

ture business. ... Be ready for the demand. ... 

Make a fast profit... . Ask your supplier for 

Schrader Compression Rivets today. 


Bent Valves 
Schrader No. SOSA Series 


." sap y ‘A 1 

: y 

DEMOUNTABLE lary, DEMOUNTABLE and 
TYPE 


SEAL 3 WAYS WON-DEMOUNTABLE TYPE 


YOUR SOURCE FOR ALL TRUCK TUBELESS VALVES 


Same top quality valves mounting... . As truck 


EASY + QUICK + PERMANENT 


Packaged to fit requirements 


used as original equip- 
ment by the industry... . 
Variety of types to fit 
side hole or bottom hole 


tubeless business grows, 
repair and service work 
grows too. Order the 
Schrader full line now! 


au? 


Schrader 
* 3680C 
EXTENSION 


Schrader #4138 
EZE-MOUNT 


Schrader #54 
EZE.MOUNT 


COMPLETE VALVE LINE-UP FOR REPAIRING 
MILLIONS OF TUBES NOW ROLLING 


Tube-type is still the biggest repair and re- 
placement business don’t overlook it. 
Most cars, trucks, and tractors now in serv- 
ice are rolling on tube tires. To you, this 
means plenty of lucrative repair and re- 
placement business... . For big dollar prof- 
its, stock the complete Schrader line of 
tube-type valves 


your one source for 
tube or tubeless service 


LATEST 1957 PRACTICE FOR TUBELESS PASSENGER CAR TIRES 








The seven original equipment 
tubeless tire valves are avail- 
able from your Schrader sup- 
plier to meet all your replace- 
ment tire sales—but with these 
two Schrader EZE-MOUNT Snap- 
In Valves and the extensions for 
ornamental rim covers, you can 
meet 100% of your tire sales 





0 im 
® 


No. 9467AR Type 
Truck Screw-on 


No. 158 Type 
Passenger 


A. SCHRADER’S SON 
Division of SCOVILLE * Brooklyn 38, N. Y. 


FIRST NAME 





ESTABLISHED IN 1644 


No. 150R Type 
Hand Bendable 


for 1955 and 1956 cars, and 
most (approximately 95%) of 
the new 1957 cars. No extra in- 
ventory. 

Order Schrader EZE-MOUNT 
Snap-In * 413R, *54and *3680C 
Extensions and be sure you can 
equip new tubeless tires you 
sell with new valves. 


f\ 


Tractor } 


No. 9251B8R Type 


No. 78238 Type 
Truck Cure-on 


IN TIRE VALVES 








FOR ORIGINAL EQUIPMENT AND REPLACEMENT 
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Who slowed the slow start? 


PRODUCTS that this industry can well be proud of aren't 
being bought in extravagant quantities. December sales 
were off while early January were up slightly. 

Could it be that the credit buyer is sobering up? After 
having been on a charge-it, easy-credit binge, the credit 
buyer is beginning to see his head above water. He’s begin- 
ning to feel how nice it is to be on the safe side of the sheriff. 

Tight money propaganda may have scared him to the 
point where he is marking time. He wants to catch his 
financial breath. 

Could this really be the end of order taking? And, the be- 
ginning of expert selling? 


Beat the bushes 


“VY OU have to beat the bushes all the time for sales,” says 
Tom Campbell, editor-in-chief of The Iron Age. He 

writes that this will be another great year and that there’s 
every reason to believe the optimist rather than the pessimist 

-or even the middle-of-the roaders. 

“Past industrial history supports those who are not afraid 
rather than those who look for doom,” Tom says. 

“The idea that products and services sell themselves is 
dangerous thinking. If you don’t work at it you may be 
sure your competitor will.” 


Drive for permanent status 


Sear Small Business Administration, formed originally as 
a temporary agency, will seek permanent status through 
Congress. At the same time, the agency will ask for an 
increase in funds to expand its operations, SBA officials say. 

SBA lending and management aid programs have been 
well received by businessmen. In the first half of the current 
fiscal year, the agency approved more than 1,600 loans 
totaling more than $60 millions to small business. 


Faithfully yours, 


frat Jey 











On the average: 


Sunoco Dealers 
Outsell Competition 


Qt 


HERE’S WHY: 


Blue Sunoco has wide public acceptance 
because it delivers more miles per dollar 
than other leading premiums. It meets 
today’s higher premium octane require- 
ments yet sells at regular gas price. 











Sun guards against overlapping markets. 
Sunoco dealers compete with other 
brands—not with each other. 


Sun’s heavy, year ’round advertising 
and merchandising support is con- 
stantly telling car owners why all 
Sunoco products offer motorists great- 
est value for their dollar. 


«<<fe 


SUN OIL COMPANY, Philadelphia 3, Pa. 





A SUNOCO DEALERSHIP MIGHT 
BE OPEN IN YOUR TERRITORY 


Call our local office or write us direct: 
Sun Oil Company, Philadelphia 3, Pa. 
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News Notes............ 


1957 Pacific Automotive Show 





POP re re eer 


THE NINTH ANNUAL Pacific Automotive Show will be held in Seattle at the 
Civic Auditorium from March 7 thru March 10. Show headquarters 
reports that aproximately 470 display spaces have been reserved by 
leading manufacturers of tools, parts, equipment, accessories and 
allied lines. 

FROM A PARTICIPATION standpoint, the 1957 event promises to be another 
outstanding success. Jobber interest from throughout the ll 
western states is at a high level with the numbers of applications 

to sponsor the Show expected to break all records. 


Rising Costs Cut Profits 


MAKING A LARGER PROFIT this year than last will be a rugged job for the 
retailer. There's to be no lack of output or sales, for these 
Should reach the 1956 levels or even climb higher. 


AS THE GOVERNMENT sees it, though, the added cost of doing business will 
work against the shop or store operator. Wages are moving upward, 


many commercial rents are rising, and shipping costs are going to 
advance. 


Automotive Advertisers Council 


S. R. ROBINSON, president of Automotive Advertisers Council announced 
the dates and locations for the Council's 1957 meetings. The 
spring meeting will be held at the Chamberlain Hotel, Old Point 
Comfort, Ft. Monroe, Va., June 3-6 and the fall meeting has again 


been scheduled for the St. Clair Inn, near Detroit, September 
235-26 . 


THE COUNCIL, COMPRISING an industry cross section of advertising and 
sales promotion managers of some sixty manufacturers of parts, 
tools, equipment, accessories and Supplies in the automotive 
service industry, was founded in 194l. 
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Discount House Activity 


TRADE ASSOCIATIONS from throughout California are banding together for 
direct action against the activities of discount houses in many 
areaS. Both wholesaler and retailer groups are greatly concerned 
with the laxness of many manufacturers of automotive products who 
allow their lines to be sold at cut-rates through these 
merchandising mediums. 


SERVICE STATION operators are taking vigorous steps to protect their 
best interests and are in the midst of a campaign designed to 
eliminate so-called “unfair competition." 


Seiberling Doubles Output of Tires 


NOW THAT TIRE PRODUCERS are well into production on 14-in. tires for the 
original equipment market, plans are under way to accelerate 
production for the replacement market that lies ahead. 


SEIBERLING RUBBER CO. has announced that it is doubling its production 
of the smaller tires and is making them available now with nylon 
cord in addition to the rayon fabric type which it has been 
producing. 


Sealed Power Forms 2 Separate Divs. 


SEALED POWER CORP., Muskegon, Mich., has split its manufacturing and 
technical engineering division into two separate divisions, each 
to be headed by individual company executives. 


DONALD M. HESLING, former vice president of the combined division, will 
now head the new engineering division. Beryl T. Pickel, general 
manufacturing manager, will be in charge of the new manufacturing 
division. 


U. S. ECONOMY ....by Neil R. Regeimbal 


SBA Low on Lending Money 


SUPPLIES OF LENDING MONEY at the Small Business Administration (SBA) 
are very low and should be replaced, President Eisenhower tells 
Congress. He requests additional millions for SBA loans over the 
next several months. 


CEILING ON THE TOTAL of the agency's outstanding loans is too low, at 
$150 million, and ought to be raised, the President also says. 
Congress is expected to take the actions he asks. 


Postal Rates May Rise 


POSTAL RATES MAY BE raised by Congress, pushing up the dealer's 
expenses for mailing bills and advertisements. President 
Eisenhower calls on the lawmakers to put rates up to the point 
where they'll bring in another $654 million a year. 


ONE POSSIBLE CHANGE, suggested last year, is to raise all rates by about 


one-third. Another that may get support in Congress is a plan to 
boost the first-class letter charge from 3¢ to 5¢. 
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Off the Job Hobbies 


Pony Farm of Inland’s 





Kk Xow a man’s hobbies, and you pretty well 

know the man. If that be true, we know 
that Daniel Langfeld, owner of Inland Manu- 
facturing Company, Omaha, Nebraska, loves 
life and the outdoors. 

His chief hobby is operating one of the 
country’s finest pure bred Shetland pony 
farms. 

The 160-acre farm, known as Danby Farm, 
is located about 20 miles South West of 
Omaha. Here Mr. and Mrs. Langfeld, with 
son Danny, his wife and daughter, make their 
home. During recent years, they have de- 
veloped one of the most well-run pony farms 
and one of the finest herds of Shetland Ponies. 
The herd is headed by Patton L. 22400, all 
black stallion with an enviable show-ring ree- 
ord. He has been National Grand Champion. 
A beautiful animal, Patton L is as gentle as 
he is beautiful. Many of his get have been 
notable sow winners. The herd includes 
many other stallions and mares with impres- 
sive blood-lines. 


Farm Fascinates Visitors 

The farm, itself, fascinates the many visi- 
tors. The barns and shelters are impressive. 
Each spacious barn-stall is equipped with a 
specially designed round-bar steel sliding 
door. The shelters are completely modern, 
some screened fly-tight. 
tifically balanced. Warmed water is supplied 
in winter. Regular veterinary service is given. 


tations are sci-n- 


Inoculations are made regularly. The animals 
are kept parasite-free. Every pony is seen 
and handled every day. Nothing is overlooked 
to insure that the physical condition of the 
animals matches their excellent breeding. 

The quality of the ponies is such that they 
are sold principally to breeders. 

Mr. Langfeld, an ardent horseman, also has 
a few riding horses and relaxes from his 
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Langfeld 


Omaha 


Pa 


Notable show winners are bred at Danby Farm 


duties as head of his large manufacturing 
firm by early-morning or evening rides about 
the farm. 





Robinson Re-Elected 


President of AEA 
Ernest N. Robinson has been 
re-elected President of the Auto 
motive Electric Association by 
the convention ending December 
IXth at the Beach 
Hotel. Announcement was made 
by J. Howard Reed, 
Secretary of the Association. 
Robinson. who is Marketing 
Stewart-Warner 
Alemite and In 
strument Products Division, has 


Edgewater 


Executive 


Manager for 
Corporation’s 


just completed his first term as 
President, after having served 
two years as Vice-President and 
Chairman of the AEA Manufac- 
turers’ Division. 

Other officers elected at the 
meeting, to serve for 1957, are: 
G. P. Robers, The Weatherhead 
Co., Fort Wayne, Indiana, Vice 
President Manufacturers Divi 
sion; Richard Durham, The Dur- 
ham Co., New York City, Vice- 
President Central Distributors 
Division; Charles W. Apley, Bal- 
lantine Auto Parts, Chicago, 
Vice-President Service Distribu 
tors Division; and Joseph F, 
Sirotek, Jr., Illinois Auto Elee 
tric Co., 


Chicago, Secretary- 


Treasurer. 


Named 


Anderson 


Year’s Booster 
L. N. 


president of B-8 


(Cork) Anderson, 1956 
Minneapolis, 
was the winner of the Mr. 
Booster-of-the-Year 
the outstanding 


award for 
president in 
Announcement was 
by the Board of 
A.B.C. Interna- 


Boosterism. 
made recently 
Governors of 
tional. 





Officers at AEA convention: |. to r., J. F. Sirotek, Jr., Richard Durham, E. N. 
Robinson (re-elected president), G. P. Robers, and C. W. Apley. 


International President Her- 
man Pflug (at left in photo) 
made the presentation of the en- 
graved bronze wall plaque to Mr. 
Anderson (right). This plaque is 
a gift each year of Mr. Jack 
Whitaker, International Presi- 
dent in 1927. 

Mr. Anderson in his accep- 
have 
obtained this coveted award had 
it not been for the wholehearted 


tance said he could not 


and full cooperation of his en- 
tire Club. He went on to say 
that he felt the honor bestowed 
upon him was, indeed, a very 
real honor bestowed upon all his 
Booster members and officers. 


Preferred Stock 

The Board of Directors of 
Walker Manufacturing Company 
(Racine, Wis.) has called its en- 
of Convertible Pre- 
ferred Stock for redemption on 
May 1, 1957. Announcement was 
made recently by Rea I. Hahn, 
president. 

As of October 31, 1956, there 
were 12,493 shares of this $50 
par value stock outstanding. As 
of the present time, due to Com- 
mon Stock dividends, each share 
of Preferred Stock is convertible 
into 3.4729 
Stock. 


tire issue 


shares of common 


Biennial Show 


At a joint meeting of the board 
of directors and show committee 
of the Southwest Automotive 
Show it was decided by unani- 
mous vote to return to the policy 
of a biennial Show. 

After the April 4-6 Show this 
year, the next Southwest Auto- 
motive Show will be held in 1959. 


Chilton’s MOTOR AGE, Fesauary, 1957 








MEWA to Conduct 
March Conference 

The Motor and Equipment 
Wholesalers Association Board 
of Directors has announced that 
MEWA will conduct a Western 
States Business Conference pre- 
ceding the Pacific Automotive 
Show. The show is scheduled for 
Seattle, Washington, in March. 


Invited Speakers 

The MEWA Conference Com- 
mittee has invited some 20 prom- 
inent speakers in the fields of 
sales, management, price cut- 
ting, simplified cost accounting, 
and profit margins to take part 
in the Conference March 6, 1957, 
at the Olympic Hotel. The Con- 
ference will be open to MEWA 
members, automotive manufac 
turers, and invited automobile 
wholesalers and_ their 
sentatives. 


repre 


Mrs. Watson Named 
U. S. Axle President 


Elizabeth Lees Watson, Trea 


ry Be 


Merit Muffler salesmen met recently in Toledo, Ohio to hear merchandising 
plans for 1957. Sales manager By Harris led the three-day sessions. 


surer of The U. 8. Axle Company 
(Pottstown, Pa.), has been 
elected President of the company 
to succeed the late Lawrence E. 
Orgill. Mrs. Watson is the sec- 
ond generation of the Lees fam- 
ily to head the firm. She is the 
daughter of the late George C. 
Lees, founder of the company. 
Mr. Arnold Watson has been 
named Treasurer in addition to 
his duties as General Sales Man- 
Other company officers 
elected are Edward D. Gudebrod, 


ager. 


Vice-President; and George M. 
Longaker, Secretary. 


Hugh H.C. Weed 


Hugh H. C. Weed, 73, formerly 
president and board chairman of 
Carter Carburetor Corp., died at 
his home in St. Louis last month 
after a brief illness. 

Mr. Weed, who was born in 
Stamford, Conn., became vice 
president and general manager 
of the fuel systems concern in 
1913. He served as its president 
from 1946 to 1954, and as direc- 
tor until 1956 when the board 
was dissolved and Carter became 
a division of ACF Industries, 


World Bestos salesmen and distributors attended company's Dec. meeting in New Castle, Ind. Presiding were 
general manager R. A. Riley and replacement sales manager J. W. Greenen, (far right and far left, standing). 
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Executive committee of Automotive Warehouse Distributors Div. of NSPA 
discuss current problems. L. to r., George Shortmeier, Jr.; Harry Rothman 
(chairman), and Thomas Perry. 


Chicago Parley for 
NSPA Warehouse Div. 
The Executive Committee of 
National Standard Parts Associ- 
ation Automotive Warehouse 
Distributors Division recently 
held its initial meeting at Hotel 
Sherman, Harry D. 
Rothman, Automotive 
Warehouse, Oakland, California 
was elected 
Committee, 


Chicago 
Seaport 


Chairman of the 
Other members of 
the Executive Committee include 
Thomas S. Perry, Thomas §&. 
Perry Co., Inc., Atlanta, Georgia 
and George Shortmeier, Jr., 
Gray Equipment Company, Inc., 
New York, N. Y. 

This new NSPA Division was 
admitted to Association member- 
ship last year. Present members 
include: Automotive Manufac- 
turer’s Warehouse, Inc., Pitts- 
burgh, Pa.: L. C. Biglow & Co., 
Inc., New York, N. Y.; Bobro 
Products, New York, N. Y.; 
Distributing Co., San 
Francisco, Calif.; Dave Cody & 
Associates, Inc., Richmond, Va.; 
Evco Products Company, New 
York, N. Y.; Lenk, Inc., Boston, 


Coast 


Mass.; Seaboard Sales Company, 
Inc., Allston, Mass.; Tool & Parts 
Warehouse, Inc., Dallas, Tex.; 
and Warehousing Service Com- 
pany, Chicago, Ill. 


Industry Meetings 


Feb, 22-24—Automotive Electric Assn., 
regional conference, St. Francis 
Hotel, San Francisco. 

Feb, 28—Mar. 1-2—Automotive Elee- 
trie Assn., regional conference, New 
Washington Hotel, Seattle. 

Mar. 7-10—Pacifie Automotive Show, 
Civie Auditorium, Seattle, Washing- 
ton. 


Mar. 8-10 


Automotive electric Assn., 


regional conference, Deshler Hilton 
Hotel, Columbus, Ohio. 

Mar. 11-12 — Canadian Automotive 
Wholesalers & Manufacturers Assn., 
convention, Windsor Hotel, Mon- 
treal, Quebec. 

Mar. 13-15—National Automotive Ser- 
vice Show, Show Mart Building, 
Montreal, Quebec. 

Mar. 14-16—Automotive Electric Assn., 
regional conference, Sheraton Ho- 
tel, Phila., Penna. 

Mar. 25-27—Automotive Electric Assn., 
regional conference, Atlanta Bilt- 
more Hotel, Atlanta, Georgia. 

Apr. 4-7—Southwest Automotive Show, 
Automobile Bldg., Fair Park, Dal- 
las, Texas, 

Apr. 23-24 — Motor & Equipment 
Wholesalers Assn. national conven- 
tion. The McAllister, Miami, Fla. 

Apr. 25-27 — International Automo- 
tive Exposition, Dinner Key Audi- 
torium, Miami, Florida, 

Apr. 28-30 — Michigan Automotive 
Wholesalers Assn. convention, Pant- 
lind Hotel, Grand Rapids, Mich. 

May 6-7—Middle Atlantic Automotive 
Wholesalers convention, Haddon 
Hall, Atlantie City, N. J. 

May 9-12—Midwest Automotive Show, 
Inc., Keil Auditorium, St. Louis, 
Missouri, 

May 13-15—Automotive Engine Re- 
builders Assn. convention, Sheraton- 
Cadillac Hotel, Detroit, Mich. 

May 21-22—Motor & Equipment 
Wholesalers Assn. national conven- 
tion, The Sheraton Plaza, Boston. 

May 21-22—National Standard Parts 
Assn. convention, The Somerset, 
Boston, 

May 22—Motor & Equipment Manu- 
facturers Assn. members dinner, 
Kenmore Hotel, Boston. 

May 23-26—National Automotive Ser- 
vice Show, Commonwealth Ave. 
Armory, Boston, 


More than 50 sales representatives of AP Parts Corp. met in Toledo, Ohio 
recently for company's annual sales conference. Sessions, attended by top 
AP officials, were conducted by sales manager H. C. ‘Skip’ Stivers. 
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Latimer Joins NSPA 
Legal Counsel Staff 


The appointment of J. Austin 
Latimer, (photo) well-known 
Washington attorney, as consul- 
tant on governmental affairs to 
National Standard Parts Associ- 
ation has been announced by J. 
L. Wiggins, executive vice presi- 
dent of the association. He 


- 


. 


Motor Parts and Equipment Co. (Danville, Va.) recently moved into new 
building pictured above. Note plenty of outside parking space. 


Automotive Wholesalers’ 
Sales and Inventories 
Bureau of the Census, Department of Commerce 
Per Cent Change 
stated that this was in line with Sales Inventories 


NSPA’s policy of expanding as- Nov. 1956 Nov. 1956 11 Mos. 1956 Nov. 1956 Nov. 1956 
ociati rervices from from from from from 
sociation services. . Region Nov. 1955 Oct. 1956 11 Mos. 1955 Nov. 1955 Oct. 1956 
Mr. Latimer will be associated New England + 2 4 + 6 
. Trop . — . _ — Middle tlantic 
with NSI A general couns¢ I, Han . East North Central 
old T. Halfpenny, of the Chicago West North Central 
firm of Halfpenny and Hahn. Mr. ay ee ye 
Latimer’s headquarters are at West South Central 
the NSPA Washington D. C. —— 
Office, 1001 Connecticut Avenue, 


N. W. 


10 
6 
5 
q 


10 


or aK Ow 
com eneo es 


3 
10 
7 


_— 


Entire United States 


Indicators of Business Activity 


These figures are based on latest thirty-day reports 


Latest Month Year Percentage Change from 
Data Before Ago Month Ago Year Ago 
PRODUCTION 
Motor Vehicles ‘Units 665 ,000 667 , 187 799 ,009 0.2 16.8 
Industrial F. R. B. 1947-49 = 100 (Adj. 147 146 143 + 0.7 + 2.8 


SALES 
New Cars 450 ,000 403 ,948 630 , 488 +t. 
Replacement Tires (Units 3,880 ,904 4,703 ,348 3,592,047 17. 
Manufactures ($ Millions 
Durable Goods $14,446 $14,199 $13,721 
Non-durable Goods $14,362 $14,095 $13,622 
Department Stores, 1947-'49 = 100 130 131 123 


GENERAL 
Consumers’ Price Index, 1947-'49 = 100 117.8 117.7 115 
Civilian Employment 64 ,550 ,000 65 ,269 ,000 64,165,000 
Unemployment 2,479,000 2,463 ,000 2,427 ,000 
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Motor Age’s Who's Who 





Alonzo A. 
Neese has been 
named 
man of 


chair- 
the 
board of the 
Warner Electric 
sgrake & Clutch 
Company. He 
filled the vacancy created by the 
recent death of Pierpont J. E. 
Wood who had chairman 
of the board, 
director since last May. 


been 
Neese has been a 


Frank Van Gilder and C. R. 
Robertson have appointed 
regional sales managers of Weller 


been 


Electric Corporation, Easton, Pa. 
| 


wy R. D. (Roy) 
Adams has been 
appointed direc- 

tor of sales for 

the Steam 
Cleaner, Dyna- 
and 
Chemical Divi 

sions of the Clayton Manufactur- 
ing Company, El Monte, California. 


mometer 


Robert M. Thomas has been ap- 
pointed to a newly-created post of 
staff 
Circle Corporation. 


sales consultant of Perfect 
Thomas was 
formerly sales manager, manufac- 
turers’ division, for the corpora- 
tion. Moving into the position 
vacated by Thomas will be Rufus 
P. Austin. 


W. C. Roberts 
has been named 
sales manager 
for Prest-O-Lite 
Batteries by The 
Electric A ut o- 
Lite Company 
In his new posi- 

tion, he will actuate merchandising 
and field sales programs 


Raymond C. Withrow has been 
appointed to the position of man- 
ager of Rust Preventive Sales of 
the Valvoline Oil Company, Divi 
sion of Ashland Oil & Refining Co. 
Withrow, who was manager of in- 
dustrial lubrication oil and grease 
sales, will be succeeded by Taylor 


A. Hied. 


A. M. Charles, left, has been ap- 
pointed to a newly created assign- 
ment in charge of all the division’s 
battery warranty transactions of 
the United Motors Service Division 
Motors Corporation. 
Muser, who has been as- 


of General 
Emil J. 
sistant national warehouse man- 
ager succeeds Charles as national 
warehouse manager. 


Alan E. Carlson, left, has been 
appointed supervisor of districts 
of Federal-Mogul-Bower Bearings, 
Inc. Elgin Oehler has been ad- 
vanced from manager of the Pitts 
burgh district to a central staff 
position as assistant manager. 


Charles H. Becker of the Detroit 
office of Tung-Sol Electric Inc., has 
been named manager of the firm's 
automotive division. 


John W. Mer- 
ritt is the newly 
appointed ad- 
vertising man- 
ager for the Re- 
placement Divi- 
sion of Thomp 
Products, 
Inc. He is succeeding Bob Schoon- 
over, who has been transferred to 
Toledo Steel Sales Order Depart- 
ment. 


son 


Donald G. Holder has been ap- 
pointed territory representative of 
Walker Manufacturing Co. of Wis- 
consin in the southwestern area. 
David D. Bolinger has been named 
territory representative in the 
Minnesota area. Paul S. Irvin has 
joined the field sales in the Pacific 
Northwest and will serve the states 
of Oregon and Western Idaho. 
Roland L. Jones has been ap- 
pointed to the Middle Atlantic 
district. 


J. W. Greenen 
has been named 
manager of re- 
placement sales 
at World Bestos. 
Greenen will 
supervise all 
brake 
shops, service stations, fleet opera- 


sales to 


tors and other replacement sales 
outlets. 


T.C. “Buddy” Garrett, of Dallas, 
has been named manager of the 
Automotive Parts Division of the 
Schoellkopf Company, Dallas 
Texas. 


Martin A. 
Bertram, a ser- 
vice engineer 
for Thor Power 
Tool Company 
of Aurora, ll- 
linois. has been 
appointed man 
ager of Thor’s new Great Lakes 


electric tool sales zone. 
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NADA Convention in San Francisco 


FACTORY BRASS "“ENMASSE" appeared on the National Automobile Dealers 
Association's convention program in San Francisco. Notable 
reaction came from what the dealers themselves decided, mostly on 
grass roots problems. 


THE 40TH ANNUAL CONVENTION was considered the largest Pacific Coast 
Convention ever held by NADA. Total attendance figures came to 
10,231. This figure exceeded those of the 1949 and 1953 con- 
ventions. 


FREDERICK M. SUTTER, Columbus, Indiana, was elected president of NADA, 
succeeding Carl E. Fribley. Other newly elected 1957 officers 
were: first vice president, Dean Chaffin, Bozeman, Montana; 
secretary, Walter B. Cooper, Fort Collins, Colorado and treasurer, 
A. Leftwich Sinclair, Jr., Washington, D. C. 


Model Changeover Plans 


CHRYSLER IS PLANNING to return to a three-year cycle of model 
changeovers after having been on a two-year schedule since 1954. 
Its next big change will be in 1960 models. Ford also has been on 
the alternate year major changeover cycle and iS expected to make 
its next complete change in 1959 models. 


GENERAL MOTORS consistently has followed the three-year changeover plan 
but reports now indicate that it may run only two years with 
the lines which have new bodies for 1957. 


New V-8 Engine for ‘58 


AT LEAST ONE NEW V-8 engine is scheduled for 1958 models in one of the 
Big Three volume lines. Principal change in the engine is larger 
displacement plus engineering refinements. Tooling already is 
under way. 


"57 New Car Production 


THE CAR PRODUCTION pie is being cut up a bit differently this year from 
the same time a year ago. In the first three weeks of 1957, GM 
had about 47.6 per cent, which is nearly five points under a year 
ago. Ford share jumped to about 30.8 per cent, up 5 points, Chrysler 
carved out 18.7 per cent compared with 17 per cent a4 year ago. 


AMERICAN MOTORS dropped from 2.2 per cent at the same time last year to 


1.4 per cent. Studebaker-Packard fell off to 1.26 per cent from 
2.9 per cent last year. 
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Demand Outruns Production 


DEMAND FOR CHRYSLER LINES has outrun production, and customers are 
impatient. Pressure is particularly heavy for help on Imperials. 
Production has nearly tripled from eight an hour to 22 since last 
October, but is far below demand. 


MORE THAN 8000 have been built, but back orders stand at around 9000 
now. Original goal for this year was 25,000, but will be expanded 
if possible. 


Advertising Headaches 


CAR COMPANY ADVERTISING departments find it difficult to keep ahead of 
competitors’ claims. Plymouth prepared a heavy propaganda campaign 
to plug the highest horsepower engine in the low priced field. On 
the day literature was sent to dealers, Ford announced its 
supercharged engine which tops Plymouth's highest horsepower job. 


"57's Present Towing Problem 


TOW TRUCK OPERATORS are not happy about the low ground clearance and 
long overhang on some 1957 models. They grumble that lifting the 
front or rear end for towing brings the opposite bumper so low 
that it scrapes on inclines or going over rough areas like 
railroad tracks. 


Ford Switches Advertising Pitch 


FORD ADVERTISING this year shows a complete reversal from a year ago 
when the main pitch was on safety devices. Performance and 
durability now are stressed with very little emphasis on safety 
devices. 


THE COMPANY is still very much safety-minded, but apparently has decided 
that performance and styling are more potent sales tools. 


New Car Sales Lagging 


ROSY OPTIMISM ABOUT 6.5 million-plus new car sales this year has faded 
to a pale pink. Unofficially, some factory officials now think 
that a more realistic guess is between 6.25 to 6.5 million and 
possibly even a shade below that if sales do not pick up soon. 


WEAKNESS IN THE medium priced field accounts for the trimmed estimates. 
Price resistance apparently is felt more there than in the upper 
or lower ranges. Medium price buyers can downgrade to the Big 
Three volume lines and top price class buyers are not so sensitive 
to price increases. 


Chicago Automobile Show 


THE CHICAGO AUTOMOBILE SHOW, sponsored by the Chicago Automobile Trade 
Association closed a successful nine-day run January 13 at the 
International Amphitheatre. Dealers reported keen interest upon 
the part of the show visitors, with a number of sales made from 
the floor. 


ATTENDANCE AT THE show fell slightly short of the projected half a 
million when the bitter weather cut into the final days of the 
exhibition. In addition to the autos, trucks, and commercial 
vehicles shown, the show included many foreign cars. 


THE SHOW REPRESENTING 96% of the new car dealers in Cook County was the 
49th annual auto show to be held in Chicago, and the 15th under 
the sponsorship of the Chicago Automobile Trade Association. 
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Pacific Coast Line IORI: by Nate Shanedling 


Trade Practices Commission 


AT THE PRESENT time more than 20 bona fide trade associations in 
California have banded together to secure the passage of 
legislation for the creation of a Trade Practice Commission. 


IT IS PROPOSED that this body be established to police and regulate the 
merchandising practices of some companies in California. A number 
of associations representing various branches of the automotive 
service industry have enrolled in the list of supporting groups. 





Safety Legislation in Washington 


A MEASURE TO restore compulsory motor vehicle safety inspection in the 
State of Washington is slated to be presented at the 1957 session 
of the state legislation. In rough form, it calls for safety 
testing of every motor vehicle registered in the state at least 
once a year by state-operated stations or licensed repair shops. 


THE PLAN FOLLOWS one which has been in effect in Pennsylvania for a 
number of years and it iS expected that some 3,000 testing 
Stations would be required. 


Washington Wire. seeder .by Ray M. Stroupe 





More Vacation Motoring 


BETTER AUTO SERVICE and maintenance will be in top demand this year. 
Vacation motoring will account for much of this boost in 
motorists’ needs. 


HARRY I. KIRK, president of the American Automobile Assn., forecasts a 5 
to 10 pet rise in travel in the U. S. during 1957. He sees longer 
vacations, healthy business, and more cars pushing motoring above 
all past records. 


Tax Break When Selling Car 


MOTORISTS MAY BE more eager to trade for new cars if Congress agrees to 
a special tax-break proposal. Rep. Ford R., Mich., and Rep. 
Bentley, R., Mich., present bills to aid the man who sells or 
trades his car to get another one. 


A TAXPAYER WHO takes this step would be allowed a tax deduction. He 
could deduct 25 pct of the difference between the cost of his old 
car and its resale price. 
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Foreign Display Cars May Be Duty-Free 


CONGRESS IS ASKED this year to allow foreign automobiles and parts to be 
brought into the U. S. duty-free when they are to be used for dis- 
play only. 


A NEW BILL (H. R. 77) introduced by Rep. Machrowicz, D., Mich., proposes 
that these imports be free when no sale in this country is in- 
tended. Complete cars, aS well as auto chassis, bodies, cutaway 
portions, and parts, finished or unfinished, would be affected. 


Halt on Traffic Deaths Urged 


UNBRIDLED KILLING on the highways must be stopped, President Eisenhower 
declares. He recommends that state and local officials join forces 
to halt careless driving. Traffic safety also will be an active 
Subject in Congress during this session. 


THE ROBERTS SUBCOMMITTEE of the house, after reporting that its accident 
Studies were only partly finished last year, probably will be told 
to finish its work. 


Gross Profits Drop NADA Reports 


SUMMARY OF THE National Automobile Dealers Assn. findings on auto re- 
tailers' operating averages in 1955 is prepared by the U. S. Com- 
merce Dept. 


NET PROFITS FELL every year from 1950 through 1954, then rose to 1.7 pct 
of sales, the summary shows. Gross profits dropped during the en- 
tire 1950-1955 period. 


Repeal of Excise Tax Sought 


REP. SMITH, D., MISS., recommends that Congress do away with the manu- 
facturers excise tax on rebuilt automotive parts and accessories. 
He introduces a bill to bring about repeal of the tax on these 
items. 


ANOTHER MEASURE dealing with the manufacturers excise is a bill Spon- 
sored by Rep. Rains, D., Ala. He seeks to exempt from the tax 
those cars provided free to schools to be used in driver training 
programs. 


Insurance Gouging Investigated 


COMPLAINTS REACH the Senate that some insurance firms connected with 
auto finance companies have gouged collision insurance buyers. In- 
surers are charged with putting drivers into improperly high risk 
brackets. 


RESULT IS THAT buyers of financed cars are said to have paid millions 
of dollars more than they should have. A Subcommittee headed by 
Sen. Moroney, D., Okla., planned February hearings on the charges. 


Administration Against Dropping Tax 


TWO REPUBLICAN LAWMAKERS from Michigan are urging Congress to do away 
with the federal excise tax on new cars and trucks. Sen. Potter 
and Rep. Chamberlain offer bills to bring this about. 


BUT THE EISENHOWER Administration holds that the government needs the 
money from these excises. Certain Democrats in Congress who work 
closely with tax matters also are opposed to repeal. 
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@® VITAL FACTS ABOUT 
TURBOGLIDE TRANSMISSION 


This new transmission makes use of improved 3-stage converter 


with variable stator. Also provided is special hill retarder 


BY JOHN K. MONTGOMERY, Technical Editor 


HEVROLET provides an optional traas- arranged that as each turbine takes over the 
mission called the Turboglide for use load, the planetary drive train used by the 
with the 283 cubic inch engine. The previous turbine is released. 
Turboglide cannot be used on engines The transmission provides a special Hill 
equipped with the special camshaft. Retarder position on the quadrant so that as 


This transmission is not at 
all similar to the Powerglide 
which is still available for 
other models in the line. Of 
particular interest is the large 
die cast aluminum transmis- 
sion housing which weighs 
only 15 pounds. 

The new transmission uses 
an improved three stage con- 
verter with a variable stator. 


Below is shown cutaway view of the new Turboglide transmission 


The gear box has two plane- 
tary gear sets and six clutches, 
three cones, two free wheeling 
and one disk. 

The three turbines in the 
converter are splined to sep- 
arate shafts and things are so 
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@ VITAL FACTS... splined together. The rear pinion carrier is 
also fastened to the output shaft. 

In the Hill Retarder position the Neutral 
Cone Clutch is released to disengage the out- 
put shaft from the third turbine shaft. The 
Forward Cone Clutch is disengaged to allow 
the sun gear of the front gear set to idle as 
it pleases, which releases the second turbine 


the rear wheels attempt to drive the con- 
verter, the converter resists with increasing 
force. The Hill Retarder may be engaged at 
any engine speed below 45 mph. 

The variable stator has two positions: low 


angle for ec r { "mi »ration; foe : . ‘ 
ogee atte Id ind ae ‘ oreo from torque. The Hill Retarder Disc Clutch 
high angle for fast acceleration. The high 


is engaged which holds the ring gear of the 
angle is achieved by pushing the accelerator : pa : 
nay ae tase rear planetary set stationary. The drive com- 
ing from the rear wheels turns the rear pia- 
ion carrier and so forces the sun gear of the 
rear set to turn. This in turn drives the first 
turbine. The consequent pumping action of 
the first turbine attempts to drive the engine 
and in so doing causes a lot of turbulence in 
the oil in the converter. 

The oil is heated and the heat is then ab- 
sorbed by the car’s cooling system thru the 
oil cooler in the bottom of the radiator. 

In Reverse, the Forward Clutch is disen- 
Pinion Carriers gaged which permits the two one-way 

The pinion carriers of the two gear sets are (Continued on page 84) 





In all forward operations the Neutral Cone 
Clutch and the Forward Cone Clutch are en- 
gaged. The one to lock the pinion carrier of 
the front gear set to the third turbine shaft. 
The second to lock the two one-way clutches 
to the case. These two one-way clutches pro- 
vide the reaction force for the gear sets. The 
one prevents reverse rotation of the ring gear 
of the rear planet set. The other prevents 
reverse rotation of the front planet sun gear. 


Sectional views of various phases of Turboglide operation 


FIRST TURBINE FORWARD 


THIRD - man eit FIRST TURBINE FORWARD CLUTCH 
TURBINE secon / REVERSE ee 


NEUTRAL ENGAGED 











° T 
mc sity viene OUTPUT SHAFT 


CONE CLUTCH 





TURBINE DUAL ONE WAY CLUTCH ORIVEN THROUGH 
NEUTRAL / ss saavaaen [i 63.1 REDUCTION 
cont / OF FRONT PLANET 
CLUTCH / DISK CLUTCH a PLANETARY GEARSET 













FIRST TURBINE SHAFT 


DRIVES OUTPUT SHAFT FORWARD CLUTCH 
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4 a THROUGH REAR PLANETARY SECOND TurBine \ENGAGED 
; GEAnse REAR PLANETARY GEARSET SHAPT DRIVES 
NEUTRAL CLUTCH 
VARIABLE PITCH GEARSET FRONT PLANETARY ¥ ® 
STATOR ENGINE ENGAGED 
ORIVEN PUMP RING GEAR 

NOMENCLATURE 1 FIRST TURBINE PHASE SECOND TURBINE PHASE 3 

ee 








THIRD TURBINE 


NEUTRAL CLUTCH FIRST TURBINE 
ENGAGED FORWARD CLUTCH 






REVERSE CLUTCH FIRST TURBINE 








HILL RETARDER 
DISK CLUTCH ENGAGED 


— oe 
OK \ "AT ee 


TRANSMISSION 
OUTPUT SHAFT 






FIRST TURBINE SHAFT 
, DRIVES REAR PLANETARY 
THIRD TURBINE SHAFT GEARSET WHICH PROVIDES 





ORIVEN AT 2.67 TIMES 
CONNECTED DIRECTLY REVERSE BY REACTION WaOUON abaa monatany 
TO TRANSMISSION TORQUE FROM FRONT GEARSET 
OUTPUT SHAFT THROUGH PLANETARY GEARSET 
PLANET CARRIERS RETARDER 
FINAL DRIVE (THIRD TURBINE PHASE) 4 FE Reverse sy =o 6 
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QUICK FACTS 








Closeup of variable stator. Stator in the "high 
angle" position affords faster acceleration 








CHECKING FLUID LEVEL 


The transmission vires Auto- 

matic Transmission "Type A.” 

Exploded view of thermal by-pass valve which There should be an "AQ-ATF" num- 
is located on right side of the transmission ber embossed on the can. The fluid 
level should be checked every 1000 

miles. The engine should be idling. 

The temperature should in- 
icate that the car is at normal oper- 
ating temperature as the oil in the 
transmission must be HOT to give a 
The hand lever 


Qa 


Below is depicted the Turboglide's power flow 
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Checking operation of evaporator unit for air 
conditioner. Evaporator will mount in trunk. 


ARCTIC AIR unit has its evaporator mounted un- 
derneath dashboard as part of the control box. 


Cool, Protits from 


Installing air conditioners 


; URING the past few years air condi 
iD) tioning for automobiles and trucks has 
stepped more and more into the lime 

light. Sales figures each year continue to 
grow. Both for factory-installed units and 
for units installed in late model cars or in 
new cars after delivery to the dealer. 

Counting both these categories, industry 
sources place the number of air conditioners 
sold last year around the 300,000 mark. 

Who then is going to service these units? 
Who then is going to install new air condi 
tioners for late model car owners as the 
demand for “controlled weather” conditions 
continues to grow? 

Obviously the automotive service specialist 
who equips himself and his personnel to meet 
the challenge of this market is going to be 


the one to reap the “cool profits from air 
conditioners’”’. 

Optimism prevails among manufacturers 
of air conditioning equipment. Consensus 
seems to hold that 1957 will top last year’s 
gains. 

One of the major producers of packaged 
refrigeration chemicals for use in automotive 
air conditioning, the American Potash & 
Chemical Corp., anticipates a “25 per cent 
increase in the use of packaged refrigerants 
in American automobiles during 1957.” 

The percentage of factory installation of 


air conditioners is also expected to rise this 


year. Cadillac division of General Motors, for 
example, recently announced that one out of 
every three cars to be built by that division 
in 1957 will be equipped with air conditioning. 
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A number of photos on these pages are 
examples of air conditioners now being 


placed in cars by field installations 


Examining the area of factory installa- 
tions more closely, we find air conditioners 
showing a thriving increase. In 1953, for 
example, the passenger car makers were in- 
stalling (in round figures) some 40,000 units. 

(Continued on page 131) 


VORNADO unit is available in dash model. A 


3-speed blower controls air movement in car. 
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MARK IV unit is available in dash model ([il- 
lustrated here) or on a trunk-mounted model. 


KAUFFMAN unit is installed under dash of car 


or in trunk, or truck cab, or station wagon. 


FRIGIKING unit features push button tempera- 
ture control and new high-capacity compressor. 


COOL QUEEN air conditioner also mounts under 
the dash and features a total of 6 air outlets. 








Brothers has taken on prac- 

tically every improved auto- 
motive service. Last April the 
firm installed one of the first 
air-conditioning units in its area. 
In May it installed three more. 
Before the summer was over 26 


Nashville cars had their inside 
temperature revised downward 


at the Stubblefield garage. This 
summer it hopes to beat this 
record by a wide margin. 


air conditioner dept. ~~. 


Starting originally as a two- 
brother partnership the business 
is now a father-and-son enter- 
prise operated by Howard Stub- 
blefield and his son Jack. When 
auto air-conditioning began 
emerging from the dream stage 
Howard visualized it as another 





Profits thru Service Pirie ns taken on prac 


promising source of service rev- 
enue for an ambitious automo- 
tive service specialist. 

Before taking on this new 
form of riding comfort, son Jack 
went to a Dallas factory to learn 

Jack (left) and Howard Stubblefield are fine father-son team a ey ay vom agrees 
1ow to install a dash or trunk 
unit on practically every model 
car. 

WASH BAY Stubblefield promotes instal- 
“~ lations on'tdifferent makes and 
\\ = models back through 1953. Jack 
says that out in Texas he saw 
some old “Model T’s” air-condi- 
tioned to make farm work less 
rough on the driver. But he 
points out that the more recent 
models of the different brands 
are more easily adaptable to 

cooling comfort. 
<— *TO , ; When Jack got back from the 


ADDITIONAL factory school he took charge of 
PARKING AREA 





BODY SHOP 





TUNE-UP 





BRAKE WORK 


(Continued on page 123) 








Diagram of shop layout at 
Stubblefield's. Note the posi- 
tion of area assigned to air 
conditioning dept. 
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Larry had the flu, Tommy the clues, and Pop 


O'Neill the ‘blues.’ Here’s how it came out Nee 


POP MUFFLES HIS ANDER) 





ARRY remembered it because he wasn’t there. Tommy 
remembered it because he was there and almost 
stumbled on the solution. Pop remembered it too. Not 

so much because he solved the Chevy’s problem as by it 
matrimonial storm clouds gathering over his head went 
scurrying far, far out to sea. 

It came about during the few days Larry was out with 
the flu. It was Tuesday. Tommy was momentarily holding 
down the shop as Pop O’Neill had just departed down the 
street to gamble with indigestion at Finnegan’s Diner. 

In drove a 1953 Chevrolet with Neilson “Quip” Howell at 
the wheel. Howell was a salesman, his territory mostly in 
the City, some sixteen miles away. Howell gave two blasts 
on the Chevy’s horn even as Tommy spotted him and stepped 
out through the overhead doors. ‘Hate to ‘horn in’ on you 
like this, young fellow,” quipped Howell. “Where can I pop 
my eyes on Pop?” 

“Pop’s out grabbing some lunch, Mr. Howell. He'll be 
back in 5 or 10 minutes. Anything I can do?” 

“As a matter of fact, maybe you can,” answered Howell. 
“What’s your going price on a new muffler? Neighbor of 
mine the other day took a look at it and claims it’s leaking 
exhaust gases,” 

“Just a minute,” said Tommy sticking his head into the 
office and glancing at the chart on the wall. “For your car 
a 1953 Chevrolet—it will run you about $14.50, installed.” 

. $14.50... a bit high, don’t you think?... How about 
one a little less?” 

“We don’t have any cheaper model, Mr. Howell. Pop tig- 
ures a quality brand pays for itself in longer wear and use, 

(Continued on page 90) 


. anniversary ... Jumpin’ 
horn frogs, I clean forgot!” 


— — 
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TYPES 

OF SERVICE 
REQUIRED 
BY CARS 
ON 

NEW YORK 
THRUWAY 


(Covering @ 
Total of 10,047 
Aids to Motorists) 








Out of gasoline 

Tow required 

Tire trouble 

Ignition faults 
nable to start 

Out of water 

Fan Belt 

Oil troubles 

Gasoline line 

Wreck 

Carburetor 

Battery 

Lights 

Brakes 

Frozen radiator 

Lock & key trouble 

Miscellaneous 


3,416 
2,234 


1,701 
583 
339 
327 
289 
177 
148 


With the vast highway building program 
now officially underway, where will 

the service buildings, structures, 

and shops be located? And what will be 


the main types of repairs to be made? 


By H. H. ROBERTS 


Engineering Editor 


Automotive Industries 


National 
Highways... 


UTOMOBILES which will use the new 
fener oat will require the same 
type of repairs as those operated on 
other roads, with more emphasis perhaps on 
wheel balance, cooling system efficiency, and 
other factors which affect proper operation 
at higher sustained speeds. However, service 
needed by cars while traveling the highways 
will be somewhat different. 

The motorist on a long trip will not stop 
for most types of repair work unless he is 
forced to. Time-consuming jobs which are 
not essential will be done where and when 
the car can be dispensed with temporarily 
with the least inconvenience. 
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Experience on some of the present express- 
ways has shown that many calls to service 
stations are from drivers whose cars are 
unable to continue under their own power. 
Running out of gasoline is the most common 
of all causes for these calls. 


Tire Trouble Figures in 


Tire trouble is high on the list of reasons 
for seeking help. With the large number of 
tubeless tires in use, equipment for repairs 
of these tires will be among the items carried 
by service trucks. 
Due to the variety of makes and models 
of cars in use and the need for special facil- 
ities to perform some service operations, only 
minor repairs will be practical without taking 
the vehicle to a shop. 
In order to handle vehicles which must be 
towed because of mechanical difficulties, in 
addition to those damaged by collision or roll- 
over, well-equipped service and tow trucks 
will be necessary. The New York Thruway, 
for instance, requires the independent ga- 
rages operating under contract with the ne 
Authority to have available not less than Possible places for locating service areas. At 
three modern service trucks. One of these top is highway being horizontally intersected. 





Below is highway being approached on one side 
only by feeder roads leading to service areas. 


Areas ? 


must be of the heavy duty type, provided 
with a crane capable of hauling a 20-ton 
tractor-trailer up steep embankments; the 
other two must be equipped to render first 
class service on the highway. One of the two 
lighter trucks is required to patrol the section 
of highway assigned to the service truck 
owner. 

This illustrates the type of equipment 
which is considered necessary, but not the 
setup which will be found on the new high- 
ways. Monopoly of a certain length of road 
by any one shop owner could not be permit- 
ted. The Federal-Aid Highway Act of 1956 


Continued on page 118 
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Today's radiators 
demand more service 


Greater engine power means more heat to be absorbed by cooling systems 


ODAY’S auto radiator capacities are less 
than those of a few years ago. This is 
due largely to new styling limitations 
and to cost. At the same time, today’s radia- 
tor is asked to perform a more difficult job 
because of greater engine power and speeds, 
with more heat to be absorbed by the cooling 
system and eliminated through the radiator. 
So the modern radiator is caught in the 


lo 


squeeze between its smaller size and the need 
for greater cooling. 

This appears to be no great handicap when 
the radiator is new and clean. However, the 
smaller radiators are more sensitive to minor 
plugging. When the deposits reach the point 
that they interfere with water flow, the radia- 
tor’s heating efficiency is affected. Overheat- 

(Continued on page 108) 
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New technical developments 
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To the right is the Marvel-Schebler injection system 
for spark ignition engines. System consists of 

5 major elements: injection pump, air metering 
throttle, spray nozzles, fuel supply pump, 

and fuel filter. Air throttle is basically 

a tube, or tubes, with one or more throttle valves. PVE RECTOR me 


rw Jp 


PEL FR TER oom 
secoueany 
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Cutaway view is shown on the left of 
the oval shaped air cleaner on the 
Oldsmobile’s JATO "Rocket" engine. 
Below air cleaner are three dual carbu- 
retors which help engine develop 
300-hp with 10 to | compression 
ratio. Two additional carburetors 
do not function until the throttle 

is opened more than three-quarters. 


Drawing at right shows typical air sus- 
pension system now being introduced. Curved 
heavy black line is rubber and nylon-fabric 
diaphragm made by U. S. Rubber Co. 

As lead conditions of the car change, dia- 
phragm moves upward or is pushed down- 


word. 
(00 7616 mOMmAL PRESSURE) 
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WRECK ESTIMATOR 


FRIEND OF THE BODY SHOP MAN 


An accurate and complete loose-leaf manual for estimating costs of 


body shop repair work will be available to all body shops in March 


By WILLIAM M. MONTGOMERY, Associate Editor 


—_ 


NHI close association of Chilton’s auto- 
motive publications with the automo- R DY SH O 
tive trade has gained for it the enviable — 
——=—= 


reputation of being the “headquarters” of 


the automotive industry. Because of this 
close connection with the trade, countless 
letters have been received from body shops 


in all sections of the country. Many letters Editors of the Wreck Estimator using 


asked for a loose-leaf, accurate, body and manual to estimate cost of repair. 


flat rate and parts manual which would be 
complete, up-to-date and easy to use. The 
challenge of creating such a manual was 
undertaken and now has been completed. 
It is the first edition of Chilton’s Wreck Esti 
mator, available in March. 


Conducted Extensive Surveys 
In order to develop this unique loose-leaf 
publication, Chilton’s large staff of flat rate 
experts first conducted extensive surveys in 
both large and small body shops. Owners, 
estimators and foremen were questioned. 
They were invited to comment on what they 
would like the ideal body shop manual to 
contain. 
(Continued on page 114) 
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A large staff of flat rate experts are Use of latest IBM equipment will in- 
shown preparing data for manual. sure accurate and up-to-date data. 
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Station wagon joins 


Packard's station wagon offers 
large load carrying capacity. 


Below, side view of '57 Packard 
Clipper station wagon. 





Packard Clipper line . . . 


PONU new 1957 Packard Clipper line with 
a low silhouette made its debut last 
month. Performance and handling char- 

acteristics were rated the best in company 

history by Studebaker-Packard. 

The 1957 line includes the four-door station 
wagon and four-door sedan. A supercharger 
and automatic transmission are standard 
equipment, and S-P’s Twin-Traction differ- 
ential is optional equipment. 

The new sedan was previewed in Decem- 
ber’s Motor AGE. As announced then, the 
car is two inches lower than last year’s 
models, providing a lower center of gravity 
and improved front-rear weight ratio. Wheel- 
base is 120!% inches. 

The four-door station wagon also joins the 
Packard Clipper line for ’57. First such body- 


50 


type for Packard since 1950, the station 
wagon combines improved passenger car per- 
formance with a 65-cubie foot load carrying 
capacity. 

Engine performance in the Packard Clip- 
per station wagon is provided by a new en- 
gine. It is a 289-cubic inch overhead valve 
V-8 engine with a supercharger as standard 
equipment. The engine is rated at 275 horse- 
power. 

The supercharger, a five-pound boost, full 
pressure system, is said to ram 30 per cent 
more fuel and air mixture into the combus- 
tion chamber, resulting in higher engine per- 
formance than under normal operating intake 
vacuum. Driven through a variable ratio 
pulley, the supercharger provides top power 

(Continued on page 102) 


Chilton’s MOTOR AGE, Fesrauary, 1957 














August cover painting which had been inspired by the late Morton E. Bushong, 
Pontiac dealer in eastern Pa., was presented recently by Motor Age Editor 
Frank P. Tighe to Robert (Bud) Regester (right), president of Bushong Pontiac 
and Clifton Cage (left), vice president. 


Presenting cover contest awards 


AST year’s series of cover con- 
tests closed officially on Jan- 
uary 15, 1957. This was the date 
that was the deadline for all 
entries in the December (1956) 
cover contest. 
Still news, 
presentations of the artist’s orig- 
inal cover painting each month 
to cover contest winners. Octo- 
ber’s winner, for example, was 
Norbert A. Johnson. Mr. John- 


however, are the 





Norbert Johnson stands by cover 
painting he won in October contest. 
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son sent in his winning letter 
while Service Manager for Tony 
Piet Motor Sales, Inc., 6603 
South Western Avenue, Chicago 
Il. 

He wrote in part: “. .. the 
first items on my reading plan 
Motor Age 
those excellent shop plans which 
are so clearly described and blue- 
printed, and the many helpful 
hints and tips for good man- 
Your shop kinks are 
usually next on the list unless 
[ am sidetracked en-route by 
the veritable treasure of articles 
and fine photos which I 
fail to find in this 
magazine.” 

The artist’s original painting 
for the October cover has been 
given to Mr. Johnson. 

The other photograph (at the 
top of this page) depicts the 
recent special presentation of 
the August cover painting to 
the officers and employees of 
sSushong Pontiac (Upper Dar- 
by, Pa.) 


include New Scoop, 


agement. 


never 
wonderful 





INDEPENDENT GARAGE 
OWNERS OF AMERICA, INC. 


PERSONALIZED 


THE 160 


a SERVICE 


As has been his custom since the 
inception of the Independent Garage 
Owners of America, Motor Age 
Editor Frank P. Tighe journeyed last 


month to Tulsa to cover first hand 
the latest developments at the semi- 
annual board of directors meeting 


of IGO. Here is his report: 


TULSA, OKLA. Manufacturers 
and wholesalers will be welcomed 
at the second annual meeting and 
convention of the Independent 
Owners of America, its 
board of announced 
here during its semi-annual 
meeting. The meeting is sched- 
uled at the Secor Hotel, Toledo, 
O., June 20-28. No manufac- 
turers booth show is planned. 

Delegates from thirteen states 
attended the meeting dedicated 
to refining the IGO of America 
constitution and by-laws and to 
planning for participa- 
tion of manufacturers as “as- 
sociated members”’. 


Garage 
directors 


broader 


“Our association is nearly two 
Ralph James, IGO ex- 
pointed out. 


years old,” 
ecutive director, 
“We are a grass roots organiza- 
tion. We have sprung from with- 
in the industry. We want to 
strengthen the chain of automo- 
tive distribution, of which we in 
dependent garage owners are an 
important part. But we need 
help, immediate help. Our mem- 
bers with their jobbers will con- 
tact automotive service industry 
manufacturers asking them to 
cooperate with us,” Mr. James 
concluded. 
Howard Eves, IGO president 
(Continued on page 88) 





Motor Age Shop Clinic Quiz 


An absorbing and easy-to-do 
Quiz of ten questions based on 


the article on pages 37, 38, 39 


peor February, the Motor 

Age Shop Clinic Quiz is 
based on the Turboglide trans- 
mission article. Called “Vital 
Facts about Turboglide Trans- 
mission,” this interesting and 
factual article begins on page 
37. Additional diagrams and 
text are carried on pages 38 
and 39 and text 
tinues on pages 84 and 87. 


alone con- 

Keep track of your answers 
in the Quiz. Compare them 
with the listed 
down in box 


answers 
the 
where on this page. 

If you wish to score your- 
self, use this rating: Five or 
6 answers fair; 7 
correct, good; & correct, very 


up- 


side else- 


correct, 


good; 9 or 10 correct, excel 
lent. 

1. The Turboglide 
available with the 283 cu in. 
Chevrolet engine uses an im- 
proved (two, three) stage 
converter with a variable sta- 
tor. 

2. In the Hill Retarder po 
sition, the Neutral 
Clutch is released to disen 
gage the output shaft from 
the third turbine shaft. What 
is the recommended speed for 
engaging this Hill Retarder? 

3. The variable stator can 
assume (two, three) positions. 


new 


Cone 





JINITD dOHS 
I9V YOLOW 


What 


for? 


is each position used 


4. The oil capacity of the 
converter is (814, 914) quarts 
of Type A fluid. 

5. When refilling the trans- 
mission after overhaul, about 
how much or how many 
quarts should be poured in 
before starting the engine? 


True or False 

6. Oil is drained from the 
converter of the Turboglide 
by means of a drain plug lo- 
cated on the converter. 

7. The gear box of the 
Turboglide transmission has 
two planetary gear sets and 
six clutches, three cones, two 
free wheeling and one disk. 

8. The three turbines in the 
converter are splined to sep- 
arate shafts and things are so 
arranged that as each turbine 
takes over the load, the 
planetary drive train used by 
the previous turbine is re- 
leased. 

9. The oil cooler allows ab- 
sorption of the oil’s heat by 
the car’s cooling system. The 
cooler is located in the bottom 
of the radiator. 

10. There is a thermal by- 
valve fastened to the 


pass 


right front side of the trans- 
mission case. Fluid flows from 
the converter through the by- 
pass valve to the transmission 
lubricating system and the 
sump. When the temperature 
of the fluid reaches the 120 de- 
gree mark (F), the by-pass 
valve routes it to the oil 
cooler. 





ANSWERS TO QUIZ 
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Everybody Loves a Parade 
Motor Twins (Ford dealer, Wilkes - Barre, 
Penna.,) combined showmanship with com- 
munity endeavor to stress its new 1957 line 
of cars. Public response was enthusiastic in 
this anthracite capital, now observing its 
sesqui-centennial. 


Thousands thronged the parade route 
spearheaded by a gaily decorated truck urg 
ing residents to back the United Fund cam- 
paign. The cavalcade of 1957 cars was flanked 
by a convoy of sleek Thunderbirds. An an- 
tique 1903 Model T, chugging along under 
its own power, contrasted the old and the 
new. Participants in the 
reigning beauty queens 


parade included 


After the parade, the dealership held 


Beauty queens riding in the parade helped to 
attract public attention to the festive event. 
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open house. The sales staff was attired in 
tuxedos and were assisted by a bevy of 
beautiful hostesses. Music was furnished by 


a combo and refreshments were served. 


Suddenly It's Spring 
Although much of the country is still deep 
in the grip of wintry weather, next month 
will see the start of Spring. In terms otf 
actual weather this means that next month 
or the month following your customers 
will be receptive towards Spring promotions 


How did your promotion fare last year? 
What ideas have you to improve it? Now is 
the time to start the brain cells churning in 
that direction. Check your supply of posters 
and promotional materials. Write for more if 
you need them. Most manufacturers keep a 
large supply of timely materials on hand. 


Polishing Off a Customer 
Another Merchandising Forum award goes 
out this month to H. J. Miller who runs a 
top-notch Service Shop in one of our South 
ern states. Proprietor Miller pushes the sale 
of car waxing and polishing in this manner: 


“We place two kingsize toy automobiles 
in our display window. One is_ brilliantly 
Behind the 
brightly polished toy car Miller piles an 
Behind the dull 


appearing car is a over-size bill, “cost of 


waxed, the other dull and drab.” 


array of polishes and waxes, 


repainting this car.” 


Overall sign for this promotion reads “A 
Wax and Polish Job Now... Will Save Your 
Paint.” Experience has shown this promo 


tion paying off. 








Business Facts of Life 


“Sales People Are Reporters” 


Jess Eilar submits his second 
of a series of absorbing arti- 


cles on techniques of selling 


FONHERE are categorically just three 

} ‘people’ in the world: 1. People who 

make the news. 2. People who interpret 

the news—the reporters. 3. People who con- 
sume the news—the customers. 

Sales people are reporters. They report 
the good news of new products and services 
to a hungry generation. Sales people who 
graduate into the ‘Big Story’ class have the 
faculty of telling an attention-arresting story 
about what’s news in the market places, and 
to present a picture with eye appeal. 

Shakespeare proclaimed that all the world 
is but a stage and we are actors. We make 
our entrance, do our little act, and exit. In 
modern times fortunate is he who knows his 
part, remembers his lines, and sticks to them 
in the drama of life—each in his own area 
of competence. 

The world today wants to be entertained. 

Tell me a story. 
Sing me a song. 

If you can master one of these arts, social 
security for you is a thing to explain to 
others. 


People who make a living causing goods to 
change hands or rendering services are the 
professional salesmen who must first of all 
master the fundamentals of selling if they 
are to stay in the game. 


What Salesmen Should Know 

Certainly, they should know: 1. The prod- 
ucts they handle. 2. The market potential 
for that product. 3. The people in the area 
who are prospective customers. 

If you are a factory representative cover- 
ing an assigned territory, included in lots of 
know-how are these items: 1. Knowledge of 
your market. 2. Exhaustive knowledge of 
your product. 3. Knowledge of your respon- 
sibility to achieve company goals. 4. Knowl- 
edge of the ground rules of the sales depart- 
ment. 5. Knowing your territory. 
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The market for any product depends on 
four factors: 

1. The need of people to buy that 
product. 

2. Their ability to buy it. 

3. Their willingness to buy it 

4. Their desire to buy it. 

The selling Oscars go to star creative sales 
men, about whom we have a story in another 
in this series of articles about selling as an 
opportunity and challenge spiced with the 
“Business Facts of Life.” 

Sales executives in a meeting in Chicago 
not long ago agreed that getting salesmen to 
dust off the fundamentals of selling that 
made distribution big busine the number 
one problem in moving the mountains of mer 
chandise turned out by industry today. The 
top drawer question in their minds is how 
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"Sales people who graduate into the "Big Story" 
class have the faculty of telling an attention- 
arresting story about what's news in the market” 


to get order-takers to grow up into salesmen. 

Every high school course in salesmanship 
and every lecture by college professors in 
business administration pinpoints the five 
steps in selling, in this sequence: 

1. Win the attention of the prospective 
customer 
Arouse interest. 
Convince them of their need for your 
product 
Arouse their desire to buy it right 
now. 
Close the sale with unhurried dis 
patch. 

Of course the above sales technique ap- 
plies to goods. Fundamentals of selling serv- 
ice include these factors in the sequence 
listed: 1. Show a genuine interest in the cus 


(Continued on page 131) 





Let the Customer Choose 


Service department of dealership in Southwest recommends the interesting 


policy of letting the customer select which mechanie will work on his ear 


NE of the problems facing large service 
( departments is how to give more per- 

sonal attention to car owners. City 
folks, no less than their small town cousins, 
prefer to know personally the man who is en- 
trusted with the care of their cars. The Ivy- 
Russell Motor Company, of Houston, Texas, 
stands as an example of this principle in 
action. 

Recognizing the need for personal contact 
between car owner and mechanic, Lindsay 
Russell, president of the firm, believes the 
answer lies in bringing the customer and the 
together. Thus their problems 
could be discussed openly and frankly. Why 
not, he asks, allow the customer to pick his 


mechanic 


mechanic much in the same way he chooses 
his barber, lawyer or doctor? 

The idea was put into effect over three 
years ago. Complaints have been reduced 
and the service department expanded into 
one of the largest and most complete plants 
in the Southwest. 


ree to Discuss Car Troubles 

Once acquainted with his mechanic, the 
customer feels free to discuss not only his car 
troubles but anything else that concerns him 
at the moment. The mechanic in turn feels a 





greater obligation to service his customer’s 
car as if it were his own. 

Complaints are more often than not limited 
to beefing in a good natured way about prices 
or friendly ribbing about service rendered. 
Proof that more serious complaints are rare 
is evidenced by the customer’s return to the 
same mechanic time after time. 


Introduced by Service Salesman 
The plan is as simple as it is effective. A 
customer goes to one of the four service sales 
men. He in turn takes him to a mechanic, in- 
troduces him, and from there on out every- 
thing is a matter between customer and 
mechanic. Or the customer may choose any 
mechanic in the house. If he likes the work 
of his chosen mechanic, he may continue to 
have him service his car on all future jobs. 
If he is not satisfied, he can change mechanics. 
When a mechanic at Ivy-Russell completes 
a job he ties a yellow tag to the choker rod. 
This tag carries a message of thanks for the 
customer’s patronage, invites criticism or 
comment on the work done, and lists other 
needed repair work. It is signed by the 
mechanic personally. 
The next time the customer comes in he 
(Continued on page 100) 
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Auto Paris Merchandiser 

According to the company, 
new merchandisers, identified as 
F-2, F-3 and F-4 are designed 


W WEATHERNEAD & 


to provide a stocking plan for 
service departments of any type 
or size. The F-2 merchandise is 
an all-steel cabinet, 29 inches 
wide, 12 inches deep and 29 
inches high and, it 
fit standard bin areas. It has 


is said, will 


a side-panel identification gauyes 
which contain 
and markings to provide identi 
fication of pipe, tube and fittings 
The F-2 
64 plastic drawers and can hold, 
it is said, up to 250 different 
type of fittings by 
drawer partitions. 
have printed plastic labels. The 
F-3 and F-4 merchandisers are 
designed to provide a stocking 
plan for smaller repair 
and stations and can be used, it 
it stated, as a bench unit or hung 
on the wall. The cabinet is al! 
steel; 1652” wide, 644” deep and 
114%” high. It contains 20 plas- 


holes, numbers 


cabinet contains 


sizes. 


inserting 
Drawers 


shops 
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7 a 
ce 


MERCHANDISING 


tic draws with printed plastic 
Write: The Weatherhead 
Company (M.A.,) Fort Wayne 
Div., Fort Wayne, Ind. 


labels. 


Brake Assortment 

A brake parts assortment has 
recently been introduced and is 
said to offer a variety of large, 
medium and small assortments 
offered in kits, cylinders, cables, 
fluid, hoses, 
metal parts, takeups, 
and clamps. The manufacturer 
states that the assortments may 
be purchased with or without the 
all-steel, four shelf, 27 x 27 x 9 
inch cabinet, since the cabinet is 


cup, expanders, 
switches, 


Hydraulic 
cme, ,. BRAKE PARTS 


" #/GH oO ’ 
QUALITY AS i848 Foods 


The company 
cabinet price is 


priced separately. 
states that the 


on a sliding scale depending on 
the value of the assortments 
purchased. Write: 
Supco 
lowa. 


Lisle Corpor- 
(M.A,), 


ation, Division 


Clarinda, 


Safety Tape Display 
A carded package for “Scotch- 
lite’ brand reflective safety tape 


and a roll, 1l-inch-by-10 foot 
strip is now being marketed, 
according to the manufacturer. 
Designed for pegboard or rack 
display, the new package is a 
card with the roll of safety tape 
attached. The card holding the 
l-by-30-inch roll is mounted on 
an eight-by-six inch card and 
the tape protected by a plastic 
“bubble.” Both cards 
various uses of reflective safety 
tape which reflects beams from 
headlights or flashlights. Write: 
Minnesota Mining and Manufac 
turing Co. (M.A.), 900 Fauquier 
Street, St. Paul 6, Minn. 


picture 



































GAL WITH A REMINDER. Lovely model shown 
at left perches on the front bumper of a Studebaker 
Golden Hawk. She holds "1957 license plate” to 
remind the public that the deadline in many states 
is nearing for renewing license tags. 


W BELOW is shown some of the 494,000 people 
that attended the 49th annual Chicago Automobile 
Show. Tinted walls and ceiling fabrics and pillars 
draped in pleated satin gave the effect of ancient 
Greek columns. Against that background the beau- 
tiful colors and color combinations of the lower, 
longer '57's were brought out. In all, 260 cars and 
trucks were displayed at the show. 








A 'WABBIT WIDES AGAIN" or how did he get 
that way? That's what Gus, the mechanic said as 
he ponders the rabbit stowaway in a customer's car. 
Mr. Cottontail got an unexpected ride next to the 
engine after creeping in during cold night before. 


7 
3% 
‘hs 
- 


i 
1: 
3 
om 


W OFFICIAL PACE CAR for the 41st running of 
the annual 500-mile race at the Indianapolis 
Motor Speedway will be a 1957 Mercury Con- 
vertible Cruiser. The car is painted Sun Glitter 
with black top and silver side projectiles. Francis 
C. Reith, general manager of the Mercury Division 
and a Ford Motor Company vice-president is shown 
behind the wheel. Beside him is Anton Hulman, Jr., 
Speedway president. 


<i 
<< 


we ity - 
A CAUGHT CAT NAPPING. When a new rented 


car was returned to the rental agency, the driver 
complained of annoying squeaks when he drove it. 
The noise turned out to be a frightened kitten in a 
cubicle between the trunk and the fender. 














A AUTOMOTIVE OLD TIMERS at the 17th An- 
niversary Dinner of the association. Left to right: 
R. A. Harp, AOT director, member of its executive 
committee, and president of the AOT Philadelphia 
Metropolitan Council; George Romney, chairman 
and president of American Motors Corp. and presi- 
dent of the Automobile Manufacturers Assn., Bert 
Pierce, automobile editor of The New York Times, 
and A. W. Herrington, vice-president of AOT. 








PACE CAR 





INDIANAPOLIS 500-MILE RACE 


LJ — 


ee 














Oil Filter 
According to the manufacturer 
this full-flow oil filter has been de- 





signed for hand installaiion with- 
out the need of tools. The “WIX 
SPIN-ON” is a self-contained fil- 
ter which it is said eliminates fil 
ter housing, cover, cover bolt, loose 
gaskets, and oil lines. A_ built- 
in relief valve avoids the problem 
of sludge and dirt-clogged perma 
nent valves. A leak-proof seal is 
assured with a 
The SPIN-ON 
changed by a spring-loaded valve 
that retains the sludge and old oil, 
preventing drain-back. Other fea 
tures aluminum body 
with grip-paint top for hand in 
stallation and removal. Write: 
Wix Corporation (M.A.), Gastonia, 
N.C. 


built-in gasket. 


Filter can be 


include an 


Wheel Balancer 
This wheel balancer, designed to 
fit over the center post of a spe- 


V0 











cial stand, has been announced by 
its manufacturer. The new bal- 
ancer, built of aluminum alloy cast- 
ings, works on the leveling bubble 
principle. A bubble is set in the 
top of the balancer so that it re- 
mains visible at all times during 
the balancing operation. 

The wheel balancer is designed 
to handle all passenger and light 


Write: The Jack P. 
Hennessy Company, Ine. (M.A.), 
12 Depot Square, Englewood, N. J. 


truck wheels. 


Car Waste Basket 

A Travel-Basket has_ recently 
been developed which the manufac- 
turer states will solve the problem 


of trash disposal in cars. ‘This 
basket will also provide storage for 





various 


items while traveling. It 
comes in two styles and is designed, 
it is said, to mount under the dash 
or on any flat surface such as doors 
of the car. Clip-on mountings are 
supplied with the Travel-Baskets, 
permitting removal for emptying or 
for use as a basket to carry small 
items. The basket is constructed, 
the company states, of fibreboard 
material with lacquered finish, 
which resists abrasion and can be 
wiped clean with a damp cloth. It 
is available in six colors. Write: 
Michigan Modern Engineering Co. 
(M.A.), Lansing, Michigan. 


Self-Vuleanizing Rubber 


A line of cold self-vulcanizing 
rubber repair material is now being 
(Continued on page 130) 
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News of Automotive Education 





Bazner Describes 
Mechanic Shortage 

An acute shortage of automo 
tive mechanics presents a serious 
threat to our economy. It could 
be disastrous in case of a national] 
emergency, those attending the 
Annual Convention of the Ameri 
can Vocational Association were 
told. 

The speaker was Martin W 
Bazner, Sr., an official of the Na 
tional Standard Parts Association 
He addressed the Convention re- 
cently in St. Louis. 

Answering the question, “How 
serious is this shortage of auto 


motive mechanics?” Bazner told 


Supervisors of Trade and Indus 
trial Education that, “In 1950 we 
had approximately 49 million ve 
hicles and 670,000 mechanics to 
keep them rolling, a ratio of 73 


cars to each mechanic. 
have an estimated 65 million ve 
hicles and only 700,000 mechanics, 
a ratio of 82 cars per mechanic 

“At the deplorably slow rate at 
which our 


mechanic force ha 


Today we 


been increasing we will have 
960,000 mechanics by 1965 but the 
number of cars on the super high- 
ways and byways of the nation 
will have increased to 81 million, 
a ratio of 90 cars per mechanic. 
A big jump in the number of cars, 
a small increase in the number of 
mechanics.” 


GM Turboglide Schools 

A series of special schools is 
being held all over the nation to 
instruct Chevrolet dealership me 
chanics on approved service and 
maintenance procedures for the 
company’s new Turboglide auto 
matic transmission. 

The sessions are being con 
ducted at the 30 General Motors 
Training Centers in key locations 
throughout the United States 
Classes are under the supervision 
of zone school instructors who 
recently attended a preparatory 
course at Detroit. The entire pro 
gram is directed by G.G. Young. 
chief 
Chevrolet service and mechanical 
department. 


school instructor of the 


THE 1957 PRODUCT School for part and service personnel of American 
Motors Corporation is being held at the company's automotive Technical 
Center in Milwaukee. Instructor Ernest Goes is shown pointing out the im- 
proved body construction on 1957 Rambler, Nash and Hudson cars. 
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by Joseph Geschelin 
Engineering Editor 


HAT do some of the experts 
W vc in the future? In a talk 

given January, 1956, by 
Harley F. Copp, Ford Motor Co., 
the car of the future was visualized 
as a lower car with less overall 
Little 
or no chrome trim was present with 


length but more wheelbase. 


more glass to the point of an all- 
glass roof. The driver probably will 
have more power, more safety fea- 
tures, an automatic non-skid device, 
and improved braking and ride 
Copp reflects the thinking of the 
lord organization in saying that 
improved high speed braking will 
be a necessity with increased per- 
formance, particularly if the super 
highways of the 
ranging 
miles an hour 
of development 
sees the need for dise brakes. 
Another feature of the car of the 
future, according to Copp, is some 


future permit 
from 80 to 100 
When that period 
is approached, he 


speeds 


form of device to provide a level 
ride under all load conditions. We 
can point here to the Packard tor 
sion-level system which, doubtless 
is the fore-runner of simpler and 
less expensive mechanism 

He also sees some form of auto 
matic parking device as standard 
equipment. In our view we might 


look to European designers for 


(Continued on page 104) 








5 SHOP 


FOR THE KINK 
OF THE MONTH 











FD KINK OF THE MONTH 


INTAKE 
MANIFOLD 









GASOLINE FILTER 
(KEEP UPRIGHT ) 


~COPPER 
TUBING 


VACUUM LINE 


TO MODULATOR DISCONNECT VACUUM 


LINE AT MANIFOLD 
AND CONNECT TO 
FILTER HERE 


Tester for Transmission Leaks 


I devised a tester to determine if transmission 
fluid was being drawn into the engine on 1950 
to 1954 model Powerglides. To make and install 
this tester, I use either a new or discarded glass 
bowl-type gasoline filter and discard the porous 
element. Disconnect the vacuum line at the intake 
manifold and by use of a 4 inch pipe fitting 
and two pieces of copper tubing or flexible line 
connect the filter between the vacuum line and 
the intake manifold. Then after running the car 
a little, fluid will be drawn into the glass bowl if 
the modulator diaphragm is leaking. Robert W. 
Johnson, Bill Wallisch Chevrolet, Delano, Minn. 








; . eS ] 
4 . 


FOR EACH 
KINK PAID 


Bent Box Wrench Used 
To Remove Distributors 

To save time in removing Ford 
V-8 1954-56 distributors I use an 
inexpensive box wrench. Heat and 
bend it % by 10 or 12 inches long. 
This is also good for removing fuel 
pump bases on 1951 Ford V-8 Ford- 
O-Matics. Water M. Crago, 205 
Wagner Road, Morgantown, West 
Virginia. 


Cork Gaskets Stretched 
By Using Special Tape 

I have found a quick and easy 
way to use cork pan gaskets and 
valve cover gaskets that have 
shrunk or otherwise have become 
distorted and difficult to use. A 
small amount of General Electric 
Pressure Contact Adhesive will al- 
low one to stretch gasket as it 
is being placed on pan or surface. 
Care must be taken to insure gasket 
being properly placed before con- 
tact is made with mating surface. 
Frank Mixon, Mixon Motor Com- 
pany, Box 300, Kenedy, Texas. 


Easy Way to Remove 
Oil Seal on Powersteering 


I have found an easy and a time 
saving way to remove the Pitman 
shaft oil seal on 1956 Pontiac 
powersteering. Remove Pitman 
shaft nut, arm and snap ring which 
holds seal in place. Then start en- 
gine and turn steering wheel several 
times. The pressure in the steer- 

(Continued on page 64) 
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DOUBLE LIFE 


Double life of cylinders, pistons and rings! 


You’re sure of double life for cylin- 
ders, pistons and rings when you in- 
stall Perfect Circle 2-in-1 Chrome 
piston ring sets because BOTH the 
top compression ring and the oil 
ring are plated with thick, solid 
chrome that really resists wear! 

Top compression ring was spe- 
cially designed to perform where 
pressures are greatest, heat is high- 
est, lubrication is poorest. 

Type “98”’ Chrome Oil Ring with 
self-expanding spacer assures uni- 
form pressure against cylinder wall, 
plus a side-sealing action on the ring 
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groove. Assure customer satisfac- 
tion by installing pre-seated Perfect 
Circle 2-in-1 Chrome sets for longer 
life and lasting oil economy! Perfect 
Circle Corporation, Hagerstown, 
Indiana; The Perfect Circle Co., 
Ltd., Don Mills, Ontario. 


Don't Miss Your Doctor of Meters Clinic: 


Sponsored by your PC Jobber, the Doc- 
tor of Motors Clinic is packed with facts 
of great benefit to you. Don’t miss your 
next opportunity to attend. For your 
added interest and enjoyment, you'll see 
the latest movie of the Indianapolis 500 
Mile race. 


PERFECT 
CIRCLE 


2-in-1 Chrome Piston Rings 
Preferred by more people than any other brand 








Shop Kinks © © «© « ee « Continued from page 62 


ing gear will force out the old oil 
seal. Complete job takes about 30 
minutes. Leo Parsons, Gurley 
Dozier Inc., 415-417 N. Queen 
Street, Kinston, North Carolina. 


Tubeless Tire Leaks 
Tested on Car 

To check a slow leak in a tube- 
less tire and to determine its loca- 
tion jack up wheel (on the car) 
with a floor jack. Set the tube test- 
ing tub with water in it on a 
creeper and roll it under the wheel. 
Lower the tire and wheel into the 
tub, enough to “wheel-to- 
tire” seal and wheel to 
check tire. This method saves in 
some cases removal of wheel from 
car as would be the case where the 
tire has not made a good seal to 
the wheel. A. Howell, Jr., Richard 
Buick, Inc., 287 Chestnut Street, 
Needham, Massachusetts. 


cover 
revolve 


Handy Tool 
For Pulling Hoses 


A plate of steel cut to fit around 
radiator hose fittings, and the plate 


welded to a handle makes a handy 
tool to yank stuck hoses. Bend a 
offset in the 


away 


slight plate so the 
When 
wall, 
of wood behind the 
protect the from damage. 
Use the tool also to 


handle stands using 
slide a 


plate to 


against a radiator 
piece 
radiator 
remove the 
block. A simi- 


lar tool cut to fit heater couplings 


hoses off the engine 


04 


is also an advantage. Henry 
Josephs, Box 22, Gardenville, Pa. 


Tool for Removing the 
Rear Transmission Bearing 


Here is a special tool for the re- 
moval of a rear hydramatic trans- 


HIS END 
BETWEEN RACES 


N 
AND TURN 12-1N. SCREW DRIVER, LL 


SQUARE SHANK, BENT 
AND GROUND AS SHOWN 


mission bearing. First remove the 
drive shaft and rear transmission 
oil seal. Remove the retaining snap 
rings which can be done with regu- 
lar snap ring pliers. The tool is in- 
serted between the inner and outer 
race of the bearing and turned 1, 
turn until it is tight and then 
pulled with the sliding hammer. It 
is necessary to change from side to 
side of the bearing on a tight one 
to keep it from binding. The bear- 
ing can be installed in its regular 
manner after the old one is re- 
moved. This operation can be per- 
formed in 45 minutes where the 
regular way of removing the rear 
unit takes around 3% hours. Fred 
Wenzel, 423 W ellington Ave., New 
ark, Ohio. 


Tool for Hooking Brake 
Cable to Shoe Lever 
brake 


To replace rear shoes in 


less time on Chevrolets and other 
cars, I made a handy tool out of a 
good stiff welding rod. A hook is 
formed on one end to slide under 
spring. The spring is strong and 
very hard to slide back on the 
cable and its small size makes it 
difficult to hold on to. Hook this 
tool over and ahead of the spring 
and simply slide’ the spring back 
and hook cable in the shoe lever. 
William T. Snodgrass, Box 91, Pine 


Grove, West Virginia. 


Quick Way to Remove 
Valve Guides on Plymouths 

I have found a fast way to re- 
move valve guides on Plymouth and 
DeSoto six cylinder cars. Run a 
%. tap deep in guide. Screw in a 
threaded *,% rod. Place a spacer or 
a Plymouth crankshaft nut upside 
down on the block and a spacer and 
nut. Tighten nut and guide will pull 


WASHER 
-_ 





¥-iN. ROD, 


41N. LONG SPACER 











i Aa 
BLOCK 


VALVE 
GUIDE 








out of the block. 
Ostinson Motor 
Minnesota. 


Nesdahl, 
Hendrum, 


Alvey 
Sales, 





be returned. 





If you have an original idea for a special tool, a 
short cut on a job or any trick of value to others, 
write it down and if necessary make a rough sketch. 
Just make it clear. Send it to Motor Age. If your 
Kink is used it may bring you $7.50 or $25. All en- 
tries become the property of the Chilton Company. 
Because of the quantity of entries sent in, none can 
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Talk about actton—that’s exactly what you get 
when you sell Quaker State Detergent Additive! 
Cleans and restores motors to full power in a 
hurry. Builds business fast! 


| QUAKER | 
| STATE 


QUAKER STATE OIL REFINING CORPORATION, OIL CITY, PA.» MEMBER PENNSYLVANIA GRADE CRUDE OIL ASSOCIATION 
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READERS’ 
CLEARING 
HOUSE 


Valves Fail Repeatedly 
On °53 Pontiac “Eight” 

I have a customer with a 1953 
Pontiac “8” which gives trouble 
burning valves. I 
seats, refaced the valves and lapped 
in with replaced 
three exhaust valves. The valves 


ground valve 


compound and 


fit well in the guides; tappets were 
set to factory specifications. After 
10,000 miles it was again necessary 
to grind the valves. Compression 
test showed a low of 80 lb and a 
high of 124 lb. This time there 
were no burned exhaust valves but 
I replaced No. 2 and No. 4 intake 
valves and ground in the rest of 
them. I also installed valve pack- 
ing. Would you advise plugging 
half of the vent holes between the 
crank case and chamber, 
since the undersides of the intake 
heads have a heavy coating of black 
carbon? It did not seem to me that 
anything would be gained by in- 
stalling new guides since they did 
not appear to be The car 
seems to be giving trouble again 
and the customer thinks there are 
one or more weak cylinders. The 
car never boils and uses very little 
oil. The owner uses a brand of 
10-80 oil and | wonder if it is 
really practical to use. Please ad- 
vise me as to what I should do to 


valve 


loose. 


correct this valve failure? 
K. F. Kirkpatrick 
443 Texas Street 
Pomona, California 


SUALLY, when this valve trou- 

ble happens it is due to a num- 
ber of causes such as a clogged 
muffler, bent exhaust pipe, over- 
heating engine, defective water 
distribution tube or weak valve 
springs. I would suggest carefully 
checking all the above items, pay- 
ing particular attention to the ex- 
haust system and the valve springs. 
I would not advise plugging half 
of the crankcase holes, just make 
sure the breather system is clean. 
To stop the carbon formation on 
the intakes, install valve packings. 
Regarding the 10-30 engine oil 
there has been a lot of pros and 
cons on how good it is. My experi- 
ence with it has been very good. I 
find it leaves less carbon and pre- 
vents sludge from forming. 


°30 Mercury Burns 
Excessive Amounts of Oil 


Perhaps you may be able to solve 
this problem of a 1950 V-8 Mercury 
engine that had 27,000 miles on it 
when it was rebuilt with all new 
parts. The crankshaft was turned 
.010 under size and the cylinders 
bored .030 inches over size. The 
engine was then installed and after 
it had been run 1,558 miles it used 
4 quarts of oil. The motor was torn 
down a second time and a new set 
of rings were installed. After this 
the car used 8 quarts of oil in 1,104 
miles and was also hard on gas. 
The engine was again torn down 
and the cylinder walls were lightly 
honed and another set of rings 
were installed. Again the engine 


FOR ADDITIONAL SERVICE INFORMATION REFER TO CHILTON'S 


Chilton’s MOTOR AGE, Fesruary, 1957 





OBLEMS 


used 5 quarts of oil in 1,419 miles. 
The engine has proper amount of 
power and runs smoothly but still 
uses oil. I have 
oil and was advised by the rebuilder 
to change to No. 30 oil. 

Roy J. Ferrea 

2030 Leavenworth Street 

San Francisco, California 


| pera of all we have to find out 
where all this oil is going. Look 
for leaks at the front seal and rear 
main bearing oil seals. Then check 
the vacuum end of the fuel pump 
for leaks. 
OK, road test the engine. Try run- 
ning the car about 50 mph in sec- 
ond gear, let up on the gas and 
then step on it. If the oil is getting 
by the rings a cloud of smoke 
should come out the exhaust just as 
you step on it. If that is the case 
the engine will have to be taken 
apart again. While it is apart the 
ring land depth should be checked 
I have seen new pistons with land 
that were not 
Check the 
straight edge 
skirt. You should have at least .008 
inch gap at the lands. 


been using No. 20 


If the above items are 


undercut enough 


lands by laying a 


across the piston 


Chevrolet Pickup Truck 
Brakes Pull to the Left 

I have a 1956 Chevrolet “6” half 
ton pickup truck that had a booster 
installed for the brakes. I relined 
the brakes using bonded shoes with 
the best lining. I honed 


MOTOR AGE FLAT RATE 


out the 
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By Jack Montgomery 


Technical Editor 


vheel cylinders and installed new 
cups and checked brake hoses for 
good flow of fluid. After doing all 
of these things the truck still pulled 
to the left. The left front wheel 
will slide on a quick stop. I have 
tried different and 
have also switched drums from the 
left to the right. 
good condition and are smooth. 
Edward H. Lewis 
P. O. Box 751 
McCall, Idaho 


adjustments 


The drums are in 


WOULD suggest checking the 

pull back spring tension on both 
front brakes and checking the fit of 
the brake shoe at the anchor pin. 
Sometimes the shoe has a poor fit 
at this point. To make the shoe fit, 
round out the contact area on the 
shoe that fits over the anchor bolt. 
You might also try switching the 
brake shoes from right to the left 
side, one set of lining might have 
higher co-efficiency than the other. 
I feel quite sure that the booster 
has nothing to do with the brakes 
pulling to one side. 


1954 Ford Ford-O-Matic 
Vibrates After Alinement 
1954 Ford Ford-o 
matic that vibrates badly. It drives 
had the 
and the 


We have a 
OK and has front end 


aligned wheels balanced. 
The drive shaft was removed and 
universal 


checked as well as the 


joints. Rear springs are in good 


condition and the shackles are not 


AND SERVICE MANUAL 


worn. We thought that it was a 
rear brake drum and put on a new 
one. We also checked the engine 
mountings. When the car is driven 
50 m.p.h. the glass vibrates, espe- 
cially on paved or gravel roads. 

John Viersen 

John Viersen Garage 


Maywood, Nebraska 


— determine if the car has 
to be moving in order to feel 
If the car only vi- 
moving, the trouble 
must be in the drive line, flywheel 


the vibration. 
brates while 
or wheel balance. Since the wheels 
were balanced, I presume that they 
are OK. I would suggest removing 
the drive shaft and have it checked 
for balance and out of 
maybe you can borrow one for a 
But, if the engine vibrates 
while racing the engine with the 
car standing still, the trouble could 
be a 


round or 
try. 
bent fan blade or an unbal- 


Check the fan by 
disconnecting the fan belt. 


anced flywheel. 








BODY SHOP TIPS 
are worth 


$7.50 


If you've developed an idea that 
has helped you to do body and 
fender work or painting better 
or faster, it may be worth 
money. Jot down the idea and, 
if necessary, make a_ rough 
sketch. Sometimes a snapshot 
will help. Just make the deserip- 
tion of your BODY SHOP TIP 
clear, and if it is used, you'll 
receive a check for $7.50. 











Aluminum Foil Removes 
Overspray from Chrome 


Whenever we have to remove 
overspray from chrome sections on 
new cars, we take a small piece of 
aluminum foil and crumple it. Dip 
it in polish and use it as a polish- 
ing cloth rub on overspray. ‘The 
foil is softer than chrome and will 
not damage it. Even in hard-to-get 
places the foil will do an excellent 
job of taking off the overspra) 
Frank J. Scerbo, 108 Boonton Ave., 
Boonton, New Jersey. 


Handy Device for Holding 
Armatures in Vise 

Clamping an armature in a vise 
causes distortion of the lamina- 
tions. To obviate this, we made a 
handy attachment for a vise. Cut 


O8 


two pieces of 3/16 inch steel plate, 
about two inches larger than the 
vise jaw face. Cut out the corners 
and with the aid of a torch, heat 
the projecting edges after clamping 
tightly and hammering them to a 
form fit. Be sure that they are not 
so tight that they cannot be easily 
slid off. Drill *% inch holes and 
weld in the studs or pins. Ream 
to a loose fit on the pins. We find 
that the standard starter pole shoes 


are good for the average armature. 


The convex base and the loose fit 
on the pins allow the shoes to 
automatically align themselves. In 
case of large armatures, pole shoes 
from heavy duty generators may 
be used. H. R. Sidars, 321 sth 
Street. West Vir 


ginia, 


Parkersburg, 


1.G.0,. Urges Deposits 
On Written Estimates 


A new plan is now being put into 
effect throughout Ohio by the Inde- 
pendent Garage Owners of Ohio, 
Inc. The plan states that auto re- 
pair shops will now require a de- 
posit on written estimates. The 
reason given for this action is that 
for every wrecked car repaired, an 


average of 7 estimates are made by 
the shop. All but two of these es- 
timates are unnecessary in most 
cases and time wasted becomes a 
costly burden to the shop owner. 
1.G.O. in Ohio has adopted the fol- 
lowing plan to help reduce this 
waste of time. 

A deposit will be required on 
written estimates as follows: Up to 
$25, no deposit required; $26 to 
$200, a deposit of $1; $201 to $300, 
a deposit of $2; $301 to $400, a de- 
posit of $3; $401 and up, a deposit 
of $4. The 1.G.0. points out that 
the customer will get his money 
back from the shop doing the job. 
If more than one estimate is neces- 
sary, the customer will be refunded 
the deposits on not more than two 
estimates. No deposit is required if 
the car is left at the shop for re- 
pair. Independent Garage Owners 
of Ohio, Ine., 1843 Stahlwood Ave., 
Toledo 13, Ohio. 


Other valuable information of the type 
presented each month in The BODY 
SHOP is available in Chilten’s Motor 
Age Wreck Estimator. 
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hey back the store 


that backs the brands they want 


Be smart. Make it your store. 

It’s easy: just keep a check on which brands your 
customers really want; then promote them continu- 
ously. Surveys show that demand is 8 to 1 for prod- 
ucts with familiar brand names, because of uniform 
goodness and better values. That means fast turn- 
over and steady profit. 

You benefit many ways by pushing trusted prod- 
ucts: there are fewer losses, because responsible manu- 
facturers make good on adjustments; fewer mark- 
downs, because of fast turnover; lower sales costs, 
because of strong pre-selling by powerful advertising 
and promotional materials; good will because of uni- 
form quality. 

Easy to see: back chosen brands and you back 
yourself. 

* * . 
How do You push the brands that boost your business? Your 


method could win you national attention and local prestige in the 
Brand Name Retailer-of-the- Year competition. Write for details, 


BRAND NAMES FOUNDATION 
A eetene tenet Foundation 


FOR THE BUSINESS YOU WANT, PROMOTE THE BRANDS THEY WANT 
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1956 New Passenger Car Registrations by Makes by States* 
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STATE | Cad- | Chev- Cheys- | Conti | De Hud- | Lin Mer. | | Otten Pack-| Ply- | Pon- |Stude-| Mise. | For- 
AND MONTH Buick | iliac | rolet ler jnental| Sote |Dodge| Ford | son | coin | cury | Nash mobile| ard | mouth) tiac | baker | Dom. | eign Total 

Alabama (Nov. 304 «| o22| 81 46) 161) 1721) 19) 26) 233) 68) 285 5 38 “4 
11 Mos, 6850) 1136) 25602) 1062 9) 646) 1664) 17808! 296) 377) 3270) 626| 4870) 171| 4775) 4123) 734) 7} 390, = 74,313 
Arizona | Nov. 133) 19) 631) 46 | 26) 67; 637, 16] 18) 187 6} 120) 101) 68 62 2,201 
11 Mos. 2302 730) +7621, «4628, «15 318} +784) +6884) ««151| +190] 1224] 415) 1730] 184) 1888) 1590, 486 1} 687 27,618 
Arkansas Nov. 164, 27, += 922) ‘18 | 16) 102) 996) 10) 21; 97) 21) 162 1; 242) 123) 2 i 2,937 
11 Mos. | 2965) 658) 13228) 464 2| 966) 1376) 11749) 162) 236) 2427| 371) 3090)  90| 3520) 2404) 659 115) 43,811 
California /Nov. | 2648) 276) 10170) 696) 16) 670) 1687; 11266| 93) 453) 2301| 863) 2040, 118) 3326) 2412) 487 2940, 42,637 
: 11 Mos. | 49660) 14746) 122004) 10682) 263) 7666) 17633| 105445) 2356) 6368| 31520, 8072) 31996) 2175| 36886| 31426] 0613) 36) 28165, 807, 510 
Colorado Nov. | 216) 45) 1027 1} 31} «121; «1046| = 15) 28) 148) 92] s«179 7| 300 58 36 3,625 
11 Mos. 3787| 1060) 13644) 911; 14) 637) 1993) 10089, 451) 446) 2426| 1004) 3261) 264| 3507| 2687) 710} 37| 377| 48,194 
Connecticut Nov. 396) = 65) 1332) +120 2; 83| «280 +1717) +# «940| 67) 229) 218| 339) 38) 482) 372) 73 242 6,083 
11 Mos. | 7007) 1686) 18763) 2267, 20) 1439) 4038) 17580| 653) 6578| 3733) 1881) 6610| 696) 6854) 5485) 1246 3) 2306, 83, 065 
Delaware iNv. | 79 332} 6 12) 4 5| 38 56 3) 73) 1 2) 1.071 
11 Mos. | 1476} 347] + 4620| +289 1) 215) 679) 4166} 16) 128) 886) 148] 1175) 48) 1688) 1160) 213 170} 17,413 
Dist. of Columbia ov. | 128) 20) 662) 26 41; 79) = 622 3} «121 1 6} 392) 137 63 2,201 
11 Mos. | 1962) 696) 6732| 675 3) 446) 883) 4484) 89) 181) 902} 185) 1767) 170) 3114) 1694) 141 517; 24,530 
Florida Nov. 600 174) 4 189 2} 99) 406) 6232) 23) 108) 330 24| 885 91 475| 14,201 
11 Mos. | 13696! 44138) 2715 86) 2080! 6196) 39205) 809) 1662) 6746| 1741| 11069) 650) 9607) 7971) 1586; 29) 3895) 157,777 
Georgia ov. 336 2610| + —70| 1 181| 2496 3) 30) 234 317} 13) (440) —s«871 1 7 7,435 
11 Mos, | 6868 1931) 37158) 1300 18) +978) 3275) 31863) 162) 622) 4719) 680) 7508) 332} 7341) 7560/ 1276} 10 682| 116,486 
Idaho Nov. 75} 20) Ss 33t| at 12; 60; 376) 13) 10) 66; 680) 60 7} 83) 64 9 1,270 
11 Mos. | 1823) 418) 4636) 407 1} 301) 620) 3806) 352; 168) 978) 496) 1215) 110) 1368) 1222) 470 126} 18, 396 
Minols Nov, | 1430|  180) 6747/31 3) 267; 729) 6006 66) 185) 819) 486) 1363] 44) 1890) 1280 166} 230) 22,620 
11 Mos. | 34101) 9436) 96970) 7627) 100 11388} 77968) 2430) 3083) 17294) 6079) 28946) 2082) 27462 5171; 411) 2307) 360,609 
Indiana [Nov. | 634) 82) 2961) 121 2, 207; +418) 2857) 38) 62) 390) 194) 685) 35] 1101 300 60; 10,681 
11 Mos. | 16893! 3666, 44742) 3265) 34) 3100) 6211, 38368, 949) 1225) 8336] 2321| 13931) 930) 13106) 10746| 4366, 19 172,944 
lowa [Nov, | 426) 43) 2 76 1854; 21} = 30} s:167| «ss 118) 317} S13) 422) 318] = 65 1} 82 6,378 
11 Mos. | 6753) 21429| 1367) 12) 920 17935, 637) 435 1072| 4875} 302) 6609) 4189) 1012 6 74,217 
Kansas |Nov. | 363/ 62) 163 1} 37| +178) +1637) += 32) «= 20) 184) 106 15} 428 7| 72 5, 388 
11 Mos, | 6456, 1421, 21307; 1158) 23) 927 18321; 657) 400) 3 1301| 6371) 415) 6038) 4397) 1147 9} 327) 74,784 
Kentucky | Nov. | 267) 1743 49) 143} 1616) #17, 20 247 6| 342 33 10 5,063 
11 Mos. | 924 21196) 824 6 680) 1843 15709) 238) 250| 3007} 426) 6127| 203, 4605) 3732) 561; 24) 241| 65,591 
Loulsiana |No. | 219 36| 1778 2) +63) +166) 1831 8} 622) +148) = 30 8 57 4“ 5,499 
11 Mos. 6215 1426) 26612| 1011 9 749) 1916] 21417) 160) 371| 3843) 642) 6530) 291) 4917 971 378} 82,497 
Maine Nov. 88) 11 26 408; 16} 46 6} 147) 101 4 1,617 
11 Mos. | 2007| 426) 6818) 383 6} 461) 1019) 6219) 347; 131) 1083) 607) 1497) 121) 2423| 1684) 624 4) 462) «26,211 
Maryland | Nov. 465/49) 2062) 118 1834! 22} 46) 281) 124 28 463 | 114 7,364 
11 Mos. | 7787| 1641) 26707; 1942; 13] 1881| 4064! 20867| 297) 482) 3752] 940 659) 9892) 6619! 1252 904) 95,097 
Massachusetts Nov. 537| 63) 131 4) 176) 345) 2704 75 678, 4-26 639, 72 247 9,113 
11 Mos 2766) 32046) 3069) 36, 2689! 6343) 32847) 1332| 1018) 6764) 3778| 14279} 849 12949) 9712) 1463) 14) 2727) 145,548 
Michigan Nov. 1434| 262) 7428) «372 | 492 76| 223 1} 467 23) 2673) 1 174 325) 26, 365 
11 Mes. | 30231| 6446) 87370) 4463| 65! 6103) 10411) 71201| 1654! 2560/ 14132) 4420 1300! 22920) 17679| 2724) 39) 2382) 311,094 
Minnesota Nov. 267, 60) +1934 242 16] 27 133 7| 300 78 2 5,935 
\11 Mos, | 9315) 1934) 28321) 1811) 20) 1926) 4324 7| 902) 644) 4717| 1670| 9271] 683 6788, 1964) 147; 470) 105,147 
Mississippi | Nov. 1162 31} 93) «1314 7} 10) «(181 217 3} 319} 198) 46 1 3,872 
11 Mos. | 3807, 671) 14619) 683 2} 448) 1300 96) 161 33} 3120) 133 684 3} 87 48,634 
Missouri Nov. 659) 123) 3004) 77 4) 162) 284 11} 49} 397) «137 24) 1056) 404) 134 81 9,872 
11 Mos, | 11389) 2783] 41420) 1734) 34) 2272) 3449| 31198 668| 6448) 1730) 9623/ 606) 12458] 8205) 1908 n| 836) 137,043 
Montana Nov. 76) 17) 412) 38 11} 86} 438) 12)—s*04 36} 80 6} 6114) «974 «19 | 6 1,467 
\11 Mos.| 1813) 490) 6686) 622 7; 268) 1032} 6218 164) 1031) 436] 1493] 162) 1667) 1233) 438 2} 294) 22,297 
Nebraska | Nov. 1864) 37/962) a7 120, 930} 16) «=18} «114 «= 48] 145] «= 43) 222) 186) 37 10 3,108 
\11 Mos. | 3841| 840] 11629] 688 8} 481) 1279) 10104) 190) 262) 1811) 484 269) 2905) 2424) 519 1} 116) 40,438 
Nevada | Nov. 73 30 174 2 27 10 " 59 1 7 60 42 48 948 
\11 Mos, 763} 315) 1926) 176) 10) 143; 282) 2144] 21) 123) 677) 140/ 731} 988) 606) 690 1} 388 9,444 
New Hampshire | Nov, 61 6 248 13 47 12 32 6 96 49 7 46 1, 056 
\1)Mos.| 1318] 279) 4361] 322 6) 245 73} 247; 115) 877 1185] 82} 1386) 1260) 312 6| 424) 17,478 
New Jersey | Nov. 1043| 129) +3964) (319 4 792; 4167) 47| 142) 669) 174 41| 1686) 792) 167 1} 261) = 15,481 
11 Mos. | 19137; 6443) 447886) 6443) 71| 6219) 10061| 42897 825| 1792 2311 1 1221) 20648 11664 16}. 2808) 203,364 
New Mexico 108} = =30} 772) S30 2} 20) +«62) ~=—(882 16} (117 11 3} 121) +123) «19 32 2, 182 
11 Mos. | 1849) 645) 6840) 468 8} 286] 667) 6639) 67; 183) 1266) 197) 1619} 66) 1368) 1 267 1} 228) 22,975 
New York Nov. 2102} 326) 7717; 638) 11! 606) 1401 104 1145, 676 70| 2804) 1877| 311) 198) 961/ 32,104 
11 Mos, | 43264) 12854) 101940) 13088) 117| 10850| 20756) 93626) 2558| 3928) 20066, 6687| 41647, 2813| 46928) 30121) 5449) 2503, 9300] 469,304 
North Carolina Nov. 360/ 47/2018, +s}... 63} 267, 2646) 16) 35) 221 24) 659 90 2} «54 7, 262 
\11 Mos. | 6366) 1734) 26614) 1664) 17) 1304) 2731) 26935) 316) 439] 4143} 833| 6702) 363| 7613] 6673} 1182} 21) 482) 97,022 
North Dakota Nov. 80} 16) 483) 23 18} 84) —s«876 6 7; 32) «34) SO 4) 128) 65) 23 "1 1,680 
\1) Mos. | 1200) 284) 4938) 372 2} 248) 733) 4606) 143) 127) 886) 316) 1276} 102) 1416] 678) 298 48} 17,772 
Ohio | Nov, 1475] 217) 6761) 448 5 391} 7776) 96) 231) 1078} 410) 1314) 60] 2862} 1620) 294) 11| 234 26,520 
11 Mos. | 34484) 6909) 88073) 7333] 58) 7318| 17418) 681372) 1630) 2660| 17050| 4141| 26778} 1990| 29255 3852} 107; 2331) 356,701 
Oklahoma Nov. 331) 68 1} 70) 14 7; 4) 363} 12) 379) 285 60 21 6,009 
11 Mos. | 6466) 1386) 19974 711) 12| 803] 1755) 17175) 221| 363) 3129] 616) 4906 266| 4310] 3903] 754 3} 327} 66,172 
Oregon Nov. 273} +38) 1328) 77 63} 184) 1308) 27) 41| 208] 170 289} 306) 98 77 4,733 
11 Mos, | 6707) 1279) 16640} 973) 21) 1056) 2649) 14281 483) 620] 3231) 1686] 4273| 267| 4114) 4268| 1383 7| 2272) 65,069 
Pennsylvania | Nov. 1748} 203) +6086) 468 2} 460) 1475| 6880| 123) 233 484) 1367; 104) 3115| 1270 1} 367; 24,610 
11 Mos. | 34046| 6935) 81956) 9311| 64) 8420) 17665! 74768| 2232) 2470| 16123| 6203| 26807} 2896| 42412| 21180 155| 3328) 360,968 
Rhode Island Nov. 79) 31] «= 408} 24 1} 14) 49) 386) «13] ~=«10 65} 93 8) 1 67; 14 67 1,494 
\11 Mos. | 1944) 641| 6144) 601) 11) 200| 736) 4972) 214) 163] 979) 697 162) 2133] 1239) 368 2) 550} 22,678 
South Carolina | Nov. 24) 40 wa 1) 47) (198) 1447 11) 182) 37) «177 3} 306 31 39 4,230 
\11 Mos. | 4084) 748) 16042) 645) 11) 617) 1283) 12724/ 72| 181) 1846) 284) 2980| 65] 3475) 2861, 470 4) 313) 47,215 
South Dakota Nov. 60} 14) 408) Ss | 16) 37 7 36} 26) = 45 5| 86) 84) 26 12 1,195 
11 Mos. | 1866, 283) 6366) 300 3) 226) 687) 4832) 187; 100) 822) 386 1243/ 110) 1386) 1014) 312 3} 72) 18,598 
Tennessee Nov 307 62) 1790 56 36, 183) 1906) 15; 182 59) 270 6) 487) 172 60 1 27 5,626 
\11 Mos. | 7860) 1295) 26262) 1040 Hi 906} 2417) 20475} 248 638 231; 6113) 4007) 918 10; 223) 81,602 
Texas | Nov. 1908} 302) 8675) 264 6) 270) 747 3| 214) 1 43 1429 175) 27,412 
\M Mos. | 26202) 6697| 101731, 3943} 94) 3019 7715) 79639) 815) 1667| 13872| 2005] 22713) 806| 18287| 17916, 3156 @| 1447; 313,823 
Utah Nov. 51} 18) 432) 2 " 16} 44) 3733] 23 14 26 1,320 
\1) Mos. | 2154) 641) 6493) 561 8| 663) 745) 4202) 135} 203] 1412) 315] 1715] 104) 1375] 1483) 232 2} 419) 21,642 
Vermont | Nov. 67 6 22 10} 38) 231 6 13) 28 65 18 36 ait 
11 Mos.| 1056) 172) 3365) 249 3} 155) 601) 3186) 86) 58) 479 342) 787) 47) 1085) 776) 231 3) 304) = 12,884 
Virginia Nov. 484} 67) 2277) = 83 1 313) 2432} 24) 39) 285) 143} 298} 45) 677| 477 1) 117 7,925 
11 Mos. | 9262} 1882} 29009) 2001) 18) 1828 3| 26776 492) 632) 4884) 1211| 6642} 570| 9841 1214 8 1463) 108,761 
Washington Nov. 250; 25) 1015) = 86 1} 67; 148] 1231) 28] = 22} 162) «148) 160} = 42) 7 219 4,128 
11 Mos. | 6376) 1093) 17635! 1332) 17) 1000) 2860| 16754) 666) 424 1975 331 4125) 1143 7| 2642) 70,780 
West Virginia Nov. 167) 30) 985) 46) 39} 163) += 870 5} 19] 102 1} 125) 2a) 320 32 3,202 
11 Mos, | 4122 | 12849) 992/ 6} 797 11575; 267/270) +2418) 610 366) 6308) 3047; 743 8 354, = 49,673 
Wisconsin Nov. 630} 73) +2621) +108) 82} 133 2678) «64 BA 454) 657; 33) 604) 472) 117 113 9.444 
11 Mos. | 12247; 2383! 30455) 2037) 16) 2008) 4818 | 1648) 889) 6192] 4612) 9211; 793| 7340) 6625 11) 846) «118, 208 
Wyoming ov. 67) 15) 196) HH 8} Cs? 7; 32) #12) «47 1} 38) 39 6 9 697 
11 Mos. | 1048) 305) 3225, 187| 3) 160) 388) 2360) 71) 98) 571| 137) 778) 62] 616) 636) 133 1} 63) 10,850 
Total November, 1966 | 24364) 3624) 112619} 6023) 84) 8825| 16722! 117100| 1321] 2983| 14980| 7183| 21628| 967| 34579| 21833) 4527| 395 8192| 403,948 
Total November, 1965 | 34271| 11761) 121206) 10860/ 200 8328) 20743) 130397| 2229, 3421) 20668) 6683) 37008| 3625| 40688 38816/ 6109) 255) 4909) 509, 155 
Total 11 Months, 1956 | 489266/121096 1436288/107258, 1415) 91439 200823 1236986 29357, 39363 263968] 77199/403176) 27736/440107 330708| 70695) 3701) 80906) 5,441, 187 
Total 11 Months, 1965 | 670717|125726 1479629/143572| —329|107948/263849 1429580! 40578) — 87603/538433| 48147/597410 486873 88805 7318 46547, 6,545,054 
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in the chassis lubrication field 


P . 


” 


“Brings me lots 
of extra business”’ 


Texaco Marfak represents the top in chassis lubricant 
quality. No other chassis lubricant matches it in 
performance, and no other chassis lubricant has been 


More than 
650 million pounds 


so heavily advertised and promoted. 


No other chassis lubricant does so good a job at 
of Marfak pulling in customers and bringing them back. You 


know what that means. It leads to more sales 
have been sold. ny 
of oil changes, tires, batteries and other items... 
for Texaco Dealers in all 48 states. 


THE TEXAS COMPANY 


WN a . 
Qa aad Ro 
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Current Passenger Car Price, Weight and Body Table 


Following are prices at factory for cars with standard equipment as of January 29, 1957, 
State or local taxes, transportation and finance charges and optional equipment are extra. 


3 z 
t4| 2 
i ng || 
cf é 
CHRYSLER corp. “cont'd FORD MOTOR CO. cont'd |GENERAL MOTORS, 
tg 04 | | DODGE, Cont'd | jLINCOLN | | CHEVROLET, C ont'd. 
Super Coronet V8 Capri | | Sedan, 4d 2067 


3300 
Sedan, 4d 2620 230 2760 3631 Club Sedan 181 3530 | Coupe Sport Coupe 2096 209 3292 
Hollywood, 24 | 2604 236 2840 3655 | Sedan, 44 187 





Federal Taxes and 
Hancling Charges 
f Price 


Factory inc 
Federal Taxes 





AMERICAN MOTORS CORP. cont'd 


Custom Lancer, 2d 


Sedan, 44 2697 «243 


2040 
Hollywood, 2d 2781 249 | 3030 


METROPOLITA N° 
Hardtop 1406 
Convertible 1428 


NASH 


2620 
2604 


, 2697 
Ctry. Club, 2d. 2781 


RAMBLER 
DeLuxe 6 
Sedan, 44 1757 
Super 6 
Sedan, 44 1800 
Sed. Hadt., 4d 1969 
Sta, Wagon, 4d 2168 
Custom 6 
Sedan, 4d 1974 
Sta, Wagon, 4d 2242 
Super 
Sedan, 44 2011 
Sta, Wagon, 4d 2279 
Custom 6 
Sedan, 4d 2006 
Hard Top, 4d 2174 
Sta, Wagon, 4d | 2363 
Hat. Sta,Wag.4d) 2442 | 


CHRYSLER CORP. 


CHRYSLER 
Windsor 
Sedan, 4d 2611 
Hardtop, 2d 2871 
Hardtop, 4d 2931 
Twn, & Ctry. 3264 
Sarat 
Sedan te 3392 
Hardtop, 2d 426 
Hardtop, 4d M498 
New Yorker 
Sedan, 4d 3809 
Hardtop, 2d | 3836 
Hardtop, 4d 3889 
Conv. Coupe 4242 
Twn. & Ctry. 4942 | 
300C 


Hardtop, 2d 4613 
Conv. Coupe 4913 


DE SOTO 
Firesweep 
Sedan, 4d 
Sportsman, 2d 
Sportsman, 4d 
Sta. Wagon, 2s 
Sta. Wagon, 3s 
Firedome 
Sedan, 4d 
Sportsman, 2d 
Sportsman, 4d 
Conv. Coupe 
Firaflite 
Sedan, 4d 
Sporteman, 2d 
Sportsman, 4d 
Conv. Coupe 
Sta. Wagon, 2s 
Sta, Wagon, 3s 
Adventurer 
Sedan, 2d 
Convertible 


DODGE 
Coronet 6 | 


Club Sedan 2162 «173)=«—«2335 
Sedan, 4d | 2237 «179-2416 


3678 ~~ Lancer, 4d 
3693 | Convertible 
Royal V8 
Sedan, 4d 
Lancer, 2d 
Lancer, 4d 
Cust. Royal V8 
Sedan, 4d 
Lancer, 2d 
Lancer, 4d... 
Convertible 
Sta, Wagons 
| Suburban, 6p 
Sierra, 6p, 2 st. 
| Sierra, 9p, 3 st. 
Cu, Sier., 6p, 2st 
Cu. Sier., Op, Ist. 


IMPERIAL 
Southampt., 2d 
Sedan, 4d 

| Southampt., 4d 

Crown imp. 
Southampt., 2d 
Sedan, 44 
Southampt., 4d 
Conv. Coupe 

Le Baron 
Sedan, 4d 


|/PLYMOUTH 
Plaza V8* 
Bus. Coupe 
Club Sedan 
Sedan, 4d 
Savoy V8 
Club Sedan 
a 
| t Coupe 
Belvedere v8 
Club Sedan 
Sedan, 4d 
| Sport Coupe 
Sport Sedan 
| Conv. Coupe 
Suburban V8 
Deluxe, 2d 
Custom, 2d 
Custom, 4d 
Sport, 4d 
| Fury V8 
Sport Coupe 





2637 
2673 
2739 
2883 


2618 
2697 
2615 


2628 | 


2047 


= 
‘ats 


4817 | 


4945 
4945 


| 6123 
5266 | 


188 
194 
207 


196 
202 
205 


209 
212 
217 
228 


208 
214 
223 
224 
233 


40 
“47 
v7 


377 
386 
386 
400 


| FORD MOTOR Co. 


CONTINENTAL 
| Hardtop 


| 


FORD* 
Custom V8 
| Bus, Tudor 
3645 | Tudor 
3720 | Fordor 
3965 | =Cust. 300 V8 
3970 | Tudor 
| Fordor 
3955 | Fairlane V8 
3910 | Club Sedan, 2d 
3960 | Town Sedan, 4d 
4065 | Victoria, 2d 
| Vietoria, 4d 
4025 | Friane 500 V8 
4000 | Club Sedan, 2d 
4126 | Town Sedan, 4d 
4085 | Victoria, 2d 
f Victoria, 4d 
| Suntiner 
Sta. Wags. V8 
4040 | Ranch 
| Del Rio 
Ctry. Sed., 6p 
Ctry. Sed., 9p 
Ctry. Squire 
Thunderbird-8 
M00 Convertible 
_3470 _ Hardtop 


682 





4 Sedan, 4d ; Sport Sedan 2156 | 3368 
22 


Hardtop, 44 
3668 | Premier 
me | \ Coupe 
} jan, 
3620 | Hardtop 
3665 — 
MERCURY 
3600 | Monterey 
3670 ©Sedan, 2d 
Sedan, 4d 
Phaeton, 2d 
Phaeton, 4d 
Convertible 
Montclair 
_ Sedan, 4d 
Phaeton, 2d 
Phaeton, 4d 
Convertible 
Trpk. Cruis. 
| Sedan, 2d 
| Sedan, 4d 
Conv. Cruis. 
| Sedan, 2d 
| Sedan, 4d 
Phaeton, 2d 
4740 | Phaeton, 4d 


| 4920 | Montclair 


4830 | Sta. Wagons 
| Commut., 2d, 6p 


4765 | Commut., 4d, 6p 


Commut., 4d, 9p 
| eee 24, 4 


Col Pa ad 


| Riviera, 2d 

| Riviera, 4d 

| Conv. Coupe 
Est. Wagon 

| Riv. Est. Wag. 
Century 60 


Riv. Est. Wag. 

| Super 
Riviera, 2d 
Riviera, 4d 

| Conv. Coupe 

Roadmastr. 70 

Riviera, 2d 
Riviera, 2d, A 
Riviera, 4d | 
Riviera, 4d, A | 
Conv. Coupe 


(CADILLAC 
Series 62 
| Coupe 
Sedan 
| Coupe de Ville 
| Sedan de Ville 
Convertible 
Eldo. Seville 
Eldo. Biarritz 
Series 60 
cial Sedan 
jes 75 
Sedan, 8p 
Limousine 


CHEVROLET® 
One-Fifty V8 
Utility Sedan 
Sedan, 2d 
Sedan, 4d 
Sta. Wag., 2d 
Two-Ten V8 


3134 Sedan, 2d 


299 Delray Coupe 


2352 
2412 
2453 


24 
2716 
2772 
2684 


2932 
2966 
3044 
3271 
3372 


3208 
3343 
3548 


3578 
3578 
3680 
3680 
3692 


5124 
6800 
7020 


1960 
2101 
2019 
2056 


Convertible 
Sta. Wag., 4d 
Sta. Wag., 2d 
Corvette V8 
Convertible 


OLDSMOBILE 
Series 88 
| Sedan, 2d 
| Sedan, 4d 
Holiday Cpe. 
Holiday Sed. 
Convertible 
Fiesta Sed. 
Fiesta 

Super 88 

Sedan, 2d 
Sedan, 4d 
Holiday Cpe 
Holiday Sed. 

| Convertible 
Fiesta 

| Series 98 

! Sedan, 4d 

| Holiday Coe. 
Holiday Sed. 
Convertible 


PONTIAC 
Chieftain 
Sedan, 2d 
Sedan, 4d 
Catal. Cpe. 
Catal. Sedan 
Sta, Wag., 2d 
Sta. Wag., 4d 
Super Chief 
Sedan, 4d 
Catal. Coupe 
Catal. Sedan 
Sta. Wag., 4d. 
Star Chief 
Sedan, 4d 
Cust. Sed., 4d 
Cust, Cat. Cpe. 


| Cust. Cat. Sed. 


Conv. Coupe 
Sta. Wagon, 2d 


STUDE.-PACK. CORP. 


2933 
Sta. Wag., 4d 3093 


STUDEBAKER 
Champion 
Cus. Sedan, 2d 
Cus. Sedan, 4d 
DeL. Sedan, 2d 
DeL. Sedan, 4d 
Commander 
Cus. Sedan, 2d 
Cus. Sedan, 4d 
DeL. Sedan, 2d 
DeL. Sedan, 4d 
President 


Silver Coupe 
Golden Hatop. 

Sta. Wagons 
Pelham 206 
Parkview 2284 «221 
Provincial 2336 «6226 


3430 
3471 
3680 
3265 
3304 
3305 
3368 
3436 
3474 
3460 


Broadmoor 2433 233266 





* Prices of 6 cyl. models are $93 less than 


* F. O. B. coastal port of entry. 
8 cyl. models, 


® Prices of 6 cyl. models are $100 less 
than 6 cyl. models, 
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Give your customers a bonus in 


Mi 


In the toughest services, in high duty engines of all plus performance engineered and manufactured into 
kinds, the value of extra bearing stamina really shows Monmouth Micro* and Clevite 77* bearings! Made by 
up ... shows up in work records and in satisfied cus- the world’s leading manufacturer of engine bearings. 


tomers. And that’s why there is no substitute for the Stocked by N.A.P.A. jobbers everywhere. 


eThe words Monmouth, Clevite and Micro are registered trade marks of Clevite ( 


TRADE MARK 


ENGINE BEARINGS 


Clevite Service 
The Cleveland Graphite Bronze Co 
Division of Clevite Corporation, Cleveland, Ohice, U.S.A 
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a new sign 
to tell Ford owners 


that you service Fords 





It’ll mean more Ford business than ever before! 


to get Ford owners watching 


See that big red ““FoMoCo” on this brand- 
new sign? It’s Ford Motor Company’s king- 
sized version of the trademark on Ford’s 
new parts packages. 

You'll want to order this new sign now, 
to identify your own shop... to tell every 
Ford owner that you carry parts made 
right for his Ford! 


More Ford owners than ever will be 
looking for this sign where they can specify 
Genuine Ford Parts. That’s because a 
boldly new and exciting advertising program 
in Life, Reader’s Digest and This Week will 
sell Ford owners on your Genuine Ford 
Parts as the parts made right, to fit right 
and last longer. It’s a new, stepped-up kind 


| PARTS AND SERVICE PROMOTION DEPARTMENT 
Ford Division, Ford Motor Company, Box 658, Dearborn, Mich. 





FIRM NAME 


INDIVIDUAL'’S NAME 


ADDRESS 





cry 


Please send me complete information on how independent garages can get the 
brand-new Genuine Ford Parta “FoMoCo” sign. I'd like to cash in on this, too! 


ZONE STATE. H-2 
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te 


$%. iu 
* + & 
Co 
GENUINE U7 PARTS 


Ford’s going “all out” 
for it! 


of service-selling program tailor-made to 
direct more Ford traffic to your shop. 

There'll be a lot of Ford owners on the 
watch for this bright new FoMoCo sign. 
Get your share of the big-volume sales 
ahead! How? Just call the Ford Dealer who 
serves you...or fill out the coupon at lower 
left and mail it today. 


To get your new FOMOCO sign... 
see the Ford Dealer 


who serves you, 


ot Mail 


a 
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1957 Tune-up Specifications 





ENGINE TUNE-UP DATA 
| VALVES IGNITION 

a Operating - Tim- 

MAKE No. of o s g Seat Tappet = ing 

AND Cylinders : zx 2 E Angle Clearance Timing 3 = 
MODEL Bore and so é 6 zg 
Stroke « £ Ca S "oe a » 
3 A - Co 

In 3 a a“ , é } 5 

zx # ez 3 Be | est lai 2/8 

O 2. a % % & aio 
2 ¢ - | pd g r & z . 
| i 5s ts a2 2z z z 33 i | = E H to 
- sa J = | ; | “ 
e |&| ds & | #2 | 29\G E+ | b= | £6¢ s E é ar 

AMERICAN MOTORS CORP 
Hudson 6-35780 68 4x3'4 61.20 327.0 | 265 4700 9.00 | CA-14 2 44 Hyd Hyd Hyd | 42! (8B .016 | 30 .035 5B 
Metropolitan 4-661, 662 4 274x3', | 13.22 90.9 62 4600 7.20 | CH-14 | 45 45 | .015H 016H | «—.020 58 -015 | 30 | .024 118 
| 
Nash 86-6780 8 4x3'4 61.20 327.0 | 255.4700 9.00 | CA-14 | 29 44 Hyd Hyd Hyd 12'.B .016 | 30 | .035 58 
| | 
Rambler 6-5710 «6 -3'<n4'4 | 23.44 | 196.6 | 126-4200 8.25  CA-14 | 45 45 «| «.012H | O16H | .020 12'48| .016 | 32) .016 =TC 
86-5720 8 3'.«3'4 | 39.20 260.0 | 190 4900 8.00 CA-14 | Ww 45 | .O12H | .014H | .020 


12',B | 016 | 30 | .016 | 5B 


CHRYSLER CORP | | 
| | | 
| Hyd =| Hyd | vTs 138 | .017 | 31 | .035 | 68 





Chrysier 6-C-75-1 | 8 3)ix3". | 49.70 | 364.0 | 285 4600 9.26 AL-14 46 45 
6-C-75-2 | 6 3)ix3°, | 49.70 364.0 | 205-4600 9.25 AL-14 | 46 45 | Hyd | Hyd vTs 138 «| .O17 | 31| .035 | 6B 
8-C-76 | 8 4x3/' 61.20 | 302.0 | 326-4600 | 9.26 AL-14 46 45 | Hyd | Hyd | VTS 166 =| «6017 | 31 | .035 | «6B 
6-C-76-300 | 6 4x3 61.20 | 392.0 375 6200 9.25 AL-14 | 46 45 | 015 =| .015 vTs 368 =| «017 | 31 | .035 
| | | | | 
De Soto 8-S-25 | 8 3/)x3h) | 45.70 | 341.0 | 270-4600 | 9.25 AL-14 | 45 45 Hyd Hyd vTs 168 | .O17 | 31| .035 68 
8-S-26 | 8 3{)x3)) | 45.70 | 341.0 | 295-4600 | 9.25 AL-14 | 45 | 45 Hyd | Hyd VTS 158 | .017 | 31 | .035 | 6B 
6-S-27 | 8 3),x3j, | 42.20 325.0 | 245-4400 | 8.50 | AL-14 | 45 45 Hyd =| Hyd VTS | 10B | .017 | 31 | .035 68 
| | | | | 
Dodge 6-0-66, D-67-1, D-70, D-71 | 8 3))x3h) | 43.30 | 326.0 | 245-4400 | 8.50 | AL-14 | 45 45 Hyd | Hyd | VTS 108 =| .017 | 31 -035 | 68 
8-D-67-2 | 8 3)\x3)| | 43.30 | 326.0 | 260-4400 | 8.60 | AL-14 9 46 45 Hyd | Hyd VTS | 108 017 | 31 | .036 | 6B 
6-D-72 | 6 3'4x4°, | 26.40 | 230.0 | 138-4000 | 8.00 | AL-14 | 45 45 | .010H O10H | .0M4 128 017 | 39 | .036 | TC 
8-D-600 | 8 3)\x3f, | 43.30 | 326.0 | 285-4800 | 6.50 | AL-14 | 45 45 Hyd Hyd vTs 108 =| .017 | 31 | .035 «6B 
Imperial 6-IM1 | 8 4x31) 61.20 | 392.0 | 326-4600 9.25 | AL-14 | 45 45 Hyd Hyd VTS | 158 017 31 | -035 | 68 
| | } | | | 
Plymouth 6-P-30 | 6 3'4x4°, | 26.40 | 230.0 | 132.3600 | 6.00 | AL-14 45 45 010H 10H 014 128 39 | .035 | TC 
6-P-31-1 | 6 3%4x3 45.00 | 277.0 | 197 4400 | 8.00 | AL-14 | 45 45 | .006H O16H | VTS 6B 017 | 31 | .035 | 48 
8-P-31-2, P-31-3 6 34%x3! 48.90 | 301.0 | 215 4400 6.50 AL-14 | 45 45 008H 018H | VTS 8B | .017 | 31) .035 8B 
8-P-31 Fury 8 3/{x3,) | 48.90 | 318.0 | 290 5400 9.26 AL-14 46 45 .008H | .018H ~=s«VTS 178 | .017 | 38 | .035 | 8B 
| | | 
{| 
| | 
| | 
FORD MOTOR CO | | | | 
Continental 6-B0A | 6 4x3/) 61.20 | 368.0 | 300-4800 (10.00 | CH-18 | 45'5 | 45!4 | Hyd | Hyd | } 1B | C«i«éONS 27 | .034 «68 
| | 
Ford 6-Ali | 6 3% x3)) 31.54 | 223.0 | 144 4200 | 8.60 | CH-18 | 45! 45! 019H .019H .019H | 17B | 025 | 37 .034 | 4B! 
8-Custom, Custom 300 | 6 3°4x3)) | 42.06 | 272.0 | 190-4600 | 8.60 | CH-18 | 46', | 46', | .019H 019H O19H | 188 | .015 | 27 .034 | 3BF 
6-Fairlane, Fairlane 600, Thunderbird | 6 3% x3){ | 45.00 | 202.0 | 206 4500 9.10 | CH-18 | 46! 45! 019H 019H O19H | 188 | .016 | 27 .034  3Bi 
8-Power Option, Thunderbird 8 3)\x3,% | 46.21 312.0 | 245 4600 9.70 | CH-18 | 46! 45! 019H | .OI19H O198H | «186 .015 | 27 | .034 | 3Bt 
Lincoin 6-57A, B; 8A, B; GOA, B; 768 8 4x3)) 51.20 | 368.0 | 300-4800 (10.00 | CH-18 | 46! 45'5 | Hyd | Hyd NA 188 015 | 27 | .034 | 5B 
Mercury 8-57A, 8; 6BA,B 6 3jjx3,, | 46.21 | 312.0 | 266 4600 | 9.70 | CH-18 | 45',  45', 019H O19H O19H | «188 015 | 27| .034 | 381 
6-75A | 8 4x3{\ 61.20 368.0 | 200-4600 9.70 | CH-18 | 45', 45', | Hyd Hyd NA | 188 015 | 27) .034 5B 
| | 
| 
| | | 
GENERAL MOTORS CORP 
Buick 6-40 6 4'.x3)) 54.46 | 364.0 | 260 4400 6.008 AC-14 45 45 Hyd Hyd 004 2668 «6§| «£016 «21 | «0338 
6-60, 60,70 8 4'.«3)}) 64.45 | 364.0 300-4600 (10.00 | AC-14 45 45 Hyd Hyd 004 MB | C«éONSSCs21 | «033 | OB 
| 
Cadillac 6-60, 62,75 | 6-4x3 51.20 | 365.0 300-4800 10.00 | AC-14 44 44 Hyd Hyd 368 016 «31 | .036 | 5B 
Chevrolet 6-1600, 2100, 2400 | 6 3.%x3|) 30.40 235.5 | 140 4200 6.00 | AC-14 | 31 46 Hyd Hyd Hyd 10'.8 | .019 | 32) .036 | TC 
68-1600, 2100, 2400 | 6 3*%,x3 45.00 265.0 | 162-4400 | 6.00 | AC-14 | 46 45 Hyd Hyd Hyd 188 3 0% 648 
68-1600, 2100, 2400 | 8 3'4x3 486.00 | 283.0 | 185 4600 8.50 | AC-14 | 45 45 | Hyd Hyd Hyd 12'.B 30 | 03% «648 
29: 6 3! 4x3 48.00 | 283.0 | 220 4800 | 9.50 | AC-14 | 45 45 «| «Hyd Hyd Hyd 12'.B8 | .018 | 29 .036 48 
Oldamobite 6-88, Super 66,98 6 4x3}) 51.00 | 370.7 | 277 4400 | 9.50 | AC-14 | 45 45 Hyd Hyd 005 13',B| .016 | 30 | 030 | 58 
Pontiac 8-57-27 Chieftain 6 3}jx3"%, 48.60 | 347.0 | 227 4600 8.50 | AC-14 3 46 Hyd Hyd ER 228 016 | 30 036 «6B 
8-57-27 Super Chief, 57-28 | 8 3)ix3., 49.60 | 347.0 244 4800 (10.26 | AC-14 | W 45 Hyd Hyd ER 298 016 | 30 036 


STUDEBAKER-PACKARD CORP 


Packard 8-57 8 303% 40.60 288.0 275-4800 7.50 CH-4 45 45 024H 024H 030 18 o16 | «3 03% «648 
Studebaker see 6-57G 6 3n4% 21.60 185.6 101 4900 7.60 CH-4 45 45 016C 016C 020 158 020 «38 )=—.03) 2B 
6-578 68 3%\x3', 40.60 268.2 180-4590 8.30 CH-14 46 45 024H 024H 030 18 016 «631 | 036 «648 
6-57H (W.FaP 63%.03°, 40.60 269.0 | 210.4500 8.30 CH-14 45 45 0244 024H 030 18 01 31 0% 4 
8-57H (Y4aC 6 3,x3% 40.60 289.0 | 226 4690 8.39 | CH-14 45 45 024H 024H 030 118 016 | 3) «036 «648 
6-57H (K 8 3%x3°, 40.60 289.0 | 275 4800 7.60 CrH-14 45 45 024H 024H 030 118 016 63) «4.036 4B 
ABBREVIATIONS ACA.‘ park Plug Div CH Champion Spark Plug Co N No or none 
© With automatic transmission AL — Electric Auto-Lite Co ER End of ramps used for valve timing NA Not available 
® 6.50 with Dynaflow B Before HH Hot NU Not used 
h o— eet Sees C Cold Hyd — Hydraulic valve lifters, zero clear TC Top center 
CA—Champion or Auto-Lite. ance VTS Valve train solid 
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and my batterys dead! 


4 ° 


2 


relax! I stock 
Dry Charge Delco 


batteries 


don 
—2 


Frustrated battery customers are duck soup to handle now. You can take 








care of them in a jiffy with a Dry Charge Delco—the battery that can't 
get old before it's sold! It takes no time at all to fill this bone-dry 
battery with electrolyte—and since Dry Charge Delcos require no 


RUBBER SEPARATORS HARD RUBBER CASE 


booster charge, your customers are quickly on their way with the freshest 
power it's possible to pack into a battery. 


You can stock all sizes, too—and for long, long periods, knowing they'll tse: & ORIGINAL EQUIPMENT LINE 
be factory-fresh when you use them. Even Delco cartons are designed Ke A GEWERAL MOTORS PRODUCT 
for safe storage. They're extra sturdy so batteries can be stacked right — 

on top of each other. Add to this—a complete line, long-life warranties 
backed by Delco and General Motors, and unsurpassed quality—and 





you've got a brand of batteries made to order for your best customers 
as well as your most frantic ones. 


ON TV Spectacular "Wide Wide World” on NBC Network, 
TUNE IN ON RADIO Lowell Thomas Newscast on CBS Network 


See local listings for time and station 





PARTS SALES GENERAL MOTORS LEADS THE WAY—STARTING WITH DELCO BATTERIES 
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ervice 


Leaks Fluid at Breather 


If fluid leaks out of the breather 
of 56th Series Ultramatic Trans- 
mission, it is due to accelerating to 
extreme high speeds in low range 
converter. The most likely cause 

fluid 
above the recommended mark, how 


for this condition is level 
ever, in some cases, it may be nec 
essary to relocate the breather 

Relocating the breather can be 
accomplished in the following man- 
ner: 

1. Remove the transmission tail 
shaft housing and remove the tail 
shaft from the housing 

2. Drill a 21/64 inch hole 
through the upper part of the hous 
ing flange and tap out the 21/64 
inch hole with a '% inch pipe tap 
Be sure to clean out all chips so 
as not to damage the rear bearing 
or front bushing. 

8. Remove the breather from the 
left side of the transmission and 
plug the opening with a ™% inch 
pipe plug. 

4. Remove the upper portion of 
the breather from the elbow and 
install that portion with the cap 
in the tail shaft housing. 

5. Reinstall the tail shaft and 
housing. Level the transmission 
fluid to the mark on the dip stick. 


Check Filter By-Pass When 
Replacing New Oil Filter 

The shunt type oil filter system 
used on Hy-Fire V-8 engines is de- 
signed to filter the oil before it 


reaches the oil galleries. When a 
condition of low oil pressure is cor- 
rected by replacing a filter element, 
check the by-pass orifice in the base 


78 





of the oil filter to determine 
whether or not it is clogged as the 
condition of the filter should have 
no effect on oil pressure if the by- 
pass is open. The oil filter base, 
part number 1409615 is for V-8 
engines up to serial number P-27- 
135610. For engines with higher 
serial numbers, part number 
1617412 should be used. Gaskets to 
be used with each type filter base 
are 1617787 for engines up to serial 
number 74441 and part number 
1630643 for those above that serial 
number. 


Exhaust Manifold Bolt 
Locks Should Be Replaced 


Mechanics are cautioned that the 
tab-type locks used on the Chevro- 
let exhaust manifold bolts must be 
replaced in service. Due to the 
extra time required to reinstall 
the locks, some mechanics have 
adopted the malpractice of replac- 
ing the locks with lock washers. 
Tests conducted by the factory con- 
cerning the attachment of the ex- 
haust manifolds resulted in the 
adoption of the tab locks because 
the manifold bolts loosened when 
secured by lock washers. 

For a good job, take the slight 
extra time required to reinstall the 
locks. 


Instructions Given for 
Cleaning Steering Wheels 


Most greases and oils commonly 
used around a service garage will 
stain the steering wheels of 1956 
Lincolns. For this reason, the 
wheel should be as well protected 
as the rest of the interior of the 


car while it is being serviced. 

If the steering wheel becomes 
stained, it is possible to remove the 
discoloration and bring back the 
natural luster by following the pro- 
cedure below: 

1. Wipe the wheel as clean as 
possible with a clean cloth. 

2. Lightly sand the stained area 
with a fine grit paper (no coarser 
than 600A) wet or dry. 

3. Polish the sanded area with 
BS-19530-A “Flash” polish until 
the natural sheen returns. 

4. If the stain is deep, or if there 
are deep scratches, it may be neces- 
sary to use a coarser grit paper. In 
this case, follow the coarse paper 
with progressively finer papers, 
and finally the “Flash” cleaner. 

5. Wipe wheel clean and wash 
with soap and water. 


Poor Seal Causes Rocker 
Arm Cover to Leak Oil 


Where leaks persist at rocker 
arm covers on Cadillacs, inspect 
cover for an improperly formed 
bead where the cover contacts the 
gasket. Replace any defective cov- 
ers. Either the old or new type 
cover with the cutouts for gasket 
tabs may be used if the bead is 
formed correctly. Be sure to use 
the correct gasket and apply gasket 
sealer to retain the gasket in the 
proper position in the cover flange. 
A reinforcement should be used 
under each cover attaching screws 
to provide more even distribution 
of pressure in the area of cover 
screws. The following sequence 
should be observed when tightening 
the retaining screws: 


(Continued on page 127) 
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Give customers 
this cold weather 
protection 


To find belt wear 
always turn belt over 


A belt may look all right on 


2 a ie oi 
i | top but it’s the underside that 
tells the story. 
- ’ 
| Belts that have CRACKED 
| 


any of the fol Cracks on underside 
lowing signs of | are dangerous. Helt 


sy 
wear should be suddenly 


Your customers need and appreciate protection against belt | replaced a 
Pr, 


failure during fall and winter. Cold morning starts, defrosters, heat- 


ers, and more use of lights all throw a heavier load on the battery. artis 


Therefore, good performance of the belt that drives the generator 


— 
GLAZED 


glazed side- 

may cause belt 

» slip badly. Result 
ow battery 


Replace weak, worn belts with Gates Vulco V-Belts danger off nd over 


eating 


and keeps the battery charged is especiatly important. 


Your customer recognizes and respects the name. Your in- 
terest in saving him both driving troubles and money will convince 
him that he has come to the right shop, the right mechanic. 
Furthermore, there is a Gates V-Belt engineered specifically for every 

make and model car. Gates V-Belts fit right and save you 
installation time. And remember there ts a nice profit 


for you in every belt you sell. 





4 


Phone for V-Belt Display Rack 


A display rack of Gates V-Belts, supplied by your 





Gates jobber, puts the right belt for all popular makes at 
your fingertips. Start today, adding to profits, by 
checking the belts. For your display rack, 
phone your Gates Jobber. The Gates 

Rubber Co., Denver, Colorado 
World’s Largest Maker 
of V-Belts. 


ates Vulco V-Belts 


TPA 125A 








YOU'RE FIRST... 


in line when it comes to quality. 
Rochesters are dependable... each 
one is individually tested. Econom- 
ically inclined, they give just the 
right mixture, at just the right time, 
for top performance and gas mileage. 


RECOMMEND AND 


YOU'RE AHEAD... 


with America’s most called-for car- 
buretor. Rochesters are standard on 
almost half the cars currently pro- 
duced ... right for replacement on 


over 22,000,000 cars on the road. 
A mighty big market! 


Standard on Chevrolet, Pontiac, 
Oldsmobile, Buick and Cadillac 
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YOU'RE UP... 


on all the latest service tips. 
Rochester's free training helps you 
become a carburetor specialist... 
makes your time worth more money! 
Yearly “model-change” course 
keeps you up on new developments. 


REPLACE WITH ROCHESTER! 


YOU'RE IN... 


with the handiest parts kits made. 
Tired of breaking up kits for a few 
parts? Rochester parts kits are a 
mechanic's dream ... just the parts 
and gaskets (including flange 
gaskets) you need for any job. 


ICHESTER 
ARBURETORS 


ROCHESTER PRODUCTS DIVISION OF GENERAL MOTORS, ROCHESTER, WN. Y. 
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Their job demands 

skill and savvy... plus 

a shot of luck in the 

stretch ... but they love it. 
Come with CHAMPION... 


their favorite spark plug... 





Mechanic Clint Brawner (arrow) and driver Jimmy 


Bryan (with cigar) amile after winning Hoosier ‘100.”’ and meet the men who 


Team of Brawner and Bryan, using Champion Spark 
Plugs, won 1954 National Championship of “big car”’ 


racing, used Champions to win title again in 1956. spend their life eee 


GETTING THE BIG CARS 


The mechanics who get the big cars ready 
for race day ... that “‘big payoff”. . . have 
got to be good. And they need luck, too! A 
second of trouble . . . a quick spinout.. . 
and weeks of work are shot. 


Owner-mechanic 
George Bignotti 
started racing with 
midgets in 1940, had 
local crown for 5 years 
with driver Freddie 
Agabashian, Bignotti 
started with big cars 
3 years ago. Car is 
speedway-dirt com 
bination model, uses 
Champions. 


But the mechanics of big-car competi- 
tion love their work. Despite the hazards 

. . the hard luck . . . the pressures of 
competition, they wouldn’t change jobs 
with anybody. 





The mechanics we’re introducing here 


Jack Beckley, 20-year race veteran, always tears work inside the big brick oval at Indian- 


down engine between races. He has worked with apolis. When these pictures were taken, 
many top drivers, took a trip to the big “500” 5 7 

winner's circle in 1954, Beckley particularly they were preparing for the country 8 
likes the dependability of 5-rib Champions leading dirt-track race, the Hoosier “100,” 


held at the Indiana State Fair Grounds 
just a short spin from the big track, where 
only one race is run each year—the 
famed ‘*500.”’ 

These men, too, are Champion users. 
They’ve tested spark plugs under the 
toughest possible conditions. Some have 
always raced with Champions. Some have 
tried other plugs—and gone back to Cham- 





CHAMPION SPARK PLUG 
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After weeks of work, this is the showdown. A pit crew pushes its dirt car into position for the start of 
the Hoosier “100.” Dirt cars make their fastest time early in race, slow down later as track gets churned 
up. Cars make no planned pit stop during 100-mile race, burn 35-40 gallons of their 55-gallon fuel load 


READY FOR THE BIG PAYOFF 


pions! Why not take advantage of their 
hard-won experience? When your custom- 
ers want the best possible spark plug per- 
formance, recommend the plugs that have 
proven their performance, 5-rib Champions. 


Sincouly, 


~ 2, 
Sum 


PS—Champions really racked up a record in 

the 1956 NASCAR stock-car racing season. 

Out of a total of 141 races, Champion-equipped 

cars took 136 victories. That’s real proof that Barney Wimmer (right) and helper Jack Zimmerman 
ak f ce: joes its best ith 5-rit weigh car before race. “Dry,” dirt cars average 1500 

any make Of Car does 8 Dest with o-Fip lbs. Fueled up for race, car hit 2,041. Wimmer started 

racing in 1930, recommends Champions for race cars, 


Champions! 
stock cars and trucks 


Danny Quella, 
America's favorite—5-rib straightening shock 


absorber arm, has 25 


— 7 years’ race exper 
CHAM PIO | ience, worked with 
many top drivers 
seal Quella says, “I've al 
ways used Cham 
SPARK PLUGS pions, always had 
good luck with them 
I won’t use anything 

but Champions.”’ 


COMPANY ¢ TOLEDO 1, 
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Turboglide ...... 


clutches to lock the front planet 
sun gear to the rear planet ring 
gear in so far as reverse rotation 
is concerned. The Reverse Cone 
Clutch locks the ring gear of the 
front planet set to the case. The 
power flow under these condi- 
tions is easiest explained in this 


manner: Consider the rear plan- 





Continued from page 39 


etary carrier held by the rear 
wheels. The drive from the first 
turbine turns the rear sun year 
forward which causes the rear 
planet pinions to drive the ring 
gear backwards. 

The ring gear is locked to the 
front planet sun gear when it 
turns backwards and so the front 


. ‘515,000 


i, 


, 


. 


eo 


a 


“ee ~* f 
Only INLAND is a 


advertised in ' 
SAT. EVENING POST ( 


TTT 
and COLLIER'S a 


Ane " 
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a year 


SERVICING 


| RADIATORS!” 


— Herman's Radiator Service, 
Twin Falls, ldaho 


“Within 7 months from the time I opened up, I was doing over 
$1,300.00 a month! We are now going at the rate of $15,000 a year. 
I'm proud of my all-Inland equipment which gives me the best radia- 


tor set-up in this area!” 


says Herman Bridwell. 


YOU CAN DO AS WELL. Many others, with modern Inland equipment, making 
$8,000, $10,000, $15,000 a year! Car owners are now aware it pays to have their 


radiator cleaned and repaired regularly 


Inland National Advertising Helps You! 


neglecting radiators 
displaying the Inland sign 


Inland, 
complete package 
purchase plan. 


FRE SCHOOL 


Inland customers ! 
“Excellent training ! 


New free 48-page book 
Profits tells about many making an 1 
EXTRA $8,000 to $15 

radiators details and press of re 
quired equipment, Inland’s iys- Por 
Itself'’ purchase plan, Invest a minute 


Gives 


to 
mail the coupon-—the rewards can be i city 


amazing ! 


INLAND MFG. CO., 1108 Jackson St. 
Dept. MA-2, Omahe 2, Nebr. 


“SOLD EXCLUSIVELY BY MAIL” 


84 





urges regular servicing 


world’s largest radiator servicing 
equipment, training, merchandising, even a 


TRAINING Complete factory school trains you or your man quickly 


repairing recoring 
dreds of graduates now expert radiator repairmen, It's 
‘Qualified me to give expert service |" 
* says Moser Motor Sales, Berne, Ind 


SO RS ne RR HORE er RS OE ee A a SN 
INLAND MFG. CO., Dept. MA-2 


“Blueprint for © piease send new free book, “Blueprint for Profits.” 
000 a year servicing FIRM 


ADORESS 


’ a lf dealer, make of car sold 
4 Are you now operating a radiator shop [| Yes [] Ne 


It warns car owners of the danger of 
suggests secking the nearest shop 


offers the 
* Pays-For-Itself”’ 


equipment manufacturer, 


Cleaning, 
everything! Hun 
FREE to 
says Jim Pendergast, Faber, Mo. 


pricing, merchandising 


1108 Jackson St., Omaha 2, Nebr. 


(PLEASE PRINT) 


ZONE STATE 


TITLE 





planet sun gear turns backwards. 
The front planet ring gear is 
locked and so the pinions walk 
around carrying the front planet 
pinion carrier backwards. The 
two carriers are fastened to the 
same shaft and so the rear planet 
carrier turns backwards carry- 
ing the output shaft with it to 
drive the car backwards. You 
will notice that this arrangement 
results in some drive being put 
on the third turbine as the Neu- 
tral Cone Clutch is still engaged 
locking the front planet carrier 
to the third turbine shaft. 

The arrangement of the hand 
control positions is such that 
rocking the car to get it out of 
snow or mud is very easy. 

Reading from left to right the 
positions are: Park; Reverse; 
Neutral; Drive; Hill Retarder. 





Once there was a lion tamer who 
said that his father before him had 
also been a lion tameri”’ 

“Did you ever put your head in a 
lion’s mouth?” he was asked, 

“Only once,” said the fellow, 


look for Dad.” 


“to 





For the Park and Hill Retarder 
positions the lever must be 
raised. The result is that one van 
go from Reverse to Drive and 
back by just moving the lever 
back and forth between the gate 
limits. 

The Park position provides a 
positive mechanical sliding-bolt 
type lock that will hold the 
on the steepest grades. 

There is a Neutral Safety 
Switch located at the base of the 
steering column which prevents 
operation of the starter unless 
the hand lever is at either Park 
or Neutral. 

The converter has no drain 
plugs. Start engine and run with 
brake set and hand lever at “D” 
until transmission oil is HOT. 
Shut off the engine and remove 
the drain plug from the front end 
of the transmission oil pan. 

When draining is completed 
reinstall the plug and pour 3! 

(Continued on page 87) 
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“This one will last, lady... 
it’s a MERIT!” 


There are plenty of good reasons why you can say that to 
your customers. Merit oval mufflers have up to '; heavier 
Cushion-Aire® shells, 24 heavier outer heads, heavier inner 
parts for greater strength and longer life. They provide 
maximum silence, allow maximum power. And this easy-to 
show quality costs no more 
Merit is a complete line from glass-packed mufflers to heavy 
service truck systems. No need to pass up any muffler work 
when you sell the Merit line 
Start now selling Merit —the high-profit, high-volume, and 
top-quality line of mufflers and pipes. Why not call your MUFFLERS AND PIPES 
nearest Merit jobber today. Dept. 158,619 Smith 82. Toledo 1, Obie 
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New and Improved 


COUNTERBALANCER 


handles the new 
14” wheels, too! 


(, 

’ ZA Wf The Weaver Counterbalancer instantly 
shows you where and how much weight 
should be added to balance wheel. No 
guesswork is involved. Perfect balance is 
obtained the FIRST TIME! The opera- 
tion takes but a few minutes, and can be 
easily performed by any mechanic in your 
shop. 


The Model WJ-41 shown, counterbal- 
ances the wheel while it spins. Two 
levers do most of the work. An indicator 
tells when the wheel is balanced and 
gages show how much weight to apply 
and where to apply it. 




























Get your full share of the expanding 
market for wheel balancing. This spe- 
cialized service will not only attract new 
customers to your establishment, but will 
also lead to increased sales of tires, brake 
service and wheel alignment jobs. See 
your Weaver jobber today or write us for 
Bulletin MA-603. 


Close up shows 

how machine has been 
designed to allow 
ample working room 
for applying weights 
on the new 14” wheels. 


WEAVER MANUFACTURING CO., SPRINGFIELD, ILL., U.S.A. 


SERVICE SHOP EQUIPMENT 





Complete Weaver line includes: Twin Post Lifts . . Post Lifts . . . Unit Lifts 

Bumper Lift . Car Washers Wheel Ali p t Headlight 
Testers Brake Testers . . Wheel Balancing ) sare . . Jacks . Wheel 
Dollies . . . and Air Compressors 
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Become ‘Alignment Headquarters” 
with a 


WEAVER 


WHEEL ALIGNMENT 
SYSTEM 


You can make BIG profits —IF you 
are equipped “the Weaver way.” 
There is no finer equipment on the 
market, and the Weaver system is 
endorsed by automobile manufac 
turers and by service shops 
pared to check and correct camber, 
king pin inclination, caster, turning 
radius and toe, much faster, easier 
and more accurately than ever before. 


Be pre- 


WJ-114 “TWIN POST” LIFT ALIGNMENT OUTFIT 
Under this new Weaver method the same Twin 
Post Lift can be used for both Wheel Alignment 
Service and for a wide range of mechanical 
services on cars and light trucks 


== mn 
e ny ; 


— 


WJ-115 “RACK TYPE’ ALIGNMENT OUTFIT 
Cor is perfectly leveled on rack and held at con 
venient height with this outfit. All measurements 
are made from the spindle thus avoiding errors 
due to crooked wheels and rims 


W4J-120 “FLOOR LEVEL’ ALIGNMENT OUTFIT 
For those who prefer this type of installation, the 
WJ-120 takes up a minimum of floor space yet 
allows a maximum of working area 


Get all the facts on these 4 alignment 
outfits. Write today and ask for Bul 
letins 754 and 486 


WAVER 


MANUFACTURING CO., SPRINGFIELD, ILL 
WEAVER SERVICE SHOP EQUIPMENT 
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Mercedes-Benz will introduce the 300 SL Roadster pictured above during 
the summer of 1957. Manufactured in the Mercedes-Benz plants in Stuttgart, 
Germany, the roadster will be a two seater with a 6 cylinder gasoline fuel 
injection engine generating around 240 horsepower. 


Turboglide . 2 2. cc Continued from pase 84 


quarts of fluid into the transmis- 
sion. 

Start the engine and allow to 
idle with hand lever at “D.” 
When transmission is up to oper- 
ating temperature check that 
level is at “Full” mark. 


Refilling After Overhaul 

Total capacity of the transmis- 
sion is 914 quarts of “Type A” 
fluid. 

Pour in 5 quarts and start en- 
gine. Slowly add 4 more quarts 
while engine idles with hand 
lever at “N.”’ 

When transmission has reach- 
ed operating temperature move 
hand lever to “D” and check the 
level. Add sufficient fluid to bring 
the level to the “Full” mark. 


Fluid Temperature 

There is a thermal by-pass 
valve fastened to the right front 
side of the transmission case. 
Fluid flows from the converter 
thru the by-pass valve to the 
transmission lubricating system 
and the sump. When the temper- 
ature of the fluid reaches 180 deg 
KF. the valve routes it to the oil 
cooler in the bottom of the radia- 
tor. The fluid flows thru the 
cooler and back to the by-pass 
valve and so into the lubricating 


system and the sump. 


Oil Cooler 

Whenever any work is done on 
the transmission be sure to check 
the oil cooler. It is possible for 
sludge to choke the cooler or the 
lines. The resultant rise in tem- 
perature can raise the fluid level 
‘ausing aeration of the oil and 
malfunction of the controls. 
Fluid can also be lost out the 
filler tube or the breather on the 
rear extension as a result of the 
transmission being overheated. 
Loss of fluid can result in failure 
of the oil seals at the front and 
rear ends of the transmission. 


Neutral Safety Switch 

The starter safety switch is at 
the bottom of the steering col 
umn. Place the hand lever at 
either “N” or “P.” Check that 
the slot in the switch is on the 
center line of the shifter tube 
tang. Install cotter pins into the 
two holes in the switch on each 
side of the pointer. Center switch 
to pointer. Remove cotter pins. 
Check that starter will operate. 
If not, put hand lever at “N,” 
loosen switch mounting screws 
and rotate switch until starter 
will operate, then retighten the 
mounting screws. 














. © 
i. 4. “eee ee 


and independent garage owner in 
Pasadena, Calif. told his fellow 
garage owners, “Our strength is 
in our unity. Our growth is in 
the respect we create with the 
motoring public.’ 


Meet with Advisory Council 


IGO’s meeting witnessed the 


ie 


© « e Continued from page 51 


first meeting of its Advisory 
Council consisting of its officers 
and directors and industry lead- 
ers which included: J. L. Wig- 
gins, executive vice-president, 
National Standard Parts Assn., 
James B. Bushyhead, vice presi- 
dent-sales, Moog Industries Inc., 
Clifford Storey, sales promotion 


PIDIGU TOOUS vrcveons oo 
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manager Perfect Circle Corp., 
James Wheatley, Jr. sales mana- 
ger, Grey Rock division, Ray- 
bestos-Manhattan, Inc. and 
Thomas L. Camp, general mana- 
ger, Federal-Mogul Service divi- 
sion, Federal-Mogul Corp. 

The thirteen states roll call of 
delegates were from Alabama, 
Jimmie Mitchell, Birmingham 
and Walter Boyatt, Montgomery ; 
Arkansas, W. R. “Pop” Mayfield 
and W. W. Blatter, Little Rock; 
California, Howard Eves, Pasa- 
dena and Carl Peel, Mar Vista; 
Colorado, Jack Campbell Jr., and 
Gerald Davis, Denver; Georgia, 
H. F. Reagin, Atlanta; Illinois, 
Dan Lutes and Chester Mester, 
Alton; Kansas, Ernie, Welborn, 
Wichita; Missouri, Elry M. Weilp- 
man, Joplin; New Mexico, W. N. 
Haskew, Albuquerque; Ohio, 
Paul Wilson and Harold Grindle, 
Toledo; Oklahoma, Charles W. 
Cruse, Tulsa; Pennsylvania, John 
Brenneman, Lancaster; Tennes- 
see, Luther Turner, Chattanooga, 
Wilber Wilder and J. R. Herbi- 
son, Nashville. 

Five new states have affiliated 
with IGO: Colorado, Illinois, New 
York, Nevada and Georgia. Flor- 
ida and Utah have affiliation un- 
der consideration. Due to unfore- 
seen circumstances Michigan, 
Massachusetts and the Indepen- 
dent Service Specialists of Cali- 
fornia could not send delegates. 

Wilbur Wilder, independent 
garage owner of Nashville, Tenn. 
was elected secretary-treasurer 
of IGO to fill the term of Robert 
Chase, Phoenix, Ariz. whose res- 
ignation was announced. Re- 
gional directors appointed in- 
cluded Dick Dixon for the Rockie 
Mountain and West coast region ; 
Luther Turner, Chattanooga, 
Tenn. for the South East. These 
men supplement the efforts of 
other regional directors already 
in action. They are Jack Spath, 
in Great Lakes area and Bob 
Peletiere in the North East. 





Guided missiles are not as 
dangerous as misguided 
misses. 
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I I ink P Down 


‘““‘He sets up 6,324,500 games a week!”’ 


The pin boy has been 1 pla l ) owling illeys placet f par hey our Shelby, Ohio. factory 
by our ‘Mr. Pi porter tat i the co ry n Hawan and Alaska—by , 
He's the symbol for om tomatic unit tad r i t pick-up ame, often in 
that sets the pin p and 1 f | mn a matter of K pt te teletype keeps an eye’ on th 
seconds ! et, with all this s 1 and service, AMI 
In many pla Mr nspottes ours a day noney with Air Ex; A typical 15-4 
He's always ont job for } Od { 3s! from Sh lby, Ohio, to Philade ph ifor $5 


When an AMI t pott Is spar less than any other omplete air service! 


& Air Express 


GaTs THERE FIRST via US. Scheduled Airlines 


CALL AIR EXPRESS ... division of RAILWAY EXPRESS AGENCY 
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Pop ONeill .. 


” 


besides being safer... 
The subject of conversation 
walked in about that 
chewing on a stub of one of Fin- 
negan’s Diner deluxe toothpicks. 
“ "Lo, Quip, see Tommy is taking 
care of you all right.” 
Yes, fine Pop. But like I al- 
ways chuckled Howell, 


moment 


” 
say, 


oon Waa ® Ss 
-: X\ . 
LCR 
. : 8 — - 


Profit by the 
PAIR! 


Take two—they’'re twin- 
packed. Simplifies stock- 
ing. Speeds handling. Sells 
matched performance. For 
double action, double 
profits: Golden Glides—in 
the tear-apart twin pack. 


GOLDEN GLIDE SHOCK ABSORBER CO., CLEVELAND, O10 


Continued from page 43 


“while two heads are better than 
one, three heads are better than 
none. Like you to get in on this 
too.” 

Pop “got in on it” but the re- 
sult was the same. The price 
stood as originally quoted. Fin- 
ally Howell told Pop he’d think 
about it a few days and drove off 


GOLDEN GLIDE 





shock absorbers | 


to make a sales call in the City. 

As Pop and Tommy headed 
back towards the office Tommy 
started to say something. Pop 
cut in not unkindly. “Nothing to 
say, son. Quip and I generally 
dicker over prices a couple times 
a year. He’s a salesman you 
know, and a darn good one. 
These sessions are kind of an «n- 
niversary Anniversary! 
Jumpin’ horn frogs! I clean for- 
got!” 

“Forgot what?” frowned Tom- 
my as he took a quick step back- 
wards out of the way of Pop’s 
upflung arm. 


“Tickets for the show! Mrs. 








“John couldn't come to church 
and he can’t go anywhere else!” 





O'Neill and I are gonna celebrate 
our anniversary over in the City 
this Friday. Dinner and this 
“Fair Is My Lady” show they’re 
all talking about. Some road 
company is puttin’ it on over at 
the Lincoln just that one night. 
Let me at that ’phone.” 

It was too late. Advance saies 
had cleaned the box office larder. 
Pop haggled with the theater 
manager a few minutes but find- 
ing it about as useless as a bag 
of sand at the seashore, he finally 
hung up. 

All day Wednesday and all 
day Thursday Pop’s accustomed 
cheerfulness was a bit dimmed. 
Larry was still out with the flu 
and Friday morning Pop looked 


(Continued on page 92) 
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TorqueFlite Transmission 
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“Greatest get-away on the road!” 


“*Race ya!’ challenged the West Texas kid in his souped-up job. He 
was sizing up our new Dodge on its transcontinental test run. When 
the traffic light turned, he threw exhaust and rubber all over us. 


Step into the 


wonderful world of Autodynamics 


“Kinda poor advertising, lettin’ him do that —I thought to myself. So 


at the next two lights, I tromped on it a little and left him there See) 


spinning his wheels. When he caught up with me, he was pop-eyed. 
***What’s under that hood? Greatest get-away I ever saw! 


Take it from test driver Dick Schanz, there’s plenty under the 

hood of the Swept-Wing Dodge. And new TorqueF lite makes the 

most of that horsepower and torque. ““TorqueFlite has new gear SWEPT -winG 
ratios; the band ratios are different,” says Dick. ‘When it shifts, 

there’s no more spark knock, no dragging effect on the engine. 

Smoothest thing you ever drove. And that new second range is 

wonderful, up or down grades. I found that out on Mt. Evans. 


“In my book, it’s first of all just what the Texas kid said —-the 
greatest get-awzy on the road!” 





“D”" Drive Button 


“1” Breckewey Button 


“N" Neutral Button 


“2” Intermediate Button 
“R” Reverse Button erse ‘ y . - 
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Pop ONeill °« © «© « ee e@ Continued from page 90 


a little gray around the gills as 
he laid out the day’s work. 

“Don’t worry, Pop,” consoled 
will sure 
turn in a couple of tickets to- 
day.” 


Tommy. “Somebody 


“They’ve got to,” answered 


Pop, a note of desperation in his 
“Why?” he asked to no 


voice, 


one in particular, “why did I 
have to let Mrs. O’Neill know I 
was planning on getting tickets 
for our anniversary ?” 

About an hour later the tele- 
phone rang. Pop leaped to an- 
swer it. But it wasn’t the Lin- 
Theater. It was Neilson 
Howell. His car would not start. 


coln 


This One Is Proven! 





Kendall SuperB . . . first $.A.E. 1OW-30 oil marketed to satisfy all 





the special lubrication needs of modern engine design 


Prevents combustion chamber 


posits, detonation and pre-ignition 


Prevents wear at critical points, such 
as lifters, valve train and camshaft 


Provides faster starting and oil cir- 
culation in cold weather with full 
bodied protection at high tempera 


tures 


eurthg. 


Insures best possible valve lifter 
performance; eliminates rust and 
varnish 


Keeps entire engine cleaner. Reduces 
sludge deposits and spark plug 
fouling 


Gives greater gasoline economy; 


assures lower oil consumption 





| 
Refined from 100% Bradford Pennsylvania Crude Oil | 


Display the Dealer 
Sign of Quality 


KENDALL REFINING COMPANY 


BRADFORD, PENNA. 


Or rather, it would start but nct 
keep running. 

Pop told Tommy to take the 
wrecker and see if he could get 
the car running. Pop told him 
to take along an extra fuel pump 
for the Chevy just in case. And 
if Tommy couldn’t get the car 
running right in the first few 
minutes, to bring it on in from 
Howell’s home. In short, Pop 
was not “gonna leave” the tele- 
phone today and with Larry out, 
he wanted Tommy back as soon 
as possible. 

Tommy drove the wrecker the 
seven or eight blocks to Hewell’s 
home. Like Howell had said the 
car would start up all right, but 
then die. Tommy checked the 
fuel lines carefully. He checked 
the ignition system even though 
the engine would turn over for 
a few moments and die as if ut 
of gas. 

Tommy figured it was dirt in 
the gas tank or clogged fuel lines, 
or a bad fuel pump. He blew out 
the lines and installed the new 
fuel pump. It didn’t help. Once 
or twice after the engine had died 
Tommy thought he heard a hiss- 
ing noise but shrugged it aside 
as being from the radiator pres- 
sure cap. Atany rate he couldn’t 
take any more time to check as 
Pop had wanted him back 
pronto. 

Driving back with Howell in 
the wrecker Tommy’s imagina- 
tion suddenly played him tricks. 
He pictured Larry recovered 
from the flu and finding out 
about his not being able to get 
the Chevy running. He thought 
he heard Larry’s superior “If /’d 
been there’’ only to realize that 
Howell was speaking to him . 

“Can’t understand it, young 
fellow. Only last night my neigh- 
bor was over again... and the 
car seemed to start all right in 
my garage. Although, come to 
think of it, we didn’t run the 
engine long.” 

Further comment was cut off 
as they drove onto the apron of 
Pop O’Neill’s automotive service 

(Continued on page 94) 
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MECHANICS — SHOP wee 
It's easy to own these genuine Sieap-on 


with Snap-on's new 
pay - as - you- earn plan 





TEN PERCENT 
DOWN 





7 LOW, 
(GLLLULLS" CONVENIENT 
oJ PAYMENTS 





WHEEL ALIGNMENT SET 
(2033-WA-S) 

All the tools you need to keep front 
end alignment work in your own 
shop 


$40.40 down — only $8.28 a week 


MECHANIC'S STANDARD 
SERVICE SET (5164-GS-B) 


A big, 164-pe timesaving kit of 
tools. A basic set for every me 
chanic. 

$34.45 down — only $7.07 a week 


FERRET GENERAL SET (272-F-B) 
72-pe set of useful handles and vari AUTOMATIC TRANSMISSION 
OUs SO kets to speed many jobs TOOL SET (2026A-AT-S) ROLLA-BENCH (KR-300-B) 


Ys-in. square drive ' k Handles most transmission jobs, Big, roomy, portable storage cabinet 
$12.25 down — only $2.44 a wee quickly and surely. Pays for itself to take Snap-on tools right to the 
in a short time job 


$10.70 down — only $2.10 a week $20.95 down — only $4.18 a week 


See the Snap-on man next time he’s in your shop. Remember the 
Snap-on Credit Plan applies to all the tools in the Snap-on line. 
Use the tools you need pay for them with increased earnings, 


ATTENTION SHOP OWNERS AND SERVICE MANAGERS 


Be sure to pass this advertisement to your mechanics. 


*Snap-on is the trademark of Snap-on Ta0ls Corporation. 
pL: lt Sie ood s 


THE CHOKE OF BETTER MECHANICS 
VALVE SEAT GRINDER SET SNAP-ON TOOLS 
(VG-124-B) | 
Milve grinding Ke sstace indo CORPORATION 


soft valve seats accurate and fast 8036-B 28th Avenue * Kenosha, Wisconsin 
$18.85 down — only $3.92 a week 
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If you're not using 


these-YOU RE 
WORKING 
TOO HARD! 


fe ki 


ih he Bde: 


TPF BODY and FENDER HAND TOOLS 


USED IN MORE BODY SHOPS THAN 

ANY OTHER HAND TOOLS because... 

. » » Like famous P-F Body Repair Equipment — 
P-F Hand Tools are designed to do more jobs 
faster with less waste effort. Every detail of 
balance, weight, toughness, form and finish 
have been tested and proved, P-F are cratfts- 
man’s tools with built in qualities fine nickel 
— chromium molybdenum alloy steels — 
drop forged heat-treated precision ground 
and polished, Whether it is HAMMERS, DOLLYS, 
PUNCHES, PICKS, SPOONS or any of the SPE- 
CIAL TOOLS, there is a P-F HAND TOOL TO 
DO EVERY BODY REPAIR JOB. 


FILL OUT AND 
MAIL COUPON TODAY! 


H. K. PORTER, INC. 


74 Foley Street, Somerville 43, Mass. 


NAME ~. 





COMPANY . 


Ask your P-F Jobber or write for 
your copy of the P-F Catalog 
showing 52 different tools for 
every contour and work position 
that make tough jobs easy. 


Please send my copy of P-F 
Catal showing ait 52 P-F 
Hand Tools, 





ADDRESS 


oo , —— 








Pop O'Neill... 
Continued from page 92 


establishment with Pop himself 
standing by—one ear cocked to- 
wards the office telephone. 

Tommy told Pop the results of 
his tests on the Chevy. When 
the car was started, again the 
engine died after being raced for 
a few moments. 

“Listen,” Pop said to Tommy, 
“that hissing noise mean any- 
thing to you after the engine 
stalled? I mean the noise that 
sounded like a leakin’ air hose.” 

“Yeah, I heard it, Pop,” re- 
plied Tommy. “Heard it myself 
over at Mr. Howell’s house. 
Probably the pressure cap in the 
cooling system.” 

“Tommy, you were on the 
right track whether you knew it 
or not. But you jumped the track 
too early.” Stooping, Pop looked 
under the car at the muffler and 
exhaust pipe sections. “Jack up 
the front of this car, Tommy, 
and disconnect the exhaust pipe 
at the manifold.” 

To Howell Pop said: “That 
muffler looks pretty new, Quip.” 

Howell tried not to look put 
out. “Frankly, Pop, it is new. 
Neighbor of mine picked me up 
one dirt cheap. He put it on last 
night. You’re not going to hold 
it against me are you ‘cause I 
beat your price on a new muf- 
fler ?” 

“Uh, uh . . .” was all Pop 
would say as Tommy finished dis- 
connecting the exhaust pipe. Pop 
himself hit the starter when 
Tommy was clear. The Chevro- 
let’s engine roared into life, 
purred—and this time did not 
quit. 

Amazement showed on both 
Tommy’s and Howell's faces. Be- 
fore either could speak, Pop 
said: “O. K. Tommy, remove the 
muffler completely. Think I can 
show you both the trouble.” 

When Tommy handed the muf- 
fler to Pop, Pop held a light to 
one end and peered into the 


(Continued on page 98) 
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7 f 
THE MOST EXCITING 
NEW ENGINE DEVELOPMENT 


SINCE THE FIRST ROCKET 
WAS LAUNCHED! 





Olds dealers have it again! The most sensational engine news 


since high compression! A powerful new sales appeal in 


economy ... an economical new performance option that’s 


N E W G AL | cal Ss POW E ind loaded with sales action! Oldsmobile’s new J-2 Rocket Engine * 
is ready today with all of the action and go that only the 


F oO R oO LD Ss M oO B ! LE experimental cars have boasted before. It's the famous “57 
Q U A a. | T Vv D E A L E R Ss | Rocket—opened up for new efficiency —with 3 carburetors, 


new manifolding and fuel distribution, and 10-to-1 com- 





pression. And with all of its new “two-stage” performance, 
the new J-2 Rocket offers a 50-percent-broader economy 
range than engines with 4-barrel carburetors. That's a 
double-barreled attraction that'll get ‘em in the buyer's seat 
for Olds dealers. Its another reason why it’s smarter than 
ever to be with Olds! 


*277-h.p. Rocket TAOO Engine standard in all models, J-2 Rocket, with 300 h.p 
and special Rocket engi ith up to 312 hip., both available at extra com 


OnuosSsSnNdNAI OBI LE 


Division . GENERAL MOTORS CORPORATION . LANSING, MICH. 
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Heres the most beautiful 


IT’S YOUR 






the extra-bonus oil filter promotion 
that’s loaded with extra Spring-volume profits! 


And to help tell your customers . . . to help sell your 
customers . . . Purolator backs you with a Spring 
Filter Check campaign that means bigger oil and 
filter business than ever before! 


Here's the Purolator sales deal you can't 
afford to miss! 
You buy _ 30 Purolator refills—fast movers you 


always wse—ot regular prices. Order your Purolator Bonanza package now. Get 
You get _4 complete 16-pc. set of beautiful Salem your set of beautiful dinnerware— practically free . . . 
Dinnerware for only $1.95. Sold at better stores plus a big chunk of profit that comes with every 
everywhere for many times more. Purolator filter sale! 


Dinnerware and refills all in one package. Call your supplier today. 


PUROLATOR PRODUCTS INC., RAHWAY, N. J.; TORONTO, ONTARIO, CANADA 
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deal of the year ! 


NORMA MOORE 


“FEAR STRIKE 
Filmed in \ 





«++ makes family mealtime gay, too.”’ says Miss Norma Moore 


“A lovely table makes for a successful party. 
i That’s why I love to serve on my own set of this 


beautiful Salem Dinnerware.”’ 






What a team to clean up with! 


PUR LATOR 


“Purolator” Reg. U Pat. Off 
OIL AND AIR FILTERS 
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Pop ONeill .... 


other. Tommy looked too, 

“There’s nothing but 

here, Pop.” 
“That’s 


trouble. 


darkness 


right. There’s your 
This muffler is defec- 
tive; it’s never been drilled. No 
place for the exhaust gases to go 
through to the tail pipe. The 
gases just backed up and stalled 


Continued from page 94 


That noise like a 
leaking air hose was back pres- 
sure forcing air out through a 
couple of open valves.” 


the engine. 


dead silence. 
cleared his throat. 
he spoke determinedly, 
“have Tommy put on a new muf- 
fler, your way. And throw that 


There 
Howell 
“Pop,” 


Was a 








when you stock and sell 


STEWART-WARNER 


Universal-Mounting 


GAUGES 


For cars, trucks, buses, 
tractors, boats 
and stationary engines 


Every engine needs gauges. Are you getting your 
share of profits from this steady, profitable demand? 
The complete Stewart-Warner line equips you to 
sell all your prospects. And they'll want gauges for 
any one or more of these major reasons 
1. To provide accurate measurement of oil tempera- 
ture, manifold vacuum, differential oil tempera- 
ture, water temperature, air pressure, etc 
2. To supplement or replace ammeter and oil-pres- 
sure warning lights now used on some cars. 
3. To replace gauges on any engine 
Stewart-Warner Universal-Mounting Gauges are 
designed and ruggedly built to give heavy-duty, ac. 
curate service for the life of the engine. Large, easy: 
to-read face dials . . . rust-proof steel cases with 
heavy chrome bezels, Individual mounting clamps 
make installations easy. Look for the Stewart- 
Warner display on your jobber's counter. 


Call your Jobber today, or write for catalog, to 


STEWART-WARNER 


Dept. 88-27, 1840 Diversey Parkway, Chicago 14, Ill. 








, . 
f 


Water 
Temperature 


Gauges 


| Ammeter 





other one in the trunk. I’m going 
to get a refund. 

“Right now, though, I'd like 
to see you a moment in your 
office.” 

Pop eyed Howell quizzically 
for a moment and led the way 
into his office. Howell spoke. 
“You could be put out with me, 
Pop, but you’ve been pretty good 
about it. I’d like to give you 
this,”” Howell handed Pop a small 
white envelope. 
Quip, 


“Forget it, put your 


money away. Except for my bill 





“What kind of a cock and bull 


story are you going to tell me this 





time?” 
for the new muffler you don’t 


owe me anything.” 

“It’s not money,” Howell told 
him. “Just something that [’m 
not going to be able to use. I’m 
a salesman you know. Get a lot 
of these things and maybe you 
can use ’em. Just say it’s some- 
thing to “muffle your 
over my car troubles.” 


anger” 


As Howell stepped through the 
door to watch Tommy put on 
the new muffler, Pop curiously 
opened the envelope. Inside were 
two pieces of pasteboard, bright 
Two tickets to Friday 
evening’s one and only perform- 
ance of “Fair Is My Lady.” 


orange. 


Indeed, Pop’s anger was thor- 
oughly muffled. 
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This 5%" high beam lamp has 
its 37% watt single filament po- 
sitioned at the focal point of the reflector for maxi- 
mum efficiency. Has E-Z Aim Platforms for quick 
daylight adjustment with all mechanical aimers or 
may be aimed by conventional methods. Locating 
bosses (seating lugs) on back of reflector permit cor- 
rect installation in 4001 housing only 




















This 5%" lamp has a 374% watt 
high beam filament and a 50 
watt low beam filament. The low beam filament is 
positioned at the focal point of the reflector to de- 
liver a greatly improved passing illumination pat- 
tern. The high beam filament delivers light that is 
supplementary to the high beam single filament 
lamp (4001). Low beam filament equipped with 
anti-glare fog cap. Lamp has E-Z Aim Platforms. 
Locating bosses (seating lugs) on back of reflector 
permit correct installation in 4002 housing only 


TUNG-SOL ELECTRIC INC., Newark 4, N. J. 


Sales Offices: Adanta, Ga.; Columbus, Ohio; Culver City, Calif; 
Dallas, Texas; Denver, Colo.; Detroit, Mich.; Irvington, N Bs 
Melrose Park, Iil.; Newark, N. J.; Philadelphia, Pa.; Seattle, Wash.; 
Canada: Montreal, P. Q 


“ TUNG-SOL 


AUTO LAMPS + SIGNAL FLASHERS 














SPECIAL INITIAL STOCK 


Four of each type of lamp packed in a case as 
minimum initial stock in keeping with immediate 


service expec tations 








Chilton’s MOTOR AGE, Fesnuany, 1957 








99 





Management Clinie © e« Continued from page 56 


knows who has done the work on 
his car. 

After a car has left the service 
department receives 
a letter from the firm, again 
thanking him for his business 
and giving more details of the 
Personalized Service. The letter, 
signed by Mr. Russell, says in 


customer 


part, “Just as you have your 
favorite barber, waiter or sales- 
man, your Service Salesman can 
assign you a mechanic of your 
choice and have him give your 
car his personal attention at all 
times. At any time that your car 
is being worked on you can dis- 
cuss your problem with the in- 


dividual mechanic you have 
chosen and observe the type of 
honest and skilled labor he gives 
your automobile.” 

The yellow tag and letter bring 
in many customers for more in- 
formation about the Personalized 
Service Plan. After that it is a 
matter of building friendship and 
giving the best possible service 
and workmanship on each in- 
dividual job. 

“Tt’s funny,” says Mr. Russell, 
in commenting on the human 
side of the customer, “When a 
mechanic isn’t able to put a car in 
tip-top shape at once, the cus- 
tomer is furious. He may sit for 
hours waiting for his doctor to 
diagnose his ills, but he expects 
his mechanic to put his finger on 
the trouble immediately.” 

That may not always be possi- 
ble, but when the customer has 
developed confidence in his 
mechanic through personal con- 
tact, he is more willing to co- 
operate with him and understand 
the mechanic’s problems as -vell 
as his own. 

Commenting further on this 





phase of the problem, Mr. Russell 
adds: “We want the customer 
and mechanic to get together and 
understand each other’s prob- 
lem. A mechanic will do a much 
better job on a car if he knows 
the owner. The owner will be 
better satisfied if he knows, per- 
sonally, the mechanic who did 
his work.” 


Here's your Jobber’s famous Wet Sur- 
face, Automatic Regrinder. It's ready to 
work for you on profitable, engine 
re-conditioning! 


Your VAN NORMAN Equipped Jobber 
Hands You Extra PM’ Profits! 


Those extra PM* profits are in “Precision Machining” your 
VAN NORMAN equipped Jobber will hand you with wet- 
surface, automatic regrinding! You can stake your reputation 
for engine repair work on this re-conditioning of Heads, 
Blocks and Manifolds. Your in-line or V-type heads will be 
ground to positive limits. Absolute control of grinding Oftentimes opportunity 
assures ‘‘precision-mating”’ of even welded parts. Heads with is missed because we are 


stellite or other valve seat inserts are no problem. broadcasting when we 
should be tuning in. 





Every cylinder head you take off, and every block and 
manifold, should be re-ground before re-assembly and, to 
the degree of precision only VAN NORMAN can give you 
today! So, don’t pass up these jobs. Write and we'll tell you 
where to get this fast, economical service and extra PM* 
profits from a Shop near you. Van Norman Automotive 
Equipment Company, Springfield 7, Mass., U. S. A. 


VAN NORMAN 


PRECISION 


VAN NORMAN IN MODERN, EFFICIENT SHOPS—EVERYWHERE! 


MACHINING 








Buffalo Elections 


As a result of a special election 
of officers of B-5 Booster Club 
(Buffalo, N. Y.), the following 
members were elected to these 
posts: President — Morrie Gold- 
berg; Vice President Preston 
Cline; 2nd Vice President 
nald Dilley; Secretary-Treasurer 

- Bernard Kosuda. 


tegi- 
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Now, removing cartridges that are put on too 
tight, or tend to ‘‘freeze up,”’ is a simple matter 
with this specially developed Purolator 
Cartridge Wrench. 

No need to struggle—just a twist and the 


toughest unit comes loose. No need to waste Get your FREE wrench 
time either—not even to permit engine and with the W-57 Premium Pack! 


filter cooling. 


Be sure you have a Purolator Cartridge Wrench. You can't buy this specially gmat 4 
You'll find it one of the handiest tools in the n Soman Sry ae Wogan rm . 
shop .. . and it’s Free with the W-57 Premium , 1 dics gan poi) Ne 
Pack. Order yours from your Purolator esable cartridg 

supplier, today! 


PUR LATOR 


Purolator’ Reg. t | Pat. oF 


OIL AND AIR FILTERS 


PUROLATOR PRODUCTS INC., Rahway, N. J.; Terente, Onterie, Ceneda 
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Our Chicago We a 
arehouse 
We assemble warehouse Peat 


and ship does 8 
Serving the 
en from Denver! booming 


Northwest business! 
from Portland! 





Anywhere in New 
England is overnight 
from Boston! 





We ship all over 


the Southwest 
from Dallas! We serve the 


growing South 

For fast delivery pee — 
we assemble and ship in Birmingham! 
from Los Angeles, too! 








Compressors when you want ‘em! 


Yes, you get compressors when you want 
em... when you specify Kelloge-American! 
That's because there’s a Kellogg-American 
factory assembly plant or warehouse neat 
you—no matter where you're 
located 

his means that Kellogg- 
American jobbers have a back up 
stock —they can deliver compres- 
sors anywhere in the country 
exactly when they're wanted and 


needed! 





WAREHOUSE LOCATIONS 


Birmingham, Ala. Denver, Colo. 
Boston, Mass. Los Angeles, Calif. 
Chicago, Ill. Portland, Ore. 
Dallas, Tex. Rochester, N. Y. 4 


(‘Brake Shoe 


MPANY 


KELLOGG DIVISION 
ROCHESTER, 


ellogg-American 











Be. 


Station Wagon... . 


Continued from page 50 


during acceleration while per- 
mitting normal fuel economy at 
cruising speeds. 


Flightomatic Transmission 

The Studebaker-Packard 
Flightomatic transmission, 
standard on both the sedan and 
station wagon models, incorpo- 
rates a positive kickdown gear 
for improved passing ability. It 
also has constant second gear 
performance for negotiating 
steep grades. 

A new suspension system for 
the Packard station wagon—as 
well as the sedan—utilizes the 
variable rate control of front 
springing. Adopted by Stude- 
baker-Packard this year, the new 
suspension is aimed at combin- 
ing stiffer springing action 
needed for a smooth ride on 
rough roads and the softer 
springing necessary for a smooth 
ride on city boulevards. 

The Twin-Traction safety dif- 
ferential, introduced by Packard 
in 1956, will be optional on the 
new models. The differential 
automatically compensates for 
driving conditions on icy, muddy 
or slippery roads by transferring 
the major engine driving power 
to the rear wheel having the best 
traction. 

Safety features on the Pack- 
ard Clippers include as standard 
equipment: directional signals, 
back-up lights, full-width safety 
padded instrument panel, safety- 
cone steering wheel, and the 
safety-finned brake drums. 

The finned brake drums offered 
for the first time on the Packard 
line this year, are reported by 
S-P engineers to increase cooling 
area considerably, thus virtually 
eliminating brake fade due to 
heat. 





A student was shaving in the open 
air when one of his friends came by. 

“Do you always shave outside?” 
asked the friend. 

“Of course,” the student replied. 
“Do vou think that Um fur-lined?” 
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OIL FILLED COILS 


EACH ENGINEERED FOR THE 
INDIVIDUAL 6V. OR 12V. SYSTEM 


For maximum Coil efficiency and longer 
Contact life, the Coil primary, secondary 
and core must be balanced to the Distribu- 
tor cam and cam dwell. Each ECHLIN Oil 
Filled Coil is precisely designed for use in 
the specific system for which it is cataloged. 


OIL RESISTANT 
Tt BUNA N GASKETS 


you one rer SOLDERED PRIMARY AND 
y SECONDARY CONNECTION 


BUNA N “O” RING SEAL 
LAMINATED CORE 


INSULATION-OIL 
IMPREGNATED UNDER 
HEAT AND VACUUM 


SECONDARY WINDING 
PRIMARY WINDING 


SEAMLESS DRAWN 
STEEL CASE 


PHENOLIC BASE 
INSULATOR WITH OIL 
CIRCULATING PASSAGES 


CONTACTS 
COILS « CONDENSERS 


ECHLIN 
4 


ECHLIN MANUFACTURING COMPANY + NEW HAVEN 5, CONN. + U.S.A & OTHER AUTOMOTIVE 
ECHLIN IGNITION OF CANADA LTD. « 56 CONNIE ST. « TORONTO 15, CANADA ELECTRICAL PARTS 
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They 
offered built-in jacks and automatic 


some of the dream ideas. 
parking devices in the years before 
the war. Perhaps engineering tal- 
ent and manufacturing techniques 
still in the formative stages may 
lead to simpler and less expensive 
versions of these older ideas. 

On the subject of lower cars, 
Copp feels that a roof height of 43 


or 54 in. is about the limit. That’s 


about six to seven inches lower than 


present cars. 

Some of the thinking into the 
future at Chrysler engineering was 
projected by H. E. Chesebrough at 
the Golden Anniversary Meeting of 
SAE in January, 1955. Chrysler 
engineers are inclined to the view 
that motor cars may evolve into 





Your eye can see 


Superiority 











AW 








ENGINEERED 
FOR LONG LIFE AND 
PEAK PERFORMANCE 


e Trained eyes can easily see 
Niehoff’s obvious superiority. 
The advantage that makes 
Niehoff Ignition Parts superior 
to any on the market is...the 
specialized engineering that 
builds quality. You can install 
Niehoff Ignition Parts with the 
knowledge you are building 
customer satisfaction and your 
profits 


e Best of all, there is a Niehoff 
Systematic Service Stock con- 
taining all the ignition parts 
you need to service all makes 
and models. A Service Stock 
custom designed for your own 
business. Ask your jobber to 
explain Niehoff's merchandis- 
ing plan—for more sales—for 
bigger profits, today! 





ATLANTA 3, GA., 95 Pine St. N.E 





c-E- NIEHOFF « co. 


4925 LAWRENCE AVE., CHICAGO, ILL. 
WAREHOUSES 


BOSTON 34,MASS., 250 Brighton Ave 
PHILADELPHIA, PA., 1800 Fairmont Ave 
BRANCH: LOS ANGELES 15, CAL., 1330 W. Olympic Bivd 


DALLAS, TEX., 2715 Main St 
NEW YORK 19,N.Y., 250 W. 54th St. 

















three specialized types. One of 
these might be a large, luxurious 
highway model for safe, high speed 
intercity transportation, featuring 
a transparent roof. 

The second type could be the 
Urbanite, combining maximum pas- 
senger space and maneuverability 
in a small package. 

The third type would be a Sports 
Car for travel over secondary roads 
“to recapture the thrill of driving 
for pure fun.” 

Consider these types more in 
detail. The highway model would 
be somewhat longer, lower and 
wider than today’s cars. With a 
lighter and smaller powerplant 
mounted in the rear, propulsion 
might be turbo-electric or with 
direct-coupled turbine with power 
transmitted to all four wheels. 

The passenger compartment will 
have spacious accommodations for 
six people. 

Since weight will be a problem, 





First golfer: 1 suppose you heard 
that James killed his wife with a golf 
club. 

Second 
strokes? 


golfer: No! How many 





it will be necessary to resort to an 
extensive use of light weight mate- 
rials as well as new structural tech- 
niques. 

The Urbanite would be smaller, 
less complicated, probably not much 
different from present cars, with 
capacity for four people in fixed 
seats. The powerplant could be lo- 
cated in the rear to give a flat floor 
with drive to the rear wheels only. 
It would be a medium speed car for 
general use. Since acceleration will 
be a major consideration, light 
weight will be of chief importance. 

Assuming that this type of car 
will travel only on assigned lanes of 
electronically controlled highways, 
it will be equipped with many power 
controls and, if not with automatic 
guidance control, perhaps with ob- 
stacle warning devices. It will be 
intended primarily as a work horse. 
running errands in suburban areas. 
The car will be air-conditioned and 
probably will have a transparent 
roof. 

Chesebrough visualizes some dis- 
tinctively new materials besides 
aluminum, magnesium, and tita- 
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mium. For one thing, molded plastics 
may find a place in panels subject 
to bumping and abrasion damage 
Most body surfaces that are not of 
glass may have either a permanent 


ull Packard and Studebaker sales 
administration in South Bend. 
James W. Orr 


appointed manager of a newly cre 


photo| has been 





He 


was formerly assistant truck sales 


pointed truck sales manager. 


nanager. 
Roy B. 


service manager reporting directly 


Bender will be general 








ated merchandising department. In 


surface finish or a color incorpo- his new capacity he will be respon to the general sales manager. He 
rated in the material. A new type of . 














sible for coordinating and budget- has been with the company since 
glass-like, transparent material i , 1939 
ing of advertising, sales training Jot. 
visualized with the properties of 
and sales promotion. He has been 
glass plus structural strength and : 
" . . ales promotion manager since 
lighter weight. It may even inco1 . . The most disappointed 
; ; oining Studebaker - Packard in Se im th rid e 
porate a molecular film polarized in a a a — 
sila aiidtis oie hn oad March, 1956. these who get what is com- 
: é er as to achieve privacy . ing to them. 
as well as protection from the sun Clare L. Hitchcock has been ap- 
a version of present one-way 
glass. 
Visionaries have been dreaming 
about expressways equipped with 
electronic control of traffic lane 


These controls would take over the 
operation of a vehicle once it wa 
switched to a Thi 
theme was General! 
Motors at Motorama of 1956 
The to employ 
other electronic controlled 
by officers stationed in towers along 
the highway. Others visual 
ized mechanism in cars responding 


given lane 
exploited by 

the 
idea is 


radar and 


devices 
have 


to radio beams such as the systems 
now employed at airports, control 
being exercised by control towers 

More recently, such 
future highway 
shunned by 
Maybe it is too visionary 
generation. 





THERMOSTATS 


Build Profits for You 
and Your Customers 


a picture of 


control has been 


competent spokesmen 


It’s always wise to remind your cus- 
tomers to check the thermostat as 
part of every tune-up job. A motor 
can't operate efficiently with a de- 
fective thermostat, so it pays off in 
satisfied customers and repeat orders 
to replace with Dole. 

It’s a big market, too. Over 9 mil- 
lion cars 3 to 9 years old should need 
replacement thermostats this year. 
Don’t lose out on your share of this 
business. 

Remember—with Dole you sell a 
line of quality thermostats for all 
types of cooling systems. 


for 


our 


S-P Merchandising 
Post Goes to Orr 


The new factory sales organiza 


tion of the Studebaker - Packard 


corporation has been announced by 


| 
| protect your good name 
with another 


Control with Dole 


DOLE : 





Carl K. Revelle, general sales man- 
ager, following the consolidation of 
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HEAVIER STEELS, PLUS 


FIGHT RUST, MAKE AP 
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More than you'd expect from a muffler. But just to show you how strong AP mufflers are, we ran this tractor weighing 


§ tons over a standard AP oval with practically no damage to the shell. The reason is heavier steels, sturdier construction. 


LONGER-LASTING MUFFLERS—DESIGNED FOR TODAY'S 
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NEW ‘DRI-FLOW” DESIGN, 
MUFFLERS LAST LONGER 


For years AP mufflers have been known 





for their ability to last longer because of 

up to % heavier heads, 4 thicker “Air 

Liner” shells on all ovals. Furthermore, 

many numbers have asbestos liners or cor- 

rosion-resistant aluminized and zinc-coated 

steels 

Now the new “Dri-Flow” Design adds MUFFLER BEFORE TEST 

more to this long life by cutting down 

condensation — the prime cause of mufiler The new AP “Dri-Flow” model and one of earlier design 
failure. This design, which is on more than were installed on an engine dynamometer. Candles were 


placed on both mufflers and the engine was run at a speed of 


50 popular numbers and is being added to 25 mph for 10 minutes. Melting candles show heat distribution, 


others as fast as production permits, in- 
sures controlled, even heat distribution 
over the entire area of the muffler. There 
are no cold spots to cause premature rust- 
out—no hot spots to speed burnout. AP 
mufflers are now longer lasting on the 
inside—as they have always been on the 
outside — yet al no extra cost 

Better, too, is the AP plan to help you 
make big profits from muffler installa- 
tions. The “Tap, Look and Listen” pro- 
gram, thoroughly tested in the Held, right New AP "Dri-Flow” Design has uniform heat in every 
now is bringing in $2500 and more per chamber so as to eliminate cold spots where excessive corrosive 


; moisture collects. The latest example of AP quality leader- 
year to dealers like you all over the country. ship, this design insures a much drier muffler. And with 


This pl an complete with all the sales aids AP’s heavier steels, it means an even longer-lasting muffler. 
you need, is further backed by national 
advertising that tells your customers why 
AP mufflers are their best buy. Isn’t it time 
you got into the muffler business on a 


sound, profit-making basis with AP? 


THE OP PARTS CORPORATION 
AP Building, Toledo 1, Ohio 


Old hot-spot, cold-spot design of most muffiers, 
including this earlier AP model, is shown by unevenly melted 
candles and heat-darkened areas. Corrosive moisture from ex- 


haust fumes condenses in cold spots, hot spots burn out metal, 
HIGH-COMPRE SSION ENGINES This combination shortens muffler life 
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Radiators ....... 


And 


causes a loss of coolant, causing 


ing results. overheating 
still further overheating. 

This is why auto owners are 
coming to their service shop more 
frequently for radiator servicing. 
On check-up jobs, more and more 
now include the cooling system 
when inspecting brakes, liguts, 


Continued from page 47 


points, oil filter, etc. Because one 
of the greatest single causes of 
car trouble on the highway dur- 
ing summer is faults in the cool- 
ing system, 

It is estimated there are now 
more than 65,000,000 vehicles in 
And each radiator 
should be cleaned at least 


use, since 


once 


Now! & COMPLETE TOOL DEPARTMENT 
FOR AUTOMATIC TRANSMISSION SERVICE! 


a mama MTOMATICTRANSMISSION ros 
niall {| UH 


poesia: 





Here’s a quick way to modernize your shop. You can have a com- 
plete automatic transmission tool department —with every tool you 


need .. 


. with a minimum investment. 


This “package” eliminates extra tools that are now required to 
adjust and repair automatic transmissions. For complete information, 
contact your Bonney jobber or write direct. 


BONNEY 


TOOLS 








BONNEY FORGE & TOOL WORKS + ALLIANCE, OHIO 


! 

| Bonney Forge & Tool Works | 
Alliance, Ohio 

| Gentlemen: | 

| Show me how! can setup mycom. | 

' plete tool department for servicing 

| automatic transmissions. 

Name 


| Address 


| City.__ —__- State 











every three years, there are over 
21,000,000 radiator jobs to be 
done each year. 

It is said that more than 80 per 
cent of all autos, trucks and trac- 
tors, in use one year, have radia- 
tors that are plugged 25 per cent 
or more. Older radiators have a 
proportionately higher percent- 
age of plugging. Even 25 per 
cent is enough to cause trouble 
on a long hard drive. Greater 
plugging can cause overheating 
which can lead to real trouble. 

This explains why an ever in- 
creasing number of service shops 
are setting up radiator depart- 











ments. A recent survey discloses 
that there is a rapid increase in 
radiator servicing departments 
and independent shops, and that 
they are proving profitable. 

Many of those interviewed re- 
port that within a few months 
after setting up such a depart- 
ment, their radiator servicing 
profits are at the rate of $8,000 
to $15,000 a year. 

A South Carolina service sta- 
tion owner who was interviewed 
smilingly remarked, “I am now 
so busy I no longer have time to 
go fishing!” A small Oklahoma 
garage owner reported he takes 
in $600 a month in labor and 
$250 a month in parts sales from 
his radiator department. A new- 
car dealer in Wisconsin reported 
his radiator servicing depart- 
ment brought in more than $11,- 

(Continued on page 112) 
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Ditzler Announces 
A Completely New Black Enamel 


With All These Plus Features: ¥ 
















@ Easy Handling 

@ Better Build 

© Smoother Flowout 
@ Faster Drying 


@ Excellent Gloss— 
Air-Dried or Baked 


@ Outstanding Color and 
Gloss Retention 


e@ Greater Durability 





@ Made with special black pigment, 
Ditzler’s new formulation of DQE-9000 
has improved flowout, build, and sta- 
bility. It retains its high gloss and color 
better than products made with conven- 
tional materials. Unusually fase drying 
prevents dust and dirt from settling 


and marring its brilliant sheen. 


e Try Ditzler’s brilliant new HiGloss 
Black and you'll see why this improved 
formulation gives you better black 
enamel finishes than anything you've 


previously tried. 


DITZLER COLOR DIVISION, 
Pittsburgh Plate Glass Company, 
Detroit 4, Michigan 


DITZLER 


PAINTS ¢ GLASS @ CHEMICALS © BRUSHES ¢ PLASTICS © FIBER GLASS 





IN CANADA: CANADIAN PITTSBURGH INDUSTRIES LIMITED 
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“Say, these Bendix 


Power Brakes are a 
cinch to install !’’ 



















BIG MARKET, HIGH PROFIT, 


That’s the whole story on 


low long has this been going on?” going on for quite a while now—and every customer who drives in that 
Phat’s a question we often hear from a lot of folks have missed out on a you can put Bendix Power Brakes 
garage owners, service station pro lot of business because they didn’t on his car in about an hour’s tim 
prictors and auto dealers who have take advantage of it and that it will cost him only sixty 
discovered the profits to be made in The Bendix Power Brake story is dollars (average cost Just make 
Bendix® Power Brakes. And the short and to the point. The market sure you’re ready to do the job. | 
ame question is echoed by thei is tremendous; the installation is Plain black and white figures tell | 
mechanics when they find out what simple; the unit profit is excellent the story. There are more than 45 
an easy job it is to make a Bendix Phat’s about all there is to it—except million vehicles on the road today 
Power Brake installation for one thing: Bendix Power Brakes without power brakes. A high per- 

Ihe answer is simple and, for a are easy to sell centage of these cars would have ' 
lot of people, rather sad. It has been Find out for yourself. Try telling them if their owners knew how easily 
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“Sure, and over 


45 million vehicles 
need ’em!”’ 





STROMBERG 
CARBURETORS 





METALCLENE 





EASY INSTALLATION — 


Bendix Power Brakes! 





FACTORY-NEW LINED 





and how reasonably the y could h ive BRAKES SHOES 
them. You have to tell them 
A lot of progressive people in the auto How to Get a Power 
motive service busine all over the coun 
try have tried it. They tell us the market Brake Demonstrator 
) , STROMBERG* CARBURETORS 
is strong and steady. But you do have to doce, teenie: Made ak 
sell. Sales seldom come without askine Call your nearest Bendix Distribu DIX VACUUM POWER—Power 
’ ; . Brakes Passenger Cars Trucks 
‘ ‘ wners don’t know the Ber r 
because car o don ( h : tor for a special demonstrator unit cai 0 temas ‘anne 
—_— ? . rt 1d el ‘ . ‘ 
dix Power Brake story Specially priced for service sta TROLS—Power Steering Passen 
them—and you, too will be iving ger Cars, Trucks, Trailers, Buses 
“How | | this been going or tions, garages and car dealers Industrial, Agricultural * BEN 
So DIX BRAKES—Foctory.New Lined 
° Shoes Lining Seqments Repair 











Ports * BENDIX” METALCLENE 
Metal Parts Cleaner * BEN 
DIX*® ECONOCLENE — Multi Pur 


Bendix "cv South Bend, INp. “Condi ane ao 


AVIATION CORPORATION 
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Radiators °° © © © #© @e «# Continued from page 108 


000 extra volume in the first volume figures for each of the 
eight months. $7,850 was in first five months of his new de- 
labor sales, and $2,800 was in ad- partment. incr were July, $1,- 
ditional core sales and associated 284.26 ; August, 5329.73; Sep- 
parts sales. He states that over tember, $1,341. a year or, $1,- 
head is on the low side... he 419.06; ees mbe r, $1,546.38. He 
uses a former wash stand. was certain the first year’s 

An lowa automotive jobber re- volume would total more than 
vealed his radiator’ servicing $18,000. His business comes 










with the new, ad PROFS 
Cups and Expanders! 


St sine 3 aaittslsd). “Gal? 


STOCK THEM IN THIS ‘HANDY 

NO. A222 ASSORTMENT — CONTAINS 

ALL SIZES UP TO 1%"! 

ORDER AT ONCE — SAVE TIME — 

oo INCREASE YOUR PROFITS! 


Hotter drums and cylinders (due 
to higher speeds and quicker 
stops) need these “E” Series 
Cups because they're made of a 
new, heat-resisting compound 
yet remain flexible at 40° below 
zero! 

Cash-in on a big, expanding, 
replacement market because 


ALMOST 70% OF 1956-57 
CARS COME EQUIPPED 
WITH EXPANDERS! 


“E” SERIES 
STANDARD PACKAGE 
Contains 10 Cups, 
10 Expanders and 

5 Springs 


EIS MASTER CYLINDER RIBBED 
CUPS WORK BETTER because they're 
made better! 


STAY AHEAD OF COMPETITION WITH THE LATEST 


— THEY COST NO MORE! 
€ i% 
, bir 


EIS AUTOMOTIVE CORP., Middletown, Conn. 
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largely from nearby auto dealers 
and garages not equipped to do 
radiator servicing. 


Equipment Required 


The equipment required is not 
extensive. A department can he 
set up with a minimum of only 3 
pieces of equipment. However, a 
complete department requires at 
least 5 pieces. These would in- 
clude a machine for measuring 
the water-flow through the radi- 
ator to learn how badly the radi- 
ator is plugged. To clean the 
clogged radiator a hot cleaning 
vat is used. A hot chemical com- 
pound boils out internal deposits. 
An electric elevator lowers radia- 
tors into the solution and raises 
them again, eliminating heavy 
lifting. 

For repairing radiators, such 
as tinning, patching, recoring, 
etc., a test-and-repair bench can 
be used. A power-driven eleva- 
tor submerges the radiator for 
testing, as well as regulates the 
platform height for most con- 
venient working position. 

The leak exposer reveals tiny, 
hidden leaks which normal test- 
ing does not locate. The com- 
bination flushing-spraying-paint- 
ing booth enables the operator 
to flush radiators internally, 
wash them externally and spray- 
paint them, eliminating shop 
mussiness, and the need for 
wearing boots and apron. 


Above article by J. V. Grasso, 
Inland Mfg. Co., Omaha, Neb. 
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“Willie, come out here quick, and 
bring some spoons!” 


CP in. 





Chilton’s MOTOR AGE, Fesruany, 1957 





oa 
— 


> = A= 
s Ea, UT WAL) 


= 








</ THe eeer urs R 


HOISTS 


PLANTS: PHILADELPHIA + DES MOINES + LONG BEACH, CAL 


a. 
je 
| Se ~ 
. ‘ 
» “ “4 a 
‘ he ae 
- fa Raa pe y 
ade 
’ 4 
+ ne 
» 
e 
a.” J 
2 
, - 
” 


r , _ rei ‘ge cig Ay 


Pg a Ls at er ar. : . ‘ Ful 

“of | ied ——— an an = Poe hae mh & 
T ——aae I | ie cum Gj A 
WORLD'S MOST COMPLETE LINE OF AUTOMOTIVE AND HEAVY-DUTY TRUCK HOISTS 
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WHY CLEAN 
METAL PARTS 
THE HARD WAY? 





For the toughest 
cleaning jobs, Ben 


Metalclene is 
tops. You dip dirty 


dix* 


metal partsin Metal 


clene and they 





come out clean No 
There 


there is no sub- 


use Bendix” 


Econo 
COrlene 


brushing, no scraping no heating 
are many imitations 


titute 


Se ndix*® | Con le ne is 


a multipurpose cleaner 
that 


makes ten gallons from 


concentrate 


one by mixing with 


solve nt of ke rosene It 





removes oil, wreasc, 
resins and tars; can be used as a spray ot 
a dip; has high rinsability in hard or 


solt water, "REG, U.S. PAT. OFF 


BENDIX PRODUCTS DIVISION 
BENDIX AVIATION CORP. 
SOUTH BEND, INDIANA 





Estimator .... 
Continued from page 49 


In addition to local 
national survey was conducted 
by Western Union and Dun & 


Bradstreet which brought in a 


surveys, a 


great cross section of ideas and 
suggestions from all parts of the 
United States. 

A survey of insurance adjust- 
ers was conducted by The Spec- 
tator, nationally read insurance 
trade magazine. The insurance 
adjusters were asked to express 
their likes and dislikes in regard 
to body shop estimates submit- 
ted to them. This survey 
conducted to insure 


was 
insurance 
company acceptance of estimates 
based on the use of factory time 
for labor operations given in the 
new Wreck Estimator. 

The results of these separate 
were collated and 
double-checked for accuracy and 
served as a guide in the step by 
step development of the loose- 
leaf The Wreck Esti- 
mator, with its complete and up- 


surveys 


manual. 


to-date data now eliminates the 
need for having to buy two or 
three different body shop man- 
uals. All the information that a 
body shop man will need can be 
found in this one loose-leaf man- 
ual. 

Chilton’s Wreck Estimator is 
a 300 page manual 
which can always be kept up-to- 
date. Monthly price 
revision pages will be sent to re- 


loose-leaf 
loose-leaf 
place the pages needed to be 
changed in the permanent 
binder. The manual contains 
complete information on all 
makes of sedans, convertibles, 
hardtops and station wagons and 
provides a quick reference for 
the busy body shop man. Parts 
are grouped in their correct po- 
sitions in the exploded drawings 
of each car, thereby eliminating 
any duplication of parts refer- 
ence, 
The 


conversion 


also contains a 
table 


(Continued on page 


manual 
usable 
116) 
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MUFFLERS 
BREAKS THE 


——_~ 


SOUND 


BARRIER 
with 





TURBO-JET DIFFUSER 
Produces an 
ACCEPTABLE SOUND LEVEL! 


The all new Grand muffler with TURBO- 
JET diffuser completely overcomes one of 
the most challenging problems ever to face 
the muffler industry. TURBO-JET diffuser is 
an entirely new concept of sound dynamics 
—the result of four years of scientific re- 
search and testing. Now, at last, the ulti- 
mate has been achieved—Grand, a muf- 
fler that gives the full advantage of straight 
through construction without sacrificing the 
control necessary to create a pleasing, ac- 
ceptable sound level. 


GRAND FEATURES DESIGNED SPECIFICALLY TO 
MATCH MODERN ENGINE PERFORMANCE 


* Maximum dissipation and evaporation of acids 
and exhaust gas condensates, reduces internal 
corrosion and “rusting out’ * Complete circula- 
tion in expansion chambers reduces temperature 
and physical volume of exhaust gas...speeds up 
discharge * Fiberglass packed high frequency 
sound chamber * Minimum back pressure * 
TURBO-JET Diffuser sets exhaust gases in swirl- 
ing motion to speed-up discharge 


Fully backed by National Advertising 


Grand Automotive Products 


Dept. 25 * 2055 N. Ruby St * Melrose Park, Ili. 
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NEw ! 


FROM KENT-MOORE 





MONOXO-FLEX 


FLEXIBLE NON-CRUSH 
NEOPRENE EXHAUST HOSE 
AND TAIL PIPE ADAPTERS 

FOR 1957 CARS 





Here's a new addition to K-M’s Exhaust 
Eliminating Equipment line: tailored 
neoprene accessories, connections, and 
adapters for all 1957 cars 





Monoxo-Flex takes a lot of punishment 
run over it with a car, twist it like a 
pretzel, or expose it to water, grease, oil 


ie fumes or temperatures up to 325°. No 
matter how much you abuse it, it remains 
resilient and damage-free 





There are no wires or coils to cave-in, 
rust or corrode; no metal contacts to mar 
cars. Because it takes full bends without 


to make thie too tinct: = 


All special twin tail pipe adapters on 
Monoxo-Flex work wonderfully with 


Here is a tool with a past and Merc-O-Matics. These sets easily K-M galvanized or stainless steel hose 
It goes back to the days when there perform simple external adjustments @% J5202-B Dual Exhaust Adapter 

were more horses than horsepower on that are 75% of all automatic trans- Write for descriptive literature 

the road. Its great-great-great grand mission jobs 

father was the first tool ever made by Nowadays when extra profits de 

Kent-Moore. The skill that went into pend on doing special jobs fast, this 

that first special tool grew and grew, experience of K-M is more important 

resulting in the very new, very special to you than ever before. Kent-Moore 

tool pictured above, a Kent-Moore Rate-Maker Service Tools for en 

Hydramatic Servo Band Adjuster gines, rear axles, and transmissions 
This adjuster is part of a set of help you cash-in on profit-packed 

tools for Hydramatic transmissions jobs almost immediately 


There is also a set for Fordomatics 


CALL YOUR KENT-MOORE JOBBER, TODAY 


KB KENT-MOORE 
BE ORGANIZATION, INC. 
28635 MOUND ROAD . WARREN, MICHIGAN 


57-al ENGINEERS AND MANUFACTURERS OF SPECIAL SERVICE TOOLS AND EQUIPMENT Examples of quick, easy adapter hook-up 
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Kstimator ee a and other miscellane 
ous parts. Complete cost is given 
for such units as grilles, bump- 


towing chart. All chrome, trim windshields, front doors, body “eh , artre 
; ers, etc. Prices for refinishing 
and accessory parts are listed center posts, rear doors, rocker ; : . 

' and spraying are also given. 
with the parts to which they panels, floor pans, and gas tanks, : ——* ; g 
are attached, W reck part s in- quarter panels, rear lamps, deck Leather Binding 
cluded in the Wreck Estimator lids, and rear panels, roof panels, The f ei cone ' 
are: front bumpers, front fend and rear windows, folding tops, W a aa edition a Caiiton's 
ers, head and parking lamps, rear bumpers, frames and cross- chat se ee rani r ” 

° . aro P af >» 
grilles and radiators, cooling sys members, front suspensions and a - _ gon eat — gp — 
: t ( Ss Ss > jas > > 

tems, hoods, cowl dashes and steering, exhaust systems, rear ind is designed to give a lifetime 


of service. Seven prongs or loose- 

leaf rings will keep the pages 

from tearing loose. Divider in- 

dexes are between each car and 
Autobody repair capped with the name of each 

car for easy reference. 
takes Craftsmanship Monthly sets of price revision 

pages will be sent to insure that 
eee and Good Materials LU the manual will always be ac- 
curate and up-to-date. This 
monthly service is included in 
the initial cost of the body shop 
manual, 





“Zeke,” the farmer sternly rebuked 
his hired hand, “You're an hour late 
getting back with those mules.” 

“Well, Ul tell you, Boss,” the hired 
man answered, “I picked up the 
preacher on the way home, and from 
then on those mules couldn't under- 
stand a word I said.” 





Chrysler Elects 


Morrow. Patterson 





Thousands of fine body repair shops throughout the United 

States use Federated'’s Star Body Solder exclusively. It is a pre- M. C, Patterson and T. F. Mor- 
mium product designed specifically to produce better results faster. row were recently elected vice 
presidents of Chrysler Corpora- 
tion. Patterson is president of 
the Dodge Division and Morrow 
is group executive for Defense 
and Special Products. 


The familiar Star shape is more than a trademark. It has 
these four advantages 

l It requires less heat to melt is less apt to distort thin panels. 

2 The bar is easier to handle and hold 


3 — Because the Star shape is exposed to the torch in thin points it 
melts easier and faster Associated with Dodge for 

4 — It saves waste. Solder flow is more easily controlled. It does not more than 35 years, Patterson j 
run off the work , ° 

was appointed president of 

Dodge, July 16, 1956, after serv- 

ing for a year and a half as vice 

president in charge of manufac- { 

turing operations. 


84 Morrow joined Chrysler Cor- 
Les Seder Wile ASARCO poration in 1934 as an assembly 
of 


Let your jobber tell you more about Star Body Solders. Or 
write us directly for details 








line worker at the Chrysler Jef- 4 
ferson plant. In July, 1954, he 
AMERICAN SMELTING AND REFINING COMPANY was named general manager of 


120 Broadway + New York 5S, N.Y. Defense Operations. 


Division 
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Two Signalclips eo : Take a look at 
OVER the ignition F e the screen — there's 
wiring... the engine fault... 
ba - 








Set the tach 
switch for number 
of cylinders... 


O a= poe 








GET IN ON THE DU MONT USER-BONUS PLAN-ASK YOUR DEALER 
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Change Tires the 
FAST, EASY way! 


MoE quality 


job-designed 


HAMMERS 


e Passenger Cars 
id Light Trucks 


PATENT #0 


7-118. Dual steel-rubber. 
Replaceable rubber head. 
Loosens rusted beads. Wt.: 
2%, \bs. 


7-11. Standard for all- 
around tire work, Long 
tapered end, Wt,: 4!/2 
Ibs. 


&- “ 


T-33R. Combination 
steel and rubber, Wt.: 
2% \bs. 


od 


T-31. Replaceable rubber 
heads. Wt.; 24% Ibs. 


SEE YOUR JOBBER 


SAVE LABOR, TIME AND MONEY. 
INSIST ON KEN TOOLS. Finest Quality 
and Design. Largest Exclusive Mfgrs. of 
Tire Changing Tools and Equipment. 


The KEN-TOOL Mfg. Co.) 
AKRON 5, OHIO 


Farm Journal families 
more 


own and 


mechanized farm equipment 


operate 


more tractors, trucks and 
cars 
any other magazine. 


Farm Journal, Ine. 


Washington Square, Phila. 5, Pa. 


FOR PERFECT CLEANING— 


PERRY'S PRODUCTS 


Leading garages and service stations 
use PERRY'S VELVET CAR WASH. Works 
like a flash and can't harm wax finish 
PERRY'S TWO-WAY WATERLESS HAND 
CLEANER cleans work-stained hands 
clean Also ask about Perry's Leather 
Cleaner and Perry's no-rub White Wall 
Cleaner 

Te clean up in cleaning . . 


PERRY PRODUCTS CO. 


NEW BLOOMFIELD, PA 


. use Perry's 


than the readers of 


Highways... 


Continued from page 45 


(Section 112) states that “All 
agreements between the Secre- 
tary of Commerce and the State 
highway department for the con 
struction of projects on the In- 
terstate System shall contain a 
Clause providing that the state 
will not add any points of access 
to, or exit from, 
addition to those 
the Secretary 
such project, 


the project in 
approved by 
in the plans for 
without the 
approval of the Secretary. 


prior 
Such 
agreements shall also contain a 
providing that the state 
will not permit automotive ser 
vice stations or other commer 
cial establishments for serving 
motor vehicle users to be con- 
structed or located on the rights- 
Interstate Sys 


clause 


of-way of the 
OM. as 

The effect of these provisions 
is to protect business, both small 
and large. By denying the use of 
the right-of-way for service and 
other facilities, it places them 
of necessity on private property, 
adjoining the right of way. 

It rules out the possibility of 
state-operated facilities, and it 
also rules out the chance that 
the right to serve the motorist 
competitively 


might be taken 


Classified Advertisements 


AUTO PART Central No. Car 


W hole 
oO machine hop service Nint. city 
location, Top equipment, includes 2 truck 
Dept. g844 


“a 


AUTO PARTS, Portland, Oregon. Whol 
t & retail also engine re-building 
$148.000 wre Sale price invok 
equipment Tare opportunity! 

2OE 2 


WHOLESALI AUTO PAINTS BODY 
SUPPLIES So, Calif. nr Los Angeles 
building, top location A-1 accounts 
lete equipment Iuxpansion opportu 
nity Dept, #23982 


CHAS. FORD & ASSO. INC, 6425 
wood Bivd,, Los Angeles, Calif 


Motor Rebuilders, & re-manufacturing of 
Gasoline & Diesel motors & choice prop 
H5x300, loc, Pa. Est. 1918. Receipts $46 
000, can triple equip. complete & finest 

vof bldg »Ox200, Unusual feature 

» sell Brokers protected, ) 

Company, 1780 Broadway 
345 


| Swiss 


away from the general business 
community and awarded to a 
single large company or a hand- 
ful of companies. It makes it 
possible for small enterprises to 
compete for a share of the high- 
way business. 

The Highway Act does not, 
however, provide for actual lo- 
cation of service stations. This 
is left for the states and private 
industry. Supply and 
will no doubt 
location and number of service 
facilities. 

In some instances, it may be 


demand 
take care of the 


necessary to establish entirely 
new service areas. They can be 
set up on private property along 
the state right - of - way, con- 


(Continued on page 122) 


When You Need 


HAND TOOLS 


THE NEW BRITAIN MACHINE CO.+ WEW BRITAIN + CONN 


c QUIET) sul 
ALAND 


Arnold Haviland Co. | 
Defiance 11, Ohio 





a body solder 
that AIRDRIES 
in 5 to 15 
minutes! 


PERMA-BOND 
Plastic Fiberglass Solder 


Terrific time and cost saver! Ove epplicati 

any thickness thoroughly oirdries ia §& to to ié 
minutes—ready to easy sand and paint. Super 
adhesion. Order from your jobber. 


SWISS LABORATORY, Clevelend 14, Obie 
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Chevrolet Dealers and Chevrolet, 
the first team in the automotive 


Iwo important factors stand out as major reasons for Chevrolet's unparalleled 


e 

‘ ad tf 

l N) ( ul %, ] \ success in the automotive business. One is the ability and integrity of Chevrolet 
~ avyressive dealer organization (63% affliated with Chevrolet for 10 years or 

operating within a Quality Dealer Program. The other is the high quality 


longer! J 
of Chevrolet produc ts themselves 
million more Chevrolet cars and trucks on the road than any other make! 


‘| ogether, these factors account for the 23 4 
Unquestionably, this is a direct reflection of the teamwork which exist 
between Chevrolet dealers and Chevrolet. Sales leadership is the crowning result, 
with all it means in greater opportunities for Chevrolet dealers. And in this 
teamwork shines a vitality, an enthusiasm to win, which will be the foundation 
for Chevrolet leadership for years to come Chevrolet Division of General 


M tors, Detroit ‘3 Mi higan 
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Two bins, 16” « 
11” x 22%", hold 
even the largest air 
filter cartridge 

Built-in Wterature 
pocket for car 
tridge checker, oil 
and ai filter sales 
aids and booklets 
for your customers 


Streamlined dust 
shield controls 
dust cloud for con 
vincing customer 
demonstration 


Large drawer 
opens from either 
side, divided into 
6 compartments 
for oil filter car 
tridge stock and 
tools 


Height 38”, work 
surface 224" “x 
25° 






Sturdy chrome 
handle, legs and 
axle 





Semi - pneumatic 99 4 


tives on 6” wheels 


How to get your FRAM Filtronic 
Filter Service Center. 


1. Service Center costs you only $27.50 
when combined with your order for the 
D-144 open stock assortment or your own 
selection of a gross or more of FRAM Cart- 
ridges. 

2. Service Center costs you only $37.50 
when combined with your order for the new 
product assortment D-58 or any other as- 
sortment of 24 cartridges. 

3. Service Center costs you $47.50 if pur- 
chased without merchandise. 








NEW FROM 


COMPLETE WITH DRAMATIC 
| ENGINE-KILLER 
DEMONSTRATION CARDS 


Now you can quickly show your customers the dirt and dust in 
a dirty carburetor air filter cartridge! In this revolutionary new 
Fram concept of filter selling you give your customers a power- 
fully graphic demonstration of the need for air filter protection 
and service. All you do is place the cartridge in the air cleaning 
unit atop the Service Center and follow the simple operating 
procedure, The ingenious cleaning system powered by com 
pressed air not only cleans the cartridge, it blows the dust 
out in a cloud your customers can see! 

THE DRAMATIC WEW FRAM “FILTRONIC” FILTER SERVICE CENTER HAS BEEN 
DEVELOPED TO HELP YOU GET YOUR SHARE OF A GIANT NEW MARKET CREATED 
BY FRAM. Almost 50% of the new 1957 cars are equipped with 
filtronic type air filters —a tremendous new source of cartridge 
profits for you! Get your share of these new profits with a 
Fram Filtronic Filter Service Center! 
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FRAM IN 1957 


NEW FRAM ADVERTISING AND MERCHANDISING 


— >I 
- : [ E I . 
POST | sucessful National 


- 


> Farming 


Advertising 


telling millions about 
FRAM protection for 
over 30,000,000 engines 
—how Fram Filters cut 
engine wear over 90%. 





| § sabe Thousands 
| es" of Outdoor 
ee, Billboards 


rager cliche || and Painted 
er Bulletins 


From coast to coast millions of motorists will see this 
potent Fram filter story: Fram Filters cut engine 
wear 90%. 
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NEW 
Educational 
Color 
Movie 


Tells you the selling facts on FRAm’s sensational new 
filters, and how to service them. 


Campaign 
Material 


gives you all the 
material you need to 
cash in on FRaM 
national advertising, 
and helps you drama- 
tize your great sell- 
ing toolsa—the Fil- rman meen fIERS fo 
tronic Service Center, o pom * now! f 
the Engine Killer a se anayge 
cards, window . > 
streamers, etc. 


FRAM Corporation, Providence 16, R.1. Fram Canada Ltd., Stratford, Ont. 





High ways °* © © «© # e @ Continued from page 118 


nected to the interstate highway 
by a service road which turns 
off from the highway and runs 
alongside it for the required dis- 
tance, and then returns the mo- 
torist to the traffic stream. This 
technique will be nsed to incor- 
porate present service facilities 
into the system, as well as to 
handle entirely new service 
areas. The Public Works Com- 
mittee recently asked the Bu- 
reau of Public Roads for clari- 
fication of the policy which will 
be used in determining questions 
of access. The Bureau had this 
to say: 

“If several farm entrances or 
private driveways, service sta- 
tions, restaurants, motels or 
other establishments are located 
together in such a way 
that there would be more than 


close 


two entrances per mile on each 
side of the road, we would gen- 
erally provide a parallel front- 
age or service road to join all 
of these driveways and 
connect this 


then 
frontage road to 
the through lanes of the Inter- 
state System at one point. 

There are several types of 
arrangements which offer solu- 
tions to the problem of repair 
shop location. Where no facili- 
ties are nearby, and where inter- 
sections are at a considerable 
distance, a new service area can 
be created. Here is the 
limited 


usual 
access highway, but 
alongside has been constructed 
a parallel service road. Traffic 
swings off the highway, down 
the service road and eventually 
back into the main road. 

The service road can be as 
long as desired. Service stations 
which are interested can be ac- 
commodated on private property 
fronting on the road, 
This is not the only possibility. 


service 


The service road itself can also 
be built within the right-of-way, 
extending out to the edge of 
state property, but giving access 
to private property at that point. 


1292 


Service facilities can also be 
located on private property 
along the feeder road, just as 
they are now. Traffic entering 
the expressway can be serviced 
before reaching the intersection, 
and those already on the road 
can swing off, receive service, 
return to the highway and con- 
tinue on their way without un- 
due delay. 

Existing parallel highways 
may be used as service roads. 
3y connecting the new highway 
with the existing road at two 


“Nothing improves your driving 
like having a police car following 


” 


you. 


logical points, the motorist is 
permitted to turn off, refuel, or 
stop for whatever else he needs 
and then return to the main 
road. Traffic flow is not inter- 
fered with, and adequate service 
facilities of all types are pro- 
vided without the necessity of 
large-scale relocation and dis- 
ruption of existing business. 
New methods of obtaining 
help for stalled motorists will 
have to be worked out. Public 
telephones along the highway 
will no doubt be necessary. Ra- 
dio-equipped police cars can be 
counted upon, particularly in the 
case of cars damaged by colli- 


sions. Radio-telephones for pas- 
senger cars are coming into use. 
They should be a most practical 
method of summoning help. 


Preventive Maintenance 

Preventive maintenance will 
be more important than ever. 
With the longer trips made pos- 
sible by better driving condi- 
tions, components should be re- 
paired or replaced before they 
approach too closely the end of 
their useful life. It is far more 
satisfactory and economical to 
reline brakes, clean the cooling 
system, renew distributor 
breaker points, etc., while the 
car is not in use than to have it 
tied up when every minute of 
lost time may represent a mile 
of travel. 

The actual repair shops will 
not be different, to any great 
extent, from the facilities which 
are found along our present 
highways. Lower passenger cars 
will call for quick. efficient equip- 
ment for lifting of the vehicle 
when necessary, as new designs 
are leaving less and less ground 
clearance. Improved testers for 
electrical systems, carburetors, 
fuel injection components, 
brakes, and front ends will be 
necessary because of the higher 
speeds and better all-around per- 
formance which will be de- 
manded on the superhighways 
of tomorrow. 


New Elections 


New officers for 1957 have 
been elected by the Automotive 
”arts Manufacturers Association 
it was announced recently by 
Frank Rising, general manager. 

President of the association 
for next year will be Lawrence 
W. Downie, vice-president of 
Kelsey-Hayes Wheel Co., Detroit. 
New vice-president is L. B. 
Smith, president of A. O. Smith 
Corp., Milwaukee. Secretary- 
treasurer is N. D. Ely, president 
of L. A. Young Spring & Wire 
Corp., Detroit. 
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Save that WINDSHIELD 


Remove Surface Scratches 
the New "SOMACA" way... 
No. SM-570-PSP PORTABLE SCRATCH POLISHER 


Designed to meet the demand for a low priced, light-weight 
portable tool capable of light 
from automobile windshields 
out rubs, fine lines 
glass of any kind 
Weighs only 7 Ibs Perfect balance and properly placed 
handles make it possible to work with the windshield right in 
the car, thus lowering the labor cost and many times the cost 
of replacing an expensive curved windshield 


scratches 
also can be used to polish 
and dis olorations 


removing surface 


stains on mirrors ofr 








No. SM-570-PSP complete as 
illustrated with 1 Ib. can of Only $5§9>° 
SOMMER & MACA Glass Machinery Ca. 


polishing powder. 
« Department 


24 SOUTH OAKLEY AVENUE CHICAGO 9, ILLINOIS 


TODAY'S FASTEST SELLING ACCESSORY 
PULL CUSTOMERS IN WITH 


— J RAVEL-BASKET- 


THE HANDY CATCH-ALL FOR CAR OR HOME 


“ REMOVES THE TEMPTATION 
TO BECOME A LITTER-BUG 
a 


UNDER COWL 


Customers clamor tor TRAVEL-BASKET and 
you will mark up some easy, fast profits with 
this accessory for cars, trailers, boats, homes 
and hundreds of other places where refuse 
is a problem. TRAVEL-BASKETS are available 
in six harmonizing colors and two styles 
They are easy to mount and are out of the 
way. The washable lacquered finish resists 
moisture and abrasior 





For Complete Dealer information Write: 


CAL cwican 
y MAcoenn 


ENGINEERING COMPANY 
232 N. VERLINDEN 
LANSING, MICHIGAN 








IN THE HOME 
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Air Conditioner .... 


‘ ‘ a 
Continued from page 42 


the Stubblefield air-conditioning service. He 
says that it is a job that needs a mechanic's 
undivided attention. He can’t easily leave this 
kind of work to 
that 
urgent. 


jump into some other job 


may seem at the moment to be more 


He says that some of his customers have 


been wondering why a unit costs 
than a window air condi- 
tioner for a home. The Stubblefields empha 


size in their answer that it takes practically 


car more 


on the average 


a full day for a trained mechanic to equip an 
average car. Normally a window installation 
would require much Also auto 
demands a lot engineering. 
While the basic units same for all 
the the different and models 
have different adjustments and adaptations. 
They require different brackets, different 
holes, different settings and specifications. 
A kit comes with each model for the differ- 
ent adaptations. These special adjustments, 
of course, explain some of the cost differ 
ences. On the other hand you need only one 
kind of for most all kinds of 
residential windows with one kind of attach 
ments. That means they can be manufactured 


time. 


less 
cooling more 
the 


brands 


are 


cars, 


window unit 


on a mass production basis at a cheaper cost 
per unit, than those for cars. 

“The garage operator who wishes to add 
air-conditioning to 
work doesn’t 


his sales and 
need to have much additional 
capital,’ said Howard. “At least, not under 


the conditions in which I operate. He needs 


service 


only very few extra pieces of working equip 
ment in addition to what he should already 
have to carry on an adequate service busi 
ness. All we added at our plant was about 
$200 worth of small tools such as special 


(Continued on page 124 
f Hep 
tf 


In service and overhaul operations of cor, truck 
bus and farm machinery, proper tension of 
springs — valve or clutch is vital! With a Rimac 
Spring Tester the mechanic sees both length and 
tension at a 


4” 


glance. Tests springs up to 2” 


diam., length capacity 0.250 ib 


ASK your 
4OBBER OR 
WRITE FOR 
LITERATURE 


-McILWAINE, INC. 


LLL 


INCK 


niw "Ou 





Don’t Worry “o Air Conditioner ... . 


Continued from page 123 


—Y 
qd out refrigeration wrenches, leak tester, special 
ee 


gauges, copper-bending and flaring tools, 
knockout punches, hole saws, ete. 


4 “At present we don’t even have any capi- 
ADHESION *POPPING od up in air-condition! fe hav 
tal tied up in air-conditioning stock. We have 
a local distributor here in Nashville who sup- 
¢ PEELING ¢ CHECKING e ETCHING plies unit and kit for each job we sell as 
needed. He provides this service for shops 

eRUST eDULLING eSANDING in towns all around the Nashville area.” 


Jack says he gives a 90-day free service 

guarantee with each unit sold. “I had only 

5 adjustments to make during the warranty 

Let us tell OU period on last summer’s 26 jobs,” he ex- 
y plained, “I haven’t had a single servicing 

call from any of the 26 after the 90-day 

\V/ period. Ordinarily, if anything goes wrong 





Zz 


on one of the jobs it will usually happen 
within a month. These units, if properly 
handled, will last the lifetime of an average 


ay”? 
car. 





“Whenever a car owner wants to trade 
his car in for a new vehicle he can have his 

The SUPERIOR SEAL and BOND air conditioning unit removed. I already 
have here in our building 3 units that I 

Weather Proved and Used took from trade-in cars of our customers and 


From ALASKA to FLORIDA’S EVERGLADES I am storing them for their future needs. 


As soon as hot weather sets in they will be 


' around to have them installed in their new 
e Save MONEY! cars. Cost will only be for labor and special 


e Save MAN HOURS! adjustments. 


“We had one customer who brought air- 
and COSTLY REPAINT conditioning for his car after he had already 
JOBS! decided to trade it in. He said he wanted it 

only for a trip he was planning to Florida, 

PROVEN IN THE FIELD after which he wanted it installed in what- 
FOR MORE THAN ever new car he decided to buy.” 

20 YEARS! 





Who are the best prospects for air-condi- 
tioning these days? 

Howard Stubblefield has found his most 
H. FORSBERG CO., easily sold buyers among two classes of car 
5103 Lakeside Ave., Cleveland 14, Ohio. users—the family car owner who wants to 
complete his car’s deluxe features; and the 
CL] Send complete information on X-1-M FLASH business car user who has to do constant 

BOND. a : : 
riding. After this new development becomes 
better known he feels that it will have the 
same broad appeal to all classes of motorists 


["] Ship us one gallon via parcel post and invoice 
through our supply house. (Give name of sup- 


ly house below ; 
dlisedatein as the heater and radio. 


Our Name Stubblefield has found that the best time 
Street for promoting auto air-conditioning is during 

the season when the car rider begins to feel 
City the need of it. Last summer Stubblefield sales 
Supplier's Name picked up sharply when the sun really began 
to bear down. June and July were good but 
August, when he expected orders to taper 
City _ (Continued on page 126) 





Street 
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For fuel filters with sales features 


~ CARTER 


S FUEL SYSTEMS 
































er 


Fits ina 
minute inte 
ali CARTER 
Fuel Filters 





traps and holds smallest particles of iron oxide 
no porous filter can catch! 


Carter's specially designed Ceramic Filtering Increase your profits with the sales features of 
Element with microscopic pores! Carter's ex- the famous Carter Fuel Filter Assortments. Filters 
clusive Magnatrap®. . . powerful permanent to fit practically any make or model of car or 
magnet that fits inside any Carter Fuel Filter, truck. For details, call your Carter supplier. 


MODERN FUEL SYSTEMS 


CARTER CARBURETOR 


DIVISION OF INDUSTRIES 


INCORPORATEDO 


ST. LOUIS 7, MISSOURI 


Chilton’s MOTOR AGE, Fesauany, 1957 





Air Conditiomer .... 


Continued from page 124 
off because of near - autumn weather, was 
the best month of all. As this form of car 
comfort widely 
Stubblefield figures there will be a growing 


becomes more established 
off-season demand for get-ready summer air 
conditioning. 

Who can install the air conditioner units”? 

Howard says that any capable garage 
mechanic can, with the aid of a brief factory 
course, learn to install air-conditioning units 
in all models adaptable to this service. In 
addition, full with the 


special kits. 


instructions come 


PULL RODS 


PATENT PENDING 


Make Body Repairs in 1 the Time! 


Early this month Ford dealers intro- 
duced the 1957 Ford Truck Line. At 
left is shown one of the new trucks, 
the F-100 pickup. This truck is rated 
at the GVW of 5000 Ibs. and its load 
space has a capacity of over 56 cu. 
Ht. 





There are two well-known 
finishes for automobiles— 
lacquer and liquer. 











While no college training is required for 
any of Stubblefield’s technical work Howard 
says the more education a mechanic has the 
keener his ability for technical problems. 

Howard, himself, has had quite a variety 
of experiences in connection with his garage 
activity. He taught for 8 years at the local 
Hume-Fogg technical course in auto mechan- 
ics. During this period he wrote two training 
manuals which have been widely used. 

He carried on these activities while op- 
erating the Stubblefield Brothers Garage. 
One of his activities now is serving as sec- 
retary-treasurer of the local Independent 
Garage Owners of America Chapter in his 
area. 








repair quarter sections, doors, tops, 
Super-tough Pull Rods were devel 


Ke a “metal magician, 
etc., entirely from the outside! 
oped with the aid of a group of top body men as the answer to 
repairing today's boxed-in cars 
and panel trucks 

The Pull Rod system is fast and easy because all work is done 
outside the car l Drill holes. 2—Use Pull Rods to restore metal 
to original shape. 4—Fill holes with solder (use a soldering iron) 
A nail can be driven through the fill without knocking it out. 
Read pages 48 and 49 of Dec. 1956 Motor Age for illustrated 
story on this new system of body repair 

Time saved on one job will more than pay for a complete set 
of 4 Pull Rods, 2 Pick Pulls, stainless spring-steel straight-edge 
and 9/64 drill 


A must for metal station wagons 


Order from your jobber, or write, giving your jobber's name and 
address. Money back guorantee! Free literature on request. 


STECK MANUFACTURING COMPANY 


Dept. MA-2 1312 Bolander Ave. Dayton 8, Ohio 
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LEE 


@ Zero to 90° 
positive 
stop — and 
minus one 
degree setting 
V-ways with 
automatic 
take-up 
for wear 
Collet Chuck 


Valve Refacer 
SUPER FINISH 
AND 
EXTREME 
ACCURACY 


MODEL 
K403C 


Occasionally a manufacturer develops a product that is so 
outstanding that the trade gives it a rousing welcome. The 
K. ©. Lee Lifetime Refacer is such a product. 


The K103C refacer does an exceptionally fine job of grinding 
valves—providing a super finish seldom equaled by more ex- 
pensive machines, 


K. O. Lee Company, Aberdeen, S. D. 
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S. N. Clifton, left above, is shown at presentation ceremonies marking the 
award of U. S. Steel's 30-year service medal to the Washington, D. C., Public 
Relations veteran. John Munhall III, Washington District Director of Public 
Relations is shown pinning the service pin on the lapel of his long-time 


associate. 


ed \ppointments 


It was announced recently by 
Arthur O. Dietz, president of 
C.L.T. Financial Corporation, 
that L. Walter Lundell has been 


elected chairman of the board, 


Alan G. Rude 
Robert S. Reeves executive vice 
C.LT. 


Universal 


president and 


president of Universal 
Credit 
C.1.T. is the automobile financing 


Corporation. 


subsidiary of C.1.T. Financial. 


Suggestions ... 


Continued from page 78 


1. Tighten the screws to 15 inch 
pounds torque. 

2. Retighten the four 
gradually and in rotation to 20-25 
inch pounds torque. 


screws 


Stopping Oil Leakage at 
Rear Axle Inner Oil Seal 

In instances where oil leakage at 
the rear axle inner oil seal is en- 
countered rework as follows 

1. Determine whether the leak- 
age is coming from between the 
axle shaft and seal, or between the 
seal and the axle housing. 

2. Inspect axle shaft finish in 
area where seal contacts for a 
spiral tool mark, or other surface 
imperfections. Use 320 emery pa- 
per to polish axle shaft in the di- 
rection of rotation, and not spiral- 
ly. Always replace oil seals. 

3. When leakage is 
tween the oil seal and axle housing, 
coat the axle housing to inner seal 
mating surface with a non-harden- 
ing type sealer. 


found be- 








WHOLESALERS . . . SPONSOR THE 1957 SHOW AND MAKE PLANS 
TO ATTEND WITH YOUR PERSONNEL AND CUSTOMERS 


ot alg, MANUFACTURER. THROUGH. 


WHOLESALER. TO. obacee 








CLOSED HOURS FOR SPONSORING 


AUTOMOTIVE TRADES 








WHOLESALERS ONLY 


SHOW HOURS 








Thursday, March 7, 1957 
Friday, March 8, 1957 





10 A.M. to 6 P.M 
10 A.M. to 6 P.M 


Friday, March 8, 1957 
Saturday, March 9, 1957 
Sunday, March 10, 1957 


FREE TICKETS AVAILABLE 





FROM YOUR SPONSORING WHOLESALER—OR EXHIBITING 
MANUFACTURERS—OR AT SHOW ENTRANCE 


6 P.M. to 10 P.M 
10 A.M. to 10 P.M 
10 AM. to4?M 
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— You big Opportunities 


= iat 3 


WIX CONVERSION FOR PRE-’57 MODELS! 


To modernize pre-'57 Ford family vehicles, 
simply remove and discard the old-style full- 
flow filter housing and gaskets. Install this 
WIX Adapter in the block and you're ready 


to SPIN-ON BY HAND the sensational, w 
1957 WIX PC-15 Filter. It’s quick, practical 
and profitable! 
ilies . - 
Seam =WIXITE ona , WIX-KNIT 7 gg 

; = = Wwix nn = ay um e great WIX — 
ix == ries red oe een’ wdx ble nd oe ~~ io 

° cans tor 
~ ° sy 


lous —o ote 
t gv tie and foe _ 
taped = 
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for WIX Oil Filter Sales and 


Right NOW! you can modernize every Ford fam- 
ily car and truck equipped with an old-style full- 
flow filter! Get in the big money fast—meet the 
huge demand with the WIX WF-15 CONVER- 
SION! Ic will modernize these millions of vehicles 
swiftly, at low cost, so they, too, can use the great, 
new WIX “SPIN-ON” Oil Filter that is original 
equipment on Ford vehicles in "57. 

This sensational new WIX Filter, using WIX 
Porosite as the filtering medium, is contained in 
a lightweight, extruded aluminum body . . . grip- 
paint top facilitates twist-of-the-wrist installation 
ease and removal. It features a new relief valve 
with each change—it’s built-in! .. . also a self-con- 
tained gasket and anti-drainback valve in base for 
a quick, clean change. 

You'll soon be selling many of these new WIX 
Filters, too, for replacement service as 1957 Ford 
family cars start coming to you for their new 
“SPIN-ON” Filter changes! Meanwhile, cash in 
on the big demand for Ford vehicle modernization 
with the WIX CONVERSION. It’s ready, it’s hot 
and it will make money for YOU NOW! Order 
your stock of WIX WF-15 CONVERSIONS and 
WIX PC-15 “SPIN-ON” Filters from your WIX 
Jobber wer 


& 
® 


One of the great WIX-0- 
MATIC Merchandisers that 
is revolutionizing Oil Filter 
Sales and Service. You can 


ENGINEERED # FILTRATION — “"""" 


AUTOMOTIVE e INDUSTRIAL « RAILROAD 
WIX CORPORATION «+ GASTONIA. N. C. vi 
In Canada: Wix Accessories Corp. Ltd., Toronto 
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Calendar Of Coming Events 


Dealers Conventions 


Mar. 11-12 Canadian Automotive 
Wholesalers & Manufacturers Assn. 
convention, Windsor Hotel, Mon- 
treal, Quebec. 

Mar. 13-15-—National Automotive Ser- 
view Show, Show Mart Building, 
Montreal, Quebec. 

Mar. 25-26—Nebraska New Car Deal- 
ers Asen., Paxton Hotel, Omaha. 
April 1—Louisiana Automobile Deal- 
ers Asen., Roosevelt Hotel, New 

Orleans. 

April 4-5—Illinois Automotive Trade 
Asen., Pere Marquette Hotel, Peoria, 
Hingis. 

April 29-30 
tive Asen.. 
Pittsburgh. 

June 6-7—Oregon Automobile Deal- 
ers Asen., Multnomah Hotel, Port- 
land. 


Pennsylvania Automo- 
Penn-Sheraton Hotel, 


June 20-23 Independent Garage 
Owners of America 2nd Annual 
Convention, Toledo, Ohio. 

June 27-30 — Michigan Automobile 


Dealers Assn., Mackinac Island. 

Aug. 18-19 Georgia Automobile 
Dealers Assn., General Oglethorpe 
Hotel, Savannah. 


Automobile Shows 


Keb. 17-23 Syracuse Automobile 
Show, Onondago County War Me- 
morial Bldg., Syracuse. 

Feb. 18-21—St. Petersburg Auto Show, 
Gay Blades Auditorium, St. Peters- 
burg. 

Keb. 19-21—Altwona Auto Show, Jaffa 
Mosque, Altoona, Pa. 

Keb, 20-23—Hartford Autorama, State 
Armory, Hartford, Conn, 

Feb, 28-March 2—Greenville Automo- 
bile Show, Textile Hall, Greenville, 
» 

Mar. 2-10—Kansas City Auto Show, 
Exhibition Hall, Municipal Audito- 
rium, Kansas City, Mo. 

Mar. 13-17 — Lincoln Auto 
Municipal Auditorium, 
Nebraska. 

Mar, 14-17 Orlando Automobile & 
Truck Show, Orlando, Florida. 
Mar. 20.24 West Texas National 
Automobile Dealers Show, Muniec- 

ipal Coliseum, Lubbock. 


Show, 
Lineoln, 


General 


Feb, 22-24——Automotive Electric Assn.. 
regional conference, St. Francis Ho- 
tel, San Francisco. 

Keb. 28-Mar, 1-2—Automotive Elee- 
tric Assn., regional conference, New 
Washington Hotel, Seattle. 

Mar. 7-10—Pacifie Automotive Show. 
Civie Auditorium, Seattle, Washing- 
ton, 

Mar. 8-10-—Automotive Electric Assn.. 
regional conference, Deshler Hilton 
Hotel, Columbus, Ohio. 

Mar. 11-12 Annual Convention, 
Canadian Automotive Wholesalers’ 
& Manufacturers’ Assn., Windsor 
Hotel, Montreal, 

Mar. 13-14 — National Automotive 
Service Show, Show Mart Bldg., 
Montreal. 

Mar. 14-16—Automotive Electric Assn.. 
regional conference, Sheraton Hotel, 
Phila., Penna. 
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Mar. 25-27—Automotive Electric Assn., 
regional conference, Atlanta Bilt- 
more Hotel, Atlanta, Georgia. 

April 4-7 Southwest Automotive 
Show, Automobile Bldg., Fair Park, 
Dallas, Texas. 

April 25-27 — Southeast Automotive 
Show, Dinner Key Auditorium, 
Miami, Florida. 

May 9-12—Midwest Automotive Show, 
Ine., Kiel Auditorium, St. Louis, 
Missouri. 

May 13-15 — Automotive Engine Re- 


builders Association convention, 
Sheraton-Cadillae Hotel, Detroit, 
Mich. 


May 25-26 —New England Regional 
Automotive Show, Ine., Boston, 


Mass. 


New Products 


Continued from page 60 


marketed. According to the manu- 
facturer the line of items consists 
of tubeless tires and tire tube 
patches, tubeless tire repair kits, 
conveyor belt repair material, and 
rubber compound that when mixed 
it is said will cure into rubber in 
about 20 hours at room tempera- 
While yet pliable the com- 
pany states that the rubber com- 
pound will vuleanize onto rubber 
items. Write: Automatic Vulcan- 
i Corp. (M.A.) 16 Hudson 


ture. 


izers 


Street, New York 138, N. Y. 


Battery Chargers 

A new line of 6/12 volt battery 
chargers for 1957, has been an- 
nounced. The line is comprised of 
six models: three portables and 
three wheelmounted charges. All 
models are combination 6/12 volt 
charges with circuit breaker pro- 
tection against shorts, reversed 
connections, and overloads and in- 
clude transformers, air blast venti- 
lation, selenium rectifiers and me- 
chanical timers. New testy include 
battery condition test and testing 
of the vehicle charging circuit. Au- 
tomatic charge rate selection is 
also featured. Write: Allen Electric 
and Equipment Co. (M.A.), 2101 
North Pitcher St., 
Michigan. 


Kalamazoo, 


New Literature 


Fuel System Chart 


A three-color wall chart dealing 





with the automobile fuel system has 
been announced recently. The chart 
is prepared, according to the com- 
pany, to promote the understanding 
of the fuel system and to point out 
locations where entrapped moisture 
can cause trouble. It is said to mea- 
sure 25 x 291% inches and provides a 
graphic description of fuel system 
problems such as carburetor icing 
and the formation of water in the 
fuel line and gas tank. Write: Na- 
tional Carbon Company, a Division 
of Union Carbide and Carbon Cor- 
poration (M.A.), 30 East A2nd 
Street, New York 17, N. Y. 


Oil Filter Catalog 

An 8 page catalog illustrating the 
“Premium-Pack” line of oil filter 
replacement cartridges is now being 
distributed, according to the com- 
pany. The line covers filter ele- 
ments for original manufacturer's 
filters and models through 1957 for 
passenger cars, buses, trucks, taxis 
and gas or diesel engines. Three 
types of filters are available—sock, 
can or micron. A cross reference 
chart with dimensions and other 
specifications helps to identify vari- 
ous filter models. Write: Refill 
Filter Co., J. B. Slack, Sales Dept. 
(M.A.), 541 15th Ave., Newark 3, 
N. J. 


Epoxy Resin Chart 

A chart outlining the physical 
and electrical properties of epoxy 
resin systems is now available. The 
chart, it is said, lists 25 different 
systems handled by Permacel and 
the basic properties of each. Ac- 
cording to the company, informa- 
tion on the chart includes such 
things as the average pot life of the 
resin in a 100 gram mass at 80 de- 
grees F, viscosity in centipoises at 
minus 80 degrees F before and after 
addition of hardener, physical prop- 
erties of cured samples at 80 to &5 
degrees F, volume 
dielectric constant and dissipation 
factor. Write: Tape 
Corporation, Department ER, 
(M.A.), New Brunswick, N. J. 


resistivity, 


Permacel 





Profit is a by-product of 
work; happiness is its chief 
product. 
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Cool Profits ...... 


Continued from page 41 


The 


jumped to 57,000 only 


(1954) this 
to practically 


following figure 


treble 


year 


in 1955 to 150,000 air conditioner units in 
stalled. 

Last month, Motor Age in the “Survey of 
Optional Equipment” 64) 


out through two comparison tables, 


(Jan., p. pointed 


the rise 
conditioner 


of factory installations of air 


units. To take a few examples from these 
tables: 

Lincoln upped percentage of installation 
from 10.3 in 1955 to 16.2 in 1956. Packard 


rose trom 35.0 to 4.5. Chrysler Corp., General 
Motors, 


showed 


American Motors Corp. cars also 
installa- 
tion. in fact, practically all models listed in 
the table the 


per cent of air conditioners installed. 


increases in percentage of 


showed sizeable increases in 

Is there a great deal of special knowledge 
required to install the 
system. Surprisingly 


condi- 
the 
average mechanic need had little qualms in 
attempting installation of an air conditioner 
unit. It is of course advisable to follow the 
manufacturer's 
the letter. 

If possible, attending sessions at 


average air 


tioning enough, 


instructions or manual to 
those 
factory schools held by some of the manu 
facturers in the field is highly recommended. 

In the overall pattern, the automotive man 
who picks up a working knowledge of the 
purposes and operation of the various parts 
of an 
ahead of the game. 


air conditioning system will be far 





- " 
BBusimess Facets .... 
Continued from page 55 
Demonstrate an under 


Make construe 
tive suggestions of its cure. 4. 


tomer’s problem. 2. 
standing of his problem. 3. 
Convince him 
you know what to do about it. 5. Then do the 
job so effectively that he is permanently on 
your customer repeat list. 

Sales begin on the drawing board where 
blue prints show potentials, pinpoint goals, 
establish territorial lines, lay out 
bilities. 
and money march in review before the sales 
staff. 
sales people marshall their enthusiasm and 


responsi 


Strategy follows as markets, men, 


Logistics spring into action as young 


energy and then invade the battle field in the 
great battle for busines 


beentany, 195 





OUR LAST DROP CORD'S SHOT 
AND I GOTTA DO SOMETHING 
TO FINISH 
THIS JOB // 


THROW NEW LIGHT ON GARAGE 


OPERATING EFFICIENCY 


CHANGE TO 







LIGHT 
REELS 


A standard in garages and service stations everywhere, 
the Cordomatic Drop Light Reel outlasts a dozen drop 
cords, saves mechanics 


Available in 
20’, 30’ & 40 
cord lengths 


valuable time, is tow in cost 


Mounts easily on wall or ceiling, locks and releases at 
any desired length. Works like a window shade 


Send for free brochure and dealer price sheet. 


i i °° 


CORDOMATIC, Dept. ‘A 

17th & indiana Ave., Philadelphia 32, Pa. 
Nome 

Firm 

Address 

City Zone 

Your Jobber 

























“Advertised-in-LIFE” 
CHARGES UP 














YOUR SELLING POWER 
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Tune up your selling strategy by regular use of the famous 
*“‘Advertised-in-LIFE”” merchandising symbol. It has many 
uses—it sparks steady sales every time. 

That’s because people respond to LIFE. Readers react each 
week to great words, great pictures, and the advertising 
messages that appear in LIFE’s pages. 

This response is local. LIFE pre-sells your after-market 
customers by reaching 3 out of 5 households in the average 
community in a 13-week period. 

By featuring LIFE-advertised products, by using the “‘Ad- 
vertised-in-LIFE”’ symbol in your displays, you’re capitalizing 
on this pre-sold audience. You’re harnessing all of LIFE’s 
powerful selling impact—right in your own backyard. 


Audience Source: A Study of the Household Accumulatwe Audience of LIFE, 











LIFE LEADS 


IN WEEKLY CIRCULATION IN WEEKLY READERSHIP 
LIFE 5,714,310 LIFE 26,450,000 
Saturday Evening Look (bi-weekly) 18,050,000 

Post 4,861,638 Saturday Evening 
Look (bi-weekly) 4,189,004 Post 14,050,000 





Source: A.B.C. Publisher's Statements, Jan.-June 1956; A Study of Four Media. 


MOTORING AMERICA 


RESPONDS TO (wii 
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Spark Plug (Electronics 
Div.) 17 thru 20 
AP Parts Corp 106-107 
Air Express Div KY 
American Brake Shoe Co. 102 
American Potash & Chemical 
Corp ; 
KB 
Bear Mfg. Co 16 
Bendix Aviation Corp. Prod 
ucts Div 110-111, 114 
Black & Decker Mfg. Co 21 
Blackhawk Mfg. Co.. 15 
Bonney Forge & Tool Wks 108 
Buick Motor Div 11 
( 
Carter Carburetor Div 
A.C.F. Ind., Ine 125 
Champion Spark Plug Co 82-83 
Chevrolet Div. 119 
Chrysler Corp. (Parts Div) 7 
Classified Advertisements 118 
Clevite Service Div 713 
Commercial Credit Corp 5 
Cordomatic 131 
ID) 
Deleo-Remy Div 8-9 
De Soto Div. Chrysler Corp... 28 
De Vilbiss Co 135 
Ditzler Color Div 109 
Dodge Div. Chrysler Corp 91 
Dole Valve Co 105 
Du Mont Laboratories, Ince., 
Allen B ; 117 
du Pont de Nemours Co., Inc., 
Refinishing Materials 5 
K 
Echlin Mfg Co 103 
Kis Automotive Corp 112 


Electric Auto Lite Co. (Service 


Parts Div.) 22-23 
I 

Farm Journal, Ine 118 
Federal Mogul Service Div 6 
Federated Metals Div. 116 
Fitzgerald Mfg. Co........... 13 
Ford Motor Co. (Parts Div.) 74-75 
Forsberg Co., H. 124 


Fram 


Corp 


120-121 


Index to 
Advertisers 


This Advertisers’ Index is published os @ convenience, 


and not as port of the advertising contract. Every 


core will be token to index correctly. Ne allow 


once will be made for errors of failure to insert 


© 








G 
Gabriel Co. (Golden Glide)... 90 
Gates Rubber Co ors 79 
Globe Hoist Co. 113 
Golden Glide Shock Absorber 
Co ‘ oe 90 
Grand Automotive Products 114 
H 
Haviland Co., Arnold 118 
Herbrand Tools Div. ig ae 
I 
Inland Mfg. Co. 84 
K 
Kellogg Div 102 
Ken Tool Mfg. Co........ 118 
Kendall Refining Co.......... 92 


Kent-Moore Organization Inc. 115 


L 
Lee Co., K. O. 126 
Life Magazine 132-133 
M 
Merit Muffler Div 5 
Michigan Modern Engineering 
Co ; 123 
N 
New Britain Machine Co. 118 
pene @ Gea ©. Ba s dccccee 104 





Oldsmobile Div. . 95 
P 

Pacific Automotive Show 27 

Perfect Circle Corp 63 

Permatex Co., Ine. 1 

Perry Products Co. 118 

Porter, Inc., H. K. P 94 


Purolator Products, Inc. .06-97, 101 


Q 


Quaker State Oil Refining Co. 65 


R 
Ramsey Corp. 3rd Cover 
Raybestos Div., Raybestos 

Manhattan, Inc. .......... 10 
Rinck-Mellvaine, Ine. 123 
Rochester Products Div. 80-81 

S 
Schrader’s Son Div., A... 30 
Sealed Power Corp. 2nd Cover 
Snap-on Tools Corp. . 93 
Sommer & Maca Glass 

Machinery Co. .......... 123 
Standard Motor Products, Inc. 2 
OGG eee: Gin scccdeecs 126 
Stewart-Warner Corp., 

Instrument Div. ......... 98 
eB a rer 32 
Swiss Laboratory 118 

T 
cy a ere 71 
Thermoid Co. Back Cover 
Timken Roller Bearing Co. 29 
Tung Sol Electric Inc. ....... 99 
U 
United Motors Service Div. 77 
Vv 
Van Norman Automotive 
Equipment Co. ......... 100 
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Wagner Electric Corp. . 26-27 


Walker Mfg. Co. ....... . 24-25 
Weaver Mfg. Co. .... .. 86-87 
Wilkening Mfg. Co. ......... 14 
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How to get the 
most from your 
air compressor 


Extra care can pay off big when you 
buy an air compressor — and when you 
use it. Here’s how DeVilbiss compres- 
sors—and proper maintenance — help 
you get more air for your money. 





1. Simple test with your wrist watch 
quickly and accurately tells if your 
compressor is costing you more than 
it should due to inefficient operation 
Ask your DeVilbiss jobber for Catalog 
C-50, containing test details. 
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4. Air strainer on the compressed- 
air intake should also be kept clean. 
And the oil in the compressor crank- 
case should be changed on a regular 
schedule, as called for in the manu- 
facturer's instructions. 


REBUILT EXCHANGE UNIT 


DEVILBISS 


*® ving 


60° 
Foctory gr6® a 


7. DeVilbiss offers its customers the 
Service 


economy of its Exchange 
Compressors needing major repair are 
immediately replaced with units re 
built to factory standards. Each carries 


the same guarantee as new equipment 
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2. Use large enough compressor to 
provide the amount of air and pres 
sure necessary to handle your full 
volume of work. An undersized com 
pressor is false economy — runs more 


than it should, overheats, wears faster. 


5. Give room to your compressor. 
Don't pile 


cartons or merchandise 
where they will restrict the flow of 
air. Free circulation of air is essential 

both to proper cooling and ade 


quate intake of the pump. 





8. For full data on DeVilbiss com- 
pressors— upright or V-type, single- or 
horizontal or vertical 
models, 4 to 15 hp 


log C-50, or see Yellow Pages of your 


two-stage, 


send for Cata- 


phone book for your DeVilbiss supplier 


3. Drain the air receiver or storage 
tank daily to remove accumulated 
water. Excessive amounts of water in 
the tank reduce its capacity for stor 
ing the compressed air. Result: com 


pressor starts and stops more often 





6. Tests show DeVilbiss compressors 
deliver up to 22.6% more air per 
power dollar than most others. Low 
friction design makes the difference; 
returns your investment through power 


savings, reduced maintenance! 


THE DEVILBISS COMPANY 
Toledo 1, Ohio 


Santa Clara, Calif. ¢ Barrie, Ontario 
London, England 


Branch Offices in Principal Cities 


FOR BETTER SERVICE, BUY 


DeViLBiss 























Irate husband: Be careful. You'll 
bring out the beast in me. 
Wife (sneering): Who's afraid of 


mice? 


Officer: “What's the idea of drit 
ing this truck so fast? Do you think 
this highway is a race track? Haven't 
you got a governor on this thing?” 

Driver: “Nawsuh, boss, de governor 
is back in the capital, dat’s fertilizer 
vou amells.” 


“We had to shoot our dog yester- 
day.” 

“Was he mad?” 

“Well, he wasn't exactly pleased.” 


First chorus girl: So that check 
from your new millionaire boy friend 
bounced? 

Second chorus girl: Not only that 
but it was marked insufficient fun. 





“They don’t make nets like they 
used to!” 
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“No sirree! They don’t build ’em | 
like they used to!” 


Lady (at cocktail party): Where is 
that pretty maid who was passing out 
cocktails a while ago? 

Hostess: Oh, are you looking for a 
drink? 

Lady: No, I'm looking for my hus- 
band. 


The young father, pushing a baby 
carriage, seemed quite unperturbed 
by the wails emerging from it, 

“Easy now, Bill,” he said quietly, 
“control yourself. Keep calm.” 

dnother howl rang out, ““Now, now, 
Bill.” murmured the parent, “keep 
your temper.” 

4 young mother passing by re- 
marked: “I must congratulate you! 
You certainly know how to speak to 
babies calmly, gently.” She patted 
the youngster on the head and cooed. 
“What's bothering you, Bill?’’ 

“No, no.” cried the father, “his 
name is Johnny. U'm Bill.” 





Pedestrian: Sorry, my good man, 
but I just don’t give money to men 
on the street. 

Panhandler: You want that I should 
open an office? 


A salesman, held up in a small 
Wyoming town by a bad snow storm, 
wired his firm “Stranded here due to 
storm. Telegraph instructions.” 

Back came the reply: “Start sum- 
mer vacation immediately.” 


Doctor: “Have you or any of your 
family ever been in a hospital?” 

Patient: “I haven't, but my mother 
has.” 

Doctor: “What did she have?” 

Patient; “Me.” 


President: Can that new girl in ae- 
counting add? 

Treasurer: No, but you should see 
her distract. 
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“Weleome to Texas! You'll like it 


here in God's Country! 
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For Finest Circumferential Expansion in old and new Engines .. . 


Not just one exclusive chrome plated oil ring and 
... but two! Both utilize the Circumferential 


Expansion action, the latest advance in oil ring 






design. That is Ramco Engineering’s answer 
for you who want finest re-powering results 
and maximum customer goodwill. Chrome C-9 
or Chrome Spiro-Seal, whichever oil ring is 
finest for the engine, is the oil ring you get 


when you use Ramco engineered 10-Up sets. g 
Ramsey Corporation, St. Louis 8, Mo. om 











super fine chrome C-9 oil ring 

Rameo’s years-ahead C-9 Circumferential Expansion 
design achieves a new high in cylinder conformability 
Phe Ramco Duomatic Combination Spacer and Expander 


puts up to 20% more bearing points on the rails These 
f chrome plated rails being radially thinner than con 
ventional rails, are more flexible and therefore more 


sensitive to the action of the Duomatic Expander 
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super fine chrome Spiro-Seal oil ring 


Rameo engineerin hha utilized the circumferential 
expansion action lor over 18 years in the Spiro Segment 
of the Rameo Spiro Seal Oil Ring. The Rameo exelu 
ive Spiros ment expand coreumferentially requirin 
no initial innerring pressure to contact the eylinder 
vall. It clings to the wall with its gentle spring action 
winding and unwindin is it goes up and down in a 


tapered cylinder 


The result i in alternating pre ure action that 
increases pressure on the downstroke when it is needed 
to remove exce oul and relaxe it on the upstroke 
for exactly metered wall lubrication 





Whatever is FINEST for the Engine You Get in every RAMCO 10-Up Set 


JIE, Immediate Seat-In SINE, Continuing Compensation for Wear 


without engine drag that keeps engines running like new longer 


SWE, Immediate Oil Control JIVE Longer Service Life because of Ramco’s 


without wall wearing pressure years-ahead precision manufacturing 


WEST ‘ facuum Oil Contro Vd GO! 
(me and hes oe ring ect " hy FINEST of and. e 





It’s the lining that makes the brakes! 
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Be sure your customers are safe 
... with Thermoid “Custom Built’ 


Severe pressure of power brakes and the trend to smaller 
wheels makes lining of the highest quality a must for 
quick, safe stops. 

Thermoid, constantly abreast of modern brake require 
ments, provides the one lining that’s custom-built and 
certified* for all cars, including those with power brakes 
With two fast moving assortments of Thermoid Bonded 
Shoes, you can service 90°, of the popular car market 
including 1957 models! 


*The only Brake Linings certified by The Pittsburgh Testing Laboratories 


Thermoid Fan Belts Thermoid Hydraulic 
and Radiator Hose Brake Parts and Fluid 





Thermoid Company, Trenton, N. J. 








